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THE 
NEW “i 


PATTERN 


Big space advertising in the 
May and June Ladies’ Home 
Journal announces the Victory 
Pattern to the women of Amer- 
ica. 


You can point with pride to 
the Victory Pattern and say, 
“An authority created this pat- 
tern!” For James Earle Fraser, 
who designed the “Buffalo Five 
Cent Piece” for the United 
States Government, also de- 
signed the Victory Pattern for 
Alvin. 














Be well stocked with this new 
Victory Pattern. Show it at 
every opportunity, for it is a 
pattern that is sure to please 
a ae even your most discriminating Tea Spoon 
customers. 





, Alvin Silver Company 
( Sag Harbor, N. Y. Dessert Fork 


Chicago, 10 S. Wabash Ave, 
Desscrt Knife New York, 52 Maiden Lane 


AWV/V SILVE 


The Long Life Plate 


CALVIN DY PATENT 
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West Coast Markets for Jewelry and Silverware 








An Introduction to a Detailed Report by Trade Commissioner S. W. Rosen- 














| thal on the Markets of Latin-America for Jewelry and Silverware 


An introduction to a detailed report which 
has been submitted by Trade Commissioner 
S. W. Rosenthal, who has been investigat- 
ing the markets for jewelry and silverware 
in South America, has just been published 
by Commerce Reports. Mr. Rosenthal went 
to South America as a government invest- 
igator and has recently returned with a 
mass of information relative to conditions 
in the Latin-American jewelry and silver- 
ware trade. The National Jewelers Board 
of Trade co-operated with the government 
in sending Mr. Rosenthal to South America. 

The report follows: 

“Chile, Bolivia, and Peru constitute the 
most important group of the South Amer- 
ican West Coast countries. Because of 
similarity in their location, topography, and 
inhabitants they have much in common, yet 
their industrial and commercial conditions 
are somewhat dissimilar. Chile is com- 
mercially the most progressive, and is 
gradually adding manufacturing to its agri- 
cultural and mining industries. Bolivia 
being inland and least accessible is in- 
dustrially the most backward. 


LIMITED PURCHASING POWER OF PEOPLE 


“The combined population of these coun- 
tries, according to latest available figures, 
is about 10,800,000, but to use this as a basis 
for estimating the size of the market is de- 
cidedly misleading, sirice the purchasing 
power and living conditions of the inhab- 
tants are very different here from those 
existing in the United States. The earning 
capacity of the Indians and ‘Cholos,’ who 
constitute the larger part of the popula- 
tion, is generally very small; and this fact, 
coupled with the prevailing high prices of 
food and clothing, leaves very little avail- 
able for luxuries. Also, the tastes of these 
classes are so primitive that in many lines 
it is out of the question for the American 
manufacturers to cater to their trade. Mosi 
of their gold jewelry is made by native 
workmen in local shops, and even the 
versatile Germans usually found it impos- 
sible to compete, though they did furnish 
quantities of plated goods. Gauging the 
size of this market on an arbitrary basis of 
four million American inhabitants, will 
therefore, give a more accurate idea of 1s 
possibilities. 

DEPRESSION FOLLOWING OUTBREAK OF WAR-— 
RETURN OF PROSPERITY 
“In 1914, as a direct result of the outbreak 


of the war, these countries were forced into 
a period of commercial depression which 


lasted for almost three years. The normal 
course of trade was suddenly interfered 
with, prices of native products dropped 
alarmingly, European shipping facilities 
were withdrawn, and rates. of exchange 
went to unheard-of levels. These countries 
are dependent upon outside capital to {i- 
nance their commerce and industries, and 
this was curtailed. Railroad building and 
other necessary public improvements were 
suspended. Local firms had large stocks of 
merchandise on hand for which there was 
no market. In general, panic conditions 
prevailed. 

“It was fully two years before these con- 
ditions began gradually to mend. They 
were helped materially by the renewed 
demand and consequently prevailing high 
prices for their metals and other products 
as well as by the policies of retrenchment 
adopted by the respective governments. 
Peru suspended the gold standard and re- 
verted to paper currency. The Chilian 
Government gave direct aid to the nitrate 
industry to enable it to continue operations, 
and was largely responsible for its rapid re- 
covery. 

bouvia was even harder hit than its 
neighbors. In 1913 the Republic was prosper- 
ous, with satisfactory prices prevailing for 
tin, its main source of wealth. The war 
caused a slump in the price of this metal 
and brought requests from European firms 
for the immediate settlement of their ac- 
counts. To protect the merchants, the gov- 
ernment declared a moratorium in August, 
1914, and removed customs duties to en- 
courage trade. Furthermore, it suspended 
public improvements, cut the salaries of 
government employes, and floated tempo- 
rary loans in the United States. 

“By the early part of 1917 conditions had 
materially improved, high prices were ruling 
for native products, existing stocks of im- 
ported merchandise had been consumed, the 
countries had adjusted themselves to exist- 
ing conditions, and general prosperity had 
returned. There had been a clearing out of 
some financially unsound concerns, but on 
the whole the commerce of these three coun- 
tries passed through the crisis with consid- 
erable credit. 

CONDITIONS IN FALL OF 1918—IMPROVED 

SHIPPING AND BANKING FACILITIES. 

“The following were the outstanding 
features of the general condition of these 
countries in the fall of 1918: General pros- 
perity; high prevailing prices for home 
products; abundance of money in financial 


circles; high exchange with sudden fluctua- 
tions ; stocks of merchandise low and prices 
high; shutting off of Eurppean sources of 
supply, resulting in stimulation of native 
production and increased American trade; 
establishment of American banks; and high 
cost of living without corresponding in- 
crease in wages. Most of these conditions 
were due to the great war, and promised 
to change with the return of peace. 

“Before the Panama Canal was opened to 
traffic these countries lay at the end of a 
long route from Europe and other Atlantic 
ports, extending through the Straits of 
Magellan. As a result of this. inacessibility 
they were at a decided disadvantage. The 
Canal was opened in August, 1914, but was 
closed for repairs for a few months in Sep- 
tember, 1915, and again in 1916, Be- 
cause of these drawbacks, coupled with the 
serious interference with shipping as a re- 
sult of the war, these markets have not yet 
had the opportunity to reap the full benefit 
of the Panama Canal, but there can be little 
doubt that when it comes this benefit wilh 
be material. W. R. Grace & Co. have be- 
gun operating a line of express steamers, 
which they promise will make the trip 
from New York to Lima, Peru, in 12 days. 
This service will also cater to Chile and will 
give American exports a decided advantage, 
since before the war it required about two 
months for merchandise to arrive at these 
markets from Europe. The suspension of 
the parcel-post service between the United 
States and Chile early in 1918 seriously in- 
terfered with the development of our jewel- 
ry trade with that country, as practically al? 
goods were sent that way. 

“Another event of great importance to 
American firms is the establishment of 
American banks in this territory. The Na- 
tional City Bank of New York maintains 
branches in Valparaiso and Santiago, Chile, 
and the Mercantile Bank of Americas has 
branches in Peru and an office in La Paz, 
Bolivia. Among other important services 
which they render can be mentioned the 
furnishing of accurate, unbiased credit in- 
formation. Without this it is not to be ex- 
pected that American firms will freely ex- 
tend credit, and therefore business can not 
have a healthy growth. These banks have 
already shown, beyond a doubt, that they 
are able and willing to help American.com- 
merce. 


EUROPEAN EXPORTERS LARGELY CONTROLLED 
PRE-WAR JEWELRY TRADE 

“Prior to the war these countries were 
supplied with jewelry mainly by Germany 
and France. Austria, England, and the 
United States supplied some. The larger 
part of the cheap-plated jewelry was fur- 
nished by Austria and Germany; gold 
filled, solid gold and platinum was fur- 
nished by Germany and France; while Eng-- 
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The demand tor well-made gold jewelry of 
all kinds continues unabated and all indica- 
tions argue for an increasing demand. 


Signet Rings 


are as salable as they ever were. This is 
particularly true of those of fine design, finish 
and workmanship. Under these classifications 
comes the Larter Line of 14K and 10K green 
gold signets, which line has been kept intact 
despite the many handicaps which we have 
had to contend with at the manufacturing end, 
and we take pleasure in advising that you in- 


spect either our travelers’ or office lines where 
you will find many attractive patterns of sig- 
net rings for every requirement. 
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5 trade—the little she cit agar of 
d and platinum goods. 
es he consisted almost wholly 
of such staple goods as gold-filled collar 
buttons, link buttons, chains and watches— 
goods ir, which wearing quality, rather 
than appearance, is the deciding factor. 
In relation to all the jewelry imported, our 
share of the trade was insignificant. The 
indifference of American manufacturers to- 
ward this market was met with equal indif- 
ference by the local merchant. A few pro- 
gressive firms who tried to enter these 
markets found European competitiors 
strongly intrenched and the requirements 
of the market too stringent for them to 
meet. One difficulty was that our manu- 
facturers had to overcome, single-handed, 
the competition of a group of German firms 
working together, aided by their banks, 
which in turn had the financial support of 
the Imperial Government. For example, 
an agent of Moritz Hausch, an important 
commission house of Pforzheim, stated that 
they controlled the export trade of 26 jew- 
elry manufacturers. In Peru the situation 
was made still more difficult for American 
firms because of the domination of the 
wholesale and retail jewelry trade by the 
wealthy German firm, Welsch & Co., with 
branches which are located throughout the 


country. 


ESSENTIALS FOR BUILDING UP OF AMERICAN 
TRADE—EXTENSION OF CREDITS. 


The sudden outbreak of the great war 
shut off European sources of supply and 
gave American manufacturers of jewelry and 
silverware extraordinary opportunities in 
Chile, Bolivia and Peru. However, stocks 
of merchandise which local firms had on 
hand were sufficient, in view of the com- 
mercial depression, to supply the demand. 
When American firms attempted to enter 
these markets they were confronted with 
several difficulties. The styles, qualities 
and finish of goods were decidedly different 
from what buyers had been accustomed to. 
To build up a permanent foreign trade it 
is essential that American manufacturers 
adapt their lines to the requirements of 
the particular market in style, quality and 
finish; reorganize their factories, so as effi- 
ciently to take care of export orders; es- 
tablish export departments to sell and to 
take care of details, and extend liberal 
credits. 

“The ruling population of these countries 
is Latin and they look to Paris as the cen- 
ter of fashion. Local jewelers point out, 
with some truth, that is easier for manu- 
facturers to change their models than for 
the dealer to change the tastes of his cus- 
tomers. Jewelers are accustomed to liberal 
credits which are made necessary by local 
conditions, and American firms cannot 
hope to build up a permanent trade on a 
cash basis. Among the reasons why long- 
term credits are essential are the following: 
Money is worth from 9 to 12 per cent.a 
year; these countries are developing and 
are short of capital; the income from agri- 
culture, which is an important industry, 
occurs but once a year; the merchant can- 
not figure his stock very closely, as from 
four to eight months elapse between the 
date of ordering and the arrival of the 
goods; competition by European firms is 


land’ 
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keen. As a rule merchants do not borrow 
money from the banks to finance their 
business, because European exporters have 
been accustomed to take care of them. An- 
other important fact to be borne in mind 
is that while an American jeweler has mer- 
chandise delivered in his store without any 
initial expense, the merchant in these coun- 
tries must pay substantial sums for cus- 
toms duties and other charges. 

“There are unusual opportunities for 
American firms in these growing markets, 
but, in general, they will have to meet ex- 
isting requirements. Commercial methods 
and practices have mainly come into exist- 
ence through necessity, and merchants re- 
fuse to change them, because it would usu- 
ally be to their disadvantage to do so. It 
is considerably more difficult to do busi- 
ness with this than with domestic trade, 
but it should prove to be a profitable mar- 
ket for those who spend the time, money 
and effort properly to cater to it.” 








Production of Garnet in 1918 





THERE are many kinds of garnet, and 

the most widely known kinds are the 
least abundant. Garnets that can be cut 
into the well-known handsome and some- 
times highly prized gems are rare. On 
the other hand, some garnets are in many 
places so abundant that they are frequently 
spoken of by mineralogists as “ordinary 
garnet.” Some varieties of ordinary garnet, 
like many other common things of unat- 
tractive appearance, are far more useful 
than the rare and beautiful varieties, and 
probably the total value of the common gar- 
net annually consumed greatly exceeds the 
value of all the gems. Certain varieties of 
common garnet are used as abrasive mate- 
rials—that is, they are used for cutting and 
polishing by grinding or rubbing. Abrasive 
garnet is used chiefly in the form of so- 
called sandpaper and cloth. Strange to say, 
in the United States at the present time 
sandpaper is never made with sand; most 
commonly it is made with crushed quartz, 
and some of it is made with garnet, emery, 
corundum, and artificial abrasives. The 
common quartz paper is generally called 
sandpaper; the others go by the names gar- 
net paper, emory paper, corundum paper, 
etc. 

According to statistics compiled by Frank 
J. Katz, of the United States Geological 
Survey, Department of the Interior, the 
mine output of abrasive garnet in the 
United States in 1918 was 4,127 short tons; 
and the quantity of milled garnet marketed 
was 4.600 tons, valued at $242,401. Pro- 
ducers of garnet reported stocks in hand at 
the end of the year amounting to about 
2,030 tons. 

During 1918 the price of abrasive garnet 
produced by quarry and mill operators 
ranged from $25 to $60 a short ton and 
averaged $52.70. The mine output was 
somewhat smaller in 1918 than in previous 
years, in spite of a heavy demand for gar- 
net; this decrease was due largely to dif- 
ficulty in holding an adequate supply of 
skilled labor at the quarries and mills. The 
garnet produced came chiefly from Warren 
County, N. Y.; small amounts were con- 
tributed also by Merrimack County, N. H., 
and Clay County, N. C. 
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The Origin of the Seal Ring 


T HE seal ring worn by the modern busi- 

ness man and occasionally used to 
seal important letters and documents, had 
its origin in the early Roman empire and 
has come down through the centuries vir- 
tually unchanged. 

This was disclosed recently in an exhibit 
of ancient Roman jewelry, collected by a 
wealthy Chicago attorney and placed on 
temporary exhibition in one of the large 
art galleries along with other treasures of 
the days of Hadrian and Trajan. 

Each bears in intaglio the coat of arms 
or crest, duplication of which by any out- 
sider constituted a crime. 
seems to have been a cardinal virtue also, 
because pater families often wore a seal 
ring to which was strongly attached the 
key to his strong box. One got possession 
of it only over his dead body. These 
jewels show plainly the influence of times 
and conditions; trace victories and con- 
quests, and reflect the successive grada- 
tions of the early Romans from the sum- 
mit of world power to decadence. 

For instance, the passion for engraved 
gems was plainly stimulated after Pompey’s 
victories in the east. The conquests of 
Greece and Etruria are plainly reflected in 
the infusion of delicate handicraft and 
Etruscan artists, taken captive to Rome. 
Compared with the jewelry of other ancient 


nations, the distinctly Roman jewels are. 


held to possess the advantage of color and 
strength, in design and workmanship. Its 
characteristic features were broad surfaces, 
massive construction and large stones. 

Under the Roman republic the use of 
precious stones was prohibited except in 
rings, but in imperial times they were worn 
in such lavish profusion that successive 
laws were made in an effort to correct wild 
extravagance. Pliny describes a girl who 
at her betrothal ceremony was covered 
with pearls and emeralds from head to 
feet. Reflecting the decadence of this 
period is the fact that rings were worn 
by men in senseless profusion, Martial 
speaks of an exquisite who wore six on 
every finger, and had different sets for 
Winter and Summer. 

Bracelets were also worn in large num- 
bers, the design of a coiled serpent being 
very popular. This is believed to have 
been an importation after Pompey’s .Ori- 
ental conquests, marking a distant tendency 
in Roman jewelry after that time. 








A man living in Norway proposes vis- 
iting this country very soon and desires to 
purchase and secure an agency for the sale 
of optical goods, specialties, and supplies of 
all kinds, jewelry, opera glasses, telescopes, 
microscopes, engineers’ and surveyors’ in- 
struments, and cases, spectacles, compasses, 
and nautical instruments. Terms to be cash 
against documents...-References. Inquirjes 
directed to the Bureau of Foreign and Do- 
mestic Commerce, Washington, D:. C., 
should bear reference No. 29270. 


“Safety first’ 
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Stern Bros. & Co. 


OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 









CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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The Position of the Silver Market 





A Review of Monetary Conditions Which Show Why Price Can Hardly 
Fall Below Present Quotation for Years, with Probability of a Rise 
as Control Is Removed 
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The Treasury statement of monetary 
circulation indicates that approximately 
200,000,000 of silver dollars have been 
melted since the Pitman act inaugurating 
this policy went into effect about a year 
ago. This bullion has gone to India, and 
rendered a great service in meeting the 
trade balance which has existed in favor of 
that country, and in enabling the govern- 
ment there to supply the increased demands 
of the population for silver coin in cir- 
culation. The high prices of war time and 
the great demand for Indian products in- 
creased the trade balance, and the high 
prices and internal trade activity also in- 
creased the requirements for money in 
circulation. The British campaign in 
Mesapotamia, carried on mainly with In- 
dian troops, also made a demand for silver 
rupees which have entered into circulation 
in that region. The rupee is reaching a 
wide circulation outside of India. It has 
been for years in use on the East Coast 
of Africa and has lately been made a legal 
tender in Egypt. 

This expanding demand drew down the 
rupee reserves of the Indian government 
in the early part of 1918 until the situation 
was serious. The amount of paper rupees 
in circulation was increased, but paper 
money has never been popular in the in- 
terior districts, and the attempt to force 
the circulation placed the notes at a dis- 
count. At this point the Pitman act was 
passed authorizing the Secretary of the 
Treasury to dispose of silver dollars held 
in the Treasury reserves up to 350,000,000 
at $1 per ounce, a corresponding amount 
of silver certificates to be withdrawn from 
circulation and replaced with Federal re- 
serve notes of small denominations. This 
made available a stock of silver bullion 
which could have been procured nowhere 
else, and relieved the Indian situation. 


The action practically fixed the price of 
silver at a minimum of $1 per ounce, and 
the Treasury later fixed the price of bar 
silver at $1.01%4 and took the entire export 
trade under control. The production of 
silver in the United States last year was 
about 70,000,000 ounces, and _ imports, 
mainly from Mexico and ‘Canada 52,000,000 
ounces. The Government restricted the 
consumption of silverware manufacturers 
to 75 per cent. of the normal business, but 
in fact their business fell to about 40 per 
cent. of normal. In the early part of the 
year considerable silver went to China, but 
was resold to India, where the demand was 
insatiable. 

The Indian demand has lessened percept- 
ibly since the .armistice was signed, for 
several reasons. Victory in the war has 
had an effect upon hoarding, business 
activity has slackened, and exports have 
fallen off. Crops are not so good this 
year and the government has put an em- 
bargo upon exports of wheat. Referring 
to the silver crisis of last year, Sir James 


Meston, the Indian Minister of Finance, 
has said recently: 

“We are on perimanently unsafe ground until 
the country abandons the habit of hoarding 
money in unsettled times. The Government can- 
not possibly continue meeting the insane demand 
for silver rupees without seriously affecting the 
world price of silver. During the last four years 
1,200 millions of rupees have been drawn from 
the mints, and unless the hoarded coins are re- 
stored we may be forced to reconside® the whole 
basis of the currency exchange policy.” 

While the urgent demand for silver is 
over, importations will have to continue in 
large amounts, particularly if shipments 
of gold to India, which were large before 
the war, are not resumed. As gold will 
be in strong demand elsewhere, it seems 
probable that the burden of settlement 
with India will remain upon silver. 

Whether this government will continue 
to dispose of silver dollars up to the full 
amount fixed by the Pitman act, so long as 
the price of silver remains above $1 per 
ounce, has not been stated. There is no 
reason why it should not do so. The Fed- 
eral Reserve notes are as satisfactory as 
silver certificates in circulation, and the 
silver dollars were dead capital in the 
Treasury vaults. Moreover, as the Pitman 
act contemplates that the Secretary of the 
Treasury shall replace the silver dollars 
whenever silver bullion can be purchased 
at $1 per ounce, the melting of dollars cre- 
ates a deferred demand for silver at that 
price which will stabilize the market until 
the meltings are made good. It would 
seem to be good policy therefore to dis- 
pose of the full $350,000,000 if the market 
will take that amount at the price. 

The production of silver in this country 
is mainly as a by-product from copper and 
lead ores, and as the demand for these 
metals has fallen off the production of sil- 
ver has declined also. The production of 
the world in 1913 was about 224,000,000 
ounces, and last year probably about 180,- 
000,000 ounces. The production of Mexico 
may be increased, but that of Canada has 
latterly been declining. On the whole the 
outlook for the silver producers is more 
encouraging than for many years. The 
price can hardly fall below $1 per ounce 
for a good many years, and there is a fair 
probability that with a removal of control 
it may go higher.—Bulletin of the National 
City Bank. 








Shortly after 6 A. M. recently, a man 
on the way to work heard the crash 
of glass and noticed a colored man in the 
entrance of the jewelry store of David 
Nissenbaum, Springfield, Mass. He ran 
across the street to a policeman and in- 
formed him of the occurrence. The offi- 
cer found the window broken and noti- 
fied Mr. Nissenbaum. Jewelry, includ- 
ing three watches, five scarf pins, one 
pair of links, five men’s rings and three 
cameo brooches, was stolen by the 
negro. 
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Invoice Forms to Be Standardized 





THE Standardization Committee of the 
National Association of Purchasing 
Agents is making a thorough effort to 
standardize the forms used for billheads 
dr invoices. The members complain very 
strongly about the lack of standardization. 
Invoices range in size from that of a war 
stamp to the large sheet. They desire to 
have the date, invoice number and other 
information in some predetermined spot on 
the page and want the sheets of a uniform 
size for convenience in filing and handling. 
The committee has outlined the following 
points which should be borne in mind 
when considering this subject: 

1. In order to have a standard form en- 
thusiastically adopted by the. selling or- 
ganizations it should appeal to them as rea 
sonable. 

2. No attempt should be made to force 
anything through which will serve as a re- 
straint upon business, and therefore we 
should aim to make our form fit the re- 
quirements of the selling as well as the 
buying end of business. 

3. Large selling organizations are now 
using accounting machinery, such as elec- 
trical tabulating equipment for statistical 
purposes, and any form must be large 
enough to permit ready use of these ac- 
counting machines without interfering with 
the accuracy of the work. 

4. To accommodate these accounting 
machines it is necessary to have definite 
columns provided in which to show de- 
scription, size, quantity, dimensions, weight, 
price each, total price and a separate col- 
umn for the net total of the invoice. To 
this must be added some other columns in 
many cases to suit certain lines of business, 
such as number of bundles, number of feet, 
length, etc. 

5. From the standpoint of the purchas- 
ing agent particularly and the sales de- 
partment secondly, it is desirable to have 
the date, order number, invoice number, 
car number and similar data placed in some 
definite spot on each and every invoice so 
that there is always one place to look for 
this information. 

6. Some of this information in No. 5 
should be so located on the sheet that it 
will be convenient when looking through a 
file for a definite invoice. 

7. It may be necessary to provide more 
than one length of invoice form, but if it 
is possible to do so that should be avoided. 
One standard size would be far preferable 
from the standpoint of filing. This also 
has some advantages in the use of account- 
ing machinery. 

The subject is to be discussed at meet- 
ings of the various branch associations held 
throughout the country, and suggestions 
are sought from anyone who is interested 
in aiding in this work. This includes vari- 
ous trade and industrial associations as 
well as individuals. Any suggestions 
should be forwarded to the chairman of 
the committee, W. L. Chandler, Dodge 
Sales & Engineering Co., Mishawaka, Ind. 








C. L. Adamson, Augusta, Ark., recently 
suffered a loss from fire. This is the sec- 
ond time that this place has been burned 
out. The first fire occurred last March. 
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WILL BE HEARD ON APPEAL 





Owner of Cockcroft Building, New York, 
Will Present Case Against Installation of 
Fire Signal System and Drills, but 
Must Equip Building with 
Sprinkler System 


The estate of John V. Cockcroft, owner 
of the Cockcroft Building at 71 to 73 
Nassau St., New York, has won its appeal 
to the Appellate Division of the Supreme 
Court from an order of the lower court 
sustaining three orders of the Fire Com- 
missioner concerning the enforcement of 
fire risk laws in the Cockcroft Building. 
The Appellate Division directs the Board 
of Appeals of the Fire Department to hear 
the appeal of the Cockcroft estate from 
orders for the instalation of a fire signal 
system and for fire drills, but upholds an 
order for the instalation of an automatic 
sprinkler system. 

The decision, which was one of the last 
written by Justice Shearn before he re- 
signed, states that the three orders were 
served December 15, 1916, after which 
time the Appellate Division sustained a 
decision of the lower court that the Cock- 
croft building is a factory building within 
the meaning of the fire laws and is unsafe 
for occupants in case of fire. The build- 
ing, which is 16 stories high, is occupied by 
97 tenants, chiefly jewelers, opticians and 
lapidaries, with a total occupancy of 605 
persons. At the time of the inspection 
there were 354 persons employed above the 
seventh floor. 

When the Cockcroft appeal from the 
Fire Department orders was heard four 
members of the Board of Appeal voted to 
uphold the order for a sprinkler system 
and one against it, while four voted against 
the orders for a fire alarm system and fire 
drill, but the Board voted against the ap- 
peal on the, ground that five votes were 
required in favor. 

In holding, that the vote by the Board of 
Appeal against the Cockcroft estate on the 
fire drill and fire alarm system orders was 
not a valid decision the Appellate Division 
says that where only five members of the 
Board of seven hear a case and the vote 
is four to one in favor of the appellant, it 
is the plain right of the appellant to have 
the matter reheard before the entire board. 
For this reason the rehearing on the fire 
alarm system and fire drill orders is 
directed by the court. The court more- 
over holds that the order was not proper 
in the first place, after the order for the 
installation of the sprinkler system had 
been upheld, and says: 

“It is not required to install either fire 
alarm signal system or fire drills in build- 
ings in which every square foot of the 
floor area is protected by an adequate 
sprinkler system having two adequate 
sources of water supply. But the appellant 
has been ordered to install a sprinkler 
system, and if this requirement is obeyed 
there will be no occasion for the fire alarm 
signal system or fire drills. It appears 
therefore that it was oppressive and im- 
Proper to require, at one and the same 
time, the instalation of automatic sprinklers 
and the alarm system and fire drills.” 

In considering the order for the sprinkler 
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system the opinion of Justice Shearn states 
that since there are 254 persons engaged 
at work above the seventh floor of the 
building, in addition to the 100 employers, 
the building comes within the require- 
ment of the law governing the installation 
of automatic sprinklers. The court rejects 
the contention of the Cockcroft estate that 
the automatic sprinkler system law is un- 
constitutional if held applicable to a build- 
ing such as the one mentioned, occupied 
mainly by jewelers who do not work with 
or upon inflammable materials and whose 
offices present no fire risk. 





VICTIM OF A BURGLAR 





Store of O. L. Wuerker, Los Angeles, Cal., 
Entered and Diamonds and Watches 
Stolen 


Los ANGELES, Cal., May 14.—O. L. Wuer- 
ker has again been the victim of a burglar. 
One morning recently, when W. Woolard, 
manager of Mr. Wuerker’s Spring St. 
store, arrived to open his store for busi- 
ness he noticed that a case which had con- 
tained a diamond ring was left in an un- 
usual place in the showcase and the ring 
was missing. He thought possibly Mr. 
Wuerker had been in the store and removed 
it, but when he called Mr. Wuerker over 
the telephone he learned that this was not 
the case. Further observation disclosed the 
fact that a gold watch valued at $56, and 
three other diamond rings worth about 
$300, were missing. He also discovered an 
overcoat ly'‘ng on a broad shelf which ex- 
tends across the front of the store and 
over the front door on the inside. 

Further investigation indicated that the 
burglar had climbed to a small transom 
through which he had entered. Scratches 
on the woodwork, and finger-prints, showed 
where he had climbed to the transom. Ap- 
parently the man had been alarmed and 
left the place before making as large a 
haul as would have been possible if he 
had taken more time, for a considerable 
quantity of valuable goods were left un- 
touched. The dust had been so thick on 
the woodwork that the detectives could not 
secure satisfactory photographs of the fin- 
ger-prints. Five neckties were in a pocket 
of the overcoat. 

About seven years ago Mr. Woolard cap- 
tured two would-be thieves who undertook 
to steal diamonds from him while he was 
negotiating with them. When he observed 
their trick and accused them of it they 
dashed for the door. One ran in one direc- 
tion and the other in the opposite direction. 
He followed one and captured him, and a 
citizen on the street captured the other. 
They were sentenced to the penitentiary, 
one for three years and the other for two 
and a half. Mr. Woolard is suspicious that 
these men have been trying to vent their 
spite on him, either personally or through 
friends, since their discharge from the pen- 
itentiary. 








The Rasch Co., Toledo, O., has been in: 
corporated to engage in the jewelry busi- 
ness with a capital of $50,000. The incor- 
porators are Sylvian L. Rasch, Irving S. 
Frank, Julius Benoqitz, Charles K. Fried- 
man and G. M. Gilday. 
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DIAMOND MINING 





New Syndicate Formed to Operate in Brazil 
Will Be Known as Companhia 
Brazileria Diamantifera 


MILWAUKEE, Wis., May 17.—News of the 
organization of a syndicate to engage in 
diamond mining in Brazil is contained in let- 
ters received from Richard P. Momsen, 
vice-consel at Rio Janeiro, and a leading at- 
torney-at-law, by his father, William H. 
Momsen, inspector of the Milwaukee house 
of correction. Vice-consul Momsen is a 
native of Milwaukee and received his ed- 
ucation here. Outside of his official govern- 
ment connections, he has won wide note as 
a lawyer by his work in the Brazilian cap- 
ital. 

The new diamond mining syndicate has 
been organized under the name of Com- 
panhia Brazileria Diamantifera, with a cap- 
ital stock of 3,000 contos of reis, or ap- 
proximately $750,000. The properties are 
located at Moribeca and Boa Vista, in the 
region of Diamantia, state of Minas Geraes, 
Brazil. The principal officers of the cor- 
poration are: President, Dr. Andre Gus- 
tavo Paulo de Frontin; secretary, Antonio 
Luis dos Santos; technical director, Dr. 
David Draper. 

The corporation is arranging to begin ex- 
ploration and development work with new 
and modern machinery and equipment, most 
of which will be purchased from American 
manufacturers, according to Mr. Momsen’s 
letters. He says that while at the present 
time the Brazilian output of diamonds 
amounts to only about 5 per cent of the 
world’s supply, there appears to be no 
reason why the country should not resume 
its piace as a great producer which it held up 
to the time that the South African mines 
were developed into the largest in the world 
in comparatively recent years. 

Mr. Momsen is making an official report 
of the diamond mining ‘project to the 
United States Government which, he says, 
will contain much more detailed information 
concerning the project for the benefit of the 
diamond trade. % 








“Made in Germany”—Not Wanted 





There is a soldier at Walter Reed Hos- 
pital in Washington who certainly is sup- 
porting the boycott of German goods. When 
he came out of the ether the other day he 
found a good-sized bit of shrapnel tied to a 
button of his pajama coat. 

“What's this?” he asked in a puzzled way. 

“We thought you might like it as a 
souvenir,” smiled the Red Cross nurse. 
“The surgeon took it from your leg.” 

“Take it away,” snapped the doughboy. 
“T don’t want anything around me that was 
made in Germany.” 








A. S. Brown, who some time ago suc- 
ceeded C. M. Hilsabeck at Upton, Wyo., 
and J. G. Raine, a jewelry salesman who 
has traveled in Denver territory for sev- 
eral years, have incorporated and are 
now conducting a retail jewelry business 
at Lusk, Wyo., in the heart of a prosper- 
ous oil district. The new concern is 
styled Raine & Brown Jewelry Co. 
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This is the La Tausca Bride Showcard—free on request 


Dress Your Windows for La Tausca June Week 


The first week in June is La Tausca Pearls Week. Stimulate your sales in 


A this beautiful Gift Gem by displaying the attractive jewels prominently 

usc in your store. June is the Bride Month, and the Graduate Month, and 
for every Birthday in June the Pearl is the Birthstone. 

TRACE 


TA 
LA “act PEARLS Every La Tausca Necklace Is Sold Over a Retail Counter. 
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Kansas Jewelers Hold Annual Convention 





Members of State Retailers’ Association Meet at Topeka and Discuss Ques- 
tions of Trade Interest—Officers Elected, Resolutions Adopted 
and a Banquet Enjoyed 

















— 








Topeka, Kans. May 14.—Vigorous pro- praised the trade journals which, they said, 


tests were lodged against the luxury tax, 
iree engraving, time guarantees and pre- 
vailing low prices for repair work at the 
annual meeting of the Kansas Retail Jewel- 
ers’ Asssociation, which was held here Mon- 
day. A determined campaign to eliminate 
these evils is to be launched immediately, 
along with the effort to double the mem- 
bership of the association within the next 
12 months. Kansas jewelers are losing 
much money through lack of co-operation, 
st was asserted by various speakers. Thir- 





MCDOWELL, RE-ELECTED PRESIDEN “i 


Bh. 


teen new members were accepted into the 
association at the convention .which was 
one of the most enthusiastic ever held by 
the jewelers in this State. 

An excellent speaking program was be- 
gun at 10 a. m. with Mayor Herbert J. 
Corwine delivering the address of welcome. 
FE. E. Fearl, prominent Hutchinson jeweler, 
responded. E. L. McDowell, of Arkansas 
City, delivered the president’s annual ad- 
dress, pointing out the, many corrections 
necessary to permit the trade to make fair 
profits and at the same time have an equal 
chance with all other lines of business. 

Col. John L. Shepherd, of New York city, 
delivered one of his usual interesting ad- 
dresses, in which he predicted an era of 
general prosperity for the trade and urged 
closer co-operation with the national or- 
ganization. 

H. Victor Wright, of Los Angeles, field 
secretary for the American National Retail 
Jewelers’ Association, was the principal 
speaker of the afternoon. An adequate 
accounting system, the research work of 
his organization, fire insurance and the va- 
. Tious phases of the trade were developed 
in his address. 


Both Col. Shepherd and Mr. Wright 


should be religiously read by the jewelers 
in Kansas in order to keep up with the 
times on new sales methods and for the 
general good of the persons engaged in 
the jewelry business. 

Free engraving is one practice that should 
be relegated to the scrap heap along with 
the saloon, trading stamps and other an- 
tiques, according to R. Goodholm, of Linds- 
borg, who is one of the most arden boosters 
for fair methods in merchandising in Kan- 
sas. There is no more reason for the 
jeweler giving service for which no return 
is received than for the railroads to give 
free passes to certain favored classes of 
citizens, he said. 


Carl Ricker, Emporia, brought a message 
that pleased the members, in his report of 
the work done by the Kansas Legislative 
League, an organization which looks out 
for the business interests of the State dur- 
ing the legislative sessions. He explained 
that instead of asking for a new lien law, 
which was agitated by. many merchants 
during the past session of the legislature, 
the league secured a new interpretation up- 
on an already existing law, which serves 
the same purpose. The attorney-general 
has ruled that any mechanic or artisan may 
retain property upon which repairs have 
been made until paid for, selling it after 20 
days’ notice has been given the owner. 

A. L. Oliger, secretary of the Kansas 
Federation of Commercial Organizations, 
delivered an address explaining in detail 
the functions of his organization. He urged 
the retail jewelers to become affiliated with 
the Federation which is working for the 
mutual interests of the business interests 
of the State. 

The general discussion following the 
speaking program gave every member 
present ample opportunity to air his griev- 
ances and all took advantage of the chance 
to rap the luxury tax law, which is said to 
be hampering the trade. The resolutions 
adopted at the close of the convention con- 
tain a pointed reference to the unfairness 
of any body of men attempting to judge 
what commodities within the purchasing 
power of the average citizen shall be taxed 
while other commodities are tax free. A 
1 per cent. tax on the gross sales of all 
producers, manufacturers, jobbers and re- 
tailers is urged by the members. 

That the research bureau established by 
the national organization for the benefit of 
the retail jewelers throughout the country 
is one of the greatest functions performed 
by that body, was asserted by several 
prominent jewelers, following the address 
by Mr. Wright. A vote of thanks to the 
field secretary and to President George A. 
Brock was unanimous. 

After the election of officers a banquet 
complimentary to the visiting jewelers was 
served by the Chamber of Commerce. 
President FE. L. McDowell, of Arkansas 
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City, was re-elected for the ensuing year, 
as was Miss M. L. Addis, of Topeka, sec- 
retary-treasurer. Ralph R. Peterson, of 
succeeds Alexander Ditter, of 
Moundridge, as vice-president. 

Miss Addis was elected as delegate to 
the national convention to be held in Chi- 


cago. 

The 1920 convention will be held at 
Wichita. 

The resolutions adopted were as follows: 


Resolutions 

Whereas: ‘The Kansas Retail Jewelers’ Associa- 
tion in annual convention assembled, realizes the 
vast importance of just iegislation that discrim- 
inates against no class of business; the elimination 
of evils that threaten to destroy the profits of and 
discredit the retail jeweler; the necessity of se- 
curing a fair return for services rendered and 
the importance of the national organization’s ef- 
forts to bring about better merchandising condi- 
lions; therefore, be it 

* * * 

REsoLveD: That we earnestly request the na- 

tional representatives in Congress and the Senate 

















MISS M. L. ADDIS, RE-ELECTED SECRETARY 


to pass the bill now before them to prevent the 
use of fraudulent time guarantees, by reason of 
which the innocent public is defrauded out of 
thousands of dollars annually by fakers and 
swindlers, 

* * * 

ResoLtvep: That we recommend to the retail 
jewelers of Kansas the elimination of reference 
to time guarantees in all advertising and selling 
talks, depending upon their own reputation for 
reliability and the trade mark of dependable mer- 
chandise to influence the purchaser’s confidence, 
leaving it to the “fakers’ and schemers to sell 
time guarantees which can be obtained for any 
quality of merchandise and for any length of 
time, rey 

* * * 

Resotvep: That we appreciate the significance 
and ultimate great value of the Research Bureau 
of the national organization and note with much 
satisfaction the progress made by this ‘bureau, 
and express deep gratitude to our national presi- 
dent, George A. Brock, and his co-laborers for the 
splendid results thus far obtained, pledging our 
loyal support for the continuance ‘of the same. 

* * * 


Resotvep: That we have further noted the 
valued services rendered to the jewelry trade of 
America by the war revenue tax committee and 
the Jewelers’ Vigilance Committee. We express 
our heartfelt thanks to the members of these com- 
mittees. A deeper realization of the need of or- 
ganization has keen impressed on our minds and 
hope a closer unity and co-operation will be 
brought about among the jewelry craft of Amer- 
ica through the experience during the days when 
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ar taxes was before Congress. 


. * * 


the impositicn of w 


Resotvep: That in the matter of fixed selling 
prices we insist that the price established must 
contain an honest and living profit for the retailer. 
7 * * 
must continue our fight for 
a legitimate profit on sterling silver; against the 
retailing manufacturer and jobber; for trade 
marks for purposes of identification ; against free 
against repairing of watches by watch 


Resotvep: That we 


engraving ’ 





CARL J. RICKER, ONE OF THE “LIVE ONES” 


factories; against indiscriminate loaning of 
watches; for just remuneration for repair work 
done and for proper bookkeeping and stock-keep- 
ing systems. 
* * * 

Reso.tvep: That the growth and prosperity of 
the fire insurance department of our organization 
is a source of gratification. We feel confident 





H. VICTOR WRIGHT, WHO SPOKE BEFORE THE 
KANSAS JEWELERS 


that as this company grows it will prove more 
and more the bulwark of our organizations. 
* * * 


Resorvep: That we realize more clearly than 
ever the wonderful support given to our organ- 
izations and the jewelry craft in general by the 
trade press of our nation. They are our stead- 
fast friends, and in return for the benefits de- 
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rived we ask all jewelers to give our journals 
their best support. 
* * 

REsoLveD: That while the Kansas Retailers’ As- 
sociation feels keenly the responsibility of the 
jewelry trade for a just and equitable proportion 
of the Federal Government’s obligations, we do 
not believe any body of men is qualified to deter- 
mine what commoditics, within the purchasing 
power of the average citizen should be classed as 
lnxuries, though that body of men be of the class 
of “Lazarus” or of the “rich man.” We recom- 
mend that the jewelry and luxury tax law be 
repealed and a revenue law be devised that will 
tax the miser as well as ‘the spendthrift. We 
further recommend a :evenue measure providing 
a one per cent, tax on the gross sales of pro- 
ducers, manufacturers, jobbers and retailers of all 
products, food or raiment; drinks or ornaments, 
furniture or fixtures: tools or materials; all in- 
comes carned Ly brain or brawn; interest or in- 
crement; gift or inheritance, increasing the in- 
come tax gradually for incomes of single indi- 
viduals above $1,000 annually and married per- 
sons above $2,000, allowing no entangling exemp- 
tions, deductions or allowances whatever, except 
where a duplicate taxation may occur, 

+t x * 

Resotvep: That we recommend that the special 
session of Congress give consideration to the 
revenue measures along the lines of the above sug- 
gestions, simplifying rather than complicating in- 
terpretation and application, equalizing not con- 
centrating absorption. 

* * 

Resotvep: That we are grateful for the splen- 
did message delivered py Col. John L. Shepherd, 
and hope that he will airend many future con- 
ventions of this association. 








Training Helps Workers to Help Themselves 


Three-fourths of the industrial workers 
in America are handicapped by lack of 
proper training in their respective tasks, 
according to the U. S. Training Service 
of the Department of Labor. The work of 
the Service is to increase the efficiency of 
this “insufficient three-fourths,” rather than 
to stimulate the output of the one-fourth 
already producing at a satisfactory rate, 
says a bulletin, “Some Advantages of In- 
dustrial Training,’ now being distributed 
free by this branch of the government. 

Bringing about a big increase in output 
of the average plant, the government con- 
tends, is wholly within the possibilities, if 
the following steps are taken: (1) A careful 
analytical survey of the operations in the 
plant to ascertain where existing methods 
can be improved; (2) the formulation of a 
definite program of training, either in a 
separate department or “on the floor” in 
direct conjunction with production; (3) the 
instruction of those workers who are most 
in need of it and (4) the upgrading of those 
in the next higher strata. A training de- 
partment helps workers to help themselves. 

Another question of keen interest to the 
workingman and the employer alike, taken 
up in this booklet, is the effect of training 
on labor turnover. It points out that the 
turnover for the country at large is at least 
250 per cent., placing an annual burden of 
$1,250,000,000 on our manufacturing indus- 
tries. Basing his claim on the experience 
of several scores of plants where training 
has been installed, the author maintains 
that such instruction in a factory causes a 
bid reduction in turnover. 

It is one of a series, all of which can 
be had for the asking. Requests should 
be addressed to the U. S. Training Service, 
care of the Department of Labor at Wash- 
ington. 








F. C. Staighner has opened a new jewelry 
store in the Beggs pharmacy, Beggs, Okla. 
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KANSAS LIEN LAW 





Interpretation by State Attorney General of 
Present Statute Gives Jewelers Right 
to Sell Unclaimed Articles 
Left for Repairs 

’ TopeKA, Kans., May 14.—Kansas retail 
jewelers profit by the recent interpretation 
of the lien law, delivered by the State’s 
attorney general, which permits them to 
sell uncalled for property within a reason- 
able time after such repairs have been 
made. Heretofore repair bills were not 
considered sufficient excuse for taking a 
lien upon the property. 

Under the attorney general's interpreta- 
tion the goods can be offered for sale 
within three days after delivery, or offer of 
delivery to the customer. The statement 
need not be filed with the register of deeds 
to constitute a lien, after six months has 
elapsed and the owner has not called for 
his property. 

A new lien law was submitted to the 
last session of the legislature, but failed 
to pass the senate. Then the Legislative 
League took the matter up with the at- 


torney general. Here is his interpretation 
of the already existing law: 
EXPLANATION OF LIEN LAW. 


Section 6082, section €6(&87 and section 6090 of 
the General Statutes of 1915 give a plan for the 
protection of the charges of a mechanic or artisan 
in repairing or altering any article of personal 
property left with such n.echanic for such pur- 
poses. This protection may be procured by the 
mechanic in one of two ways: 

(a) By delivering the property upon the re- 
quest of the owner, to» the owner, and -filing 
within three days after such delivery has been 
made a statement in writing signed by the 
mechanic or artisan with the Register ot Deeds in 
the county where the work was done, showing the 
name of the owner of the property, the name of 
the mechanic, artisan or tradesman, the name of 
the article, the date of the charge for the same and 
the amount due. Such statement shail constitute 
a lien upon the property, and if the charges be 
not paid within six montks from the time of 
nling the statement, the mechanic or artisan may 
be entitled to the possession of the property, and 
after obtaining such possession may proceed to 
sell the same. 

(b) The mechanic, if he retains possession of 
the property and does not deliver it to the owner, 
and the same be not called for, may proceed to 
sell the same, as hereinafter stated, without filing 
said statement with the Register of Deeds. In that 
case, after the six months has elapsed, if the value 
of the article be less than Twenty Dollars ($20) he 
shall post a notice of the sale in five places in 
the city or township where the mechanic resides 
or the sale is to take place, one of which shall 
be in a conspicuous part of the mechanic’s or 
artisan’s place of business. If the article repaired 
exceeds the value of Twenty Dollars ($20), notice 
shall be given in writing, either personally or by 
mail, or by leaving a notice at the residence or 
place of business of the cwner, and if the resi- 
dence be not known, the mechanic having posses- 
sion of the article repaired shall cause a notice 
of the time and place of the sale and containing 
a description of the property to be published ‘at 
least once a week for the space of three weeks 
successively in a newspaper published in the 
county where the sale is advertised to take place, 
but if there be no newspaper, in some paper of 
general circulation in such county. The sale shall 
be at auction for cash. The article may be sold 
as an entirety or as much thereof may be sold 
as is necessary to pay the charges. Copies of the 
notices required by this act and an affidavit show- 
ing the publication or posting of the notice thereof, 
and aiso setting forth the claim and actual ex- 
penses of the mechanic or artisan, shall be filed 
in the county clerk’s office. Twenty days’ notice 
shall be given of any sale held under the pro- 
visions of this law, and suitable blanks giving 
these notices and for filing the same with the 
Register of Deeds or the County Clerk, as may: be 
required, have been prepared to accompany this 
statement. : ; 
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Diamonds 


A wide range of sizes and quality 


Platinum Jewelry 


Only the highest class of workmanship, original 
designs of character. | 


Gold Jewelry 


Excelling in 14K. goods of merit. 


Watches 


Platinum Diamond Set Watches 
Gold Bracelet Watches 
Gentlemen’s Watches 


All combining beauty and utility in a wide range 
of price. 








Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 
2 Maiden Lane ti) NEW YORK 


Factory: Brooklyn 
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Associated Advertising Clubs of the World Plan Drive 
Against Merchants Who Misrepresent Merchandise 








As the result of plans which have just 
been perfected, the work which the Asso- 
ciated Advertising Clubs of the World have 
been doing for the prevention of unfair 
competition through misleading advertising 
is to be multiplied several times, says a 
bulletin which comes out of the associa- 
tion’s offices, in New York city. 

The plan calls for the raising of a special 
fund of $141,000 a year (on a three-year 
basis) and the selection of five prominent 
business men to act as trustees for the 
fund. These trustees are: F. A. Seiberling, 
president of the Goodyear Tire & Rubber 
Co.. Akron; Festus J. Wade, president of 
the Mercantile Trust Co:, St.-Lous: S.C. 
Dobbs, vice-president of the Coca-Cola Co., 
Atlanta; David Kirschbaum, president of 
the A. B. Kirschbaum Co., manufacturing 
clothiers, Philadelphia; Henry L. Doherty, 
president of Henry L. Doherty & Co., in- 
vestment bankers, New York. 

Immediately following the signing of the 
armistice, the Executive Committee of the 
Advertising Association held a meeting in 
New York, and approved a budget for the 
enlarged work, which had been prepared 
by Merle Sidener, chairman of the Na- 
tional Vigilance Committee. Soon there- 
after, arrangements were made by the asso- 
ciation for the services of Richard H. Lee, 
as special counsel in charge of investiga- 
tions. 

The bigger work will take four chief 
directions (1) the establishment of a force 
of special investigators working out of the 
headquarters offices of the association in 
New York city, (2) intensive work for the 
establishment of additional local vigilance 
committees, this branch being under the 
supervision of William P. Green, who re- 
cently returned to the association from 
Washington, (3) the establishment of a bu- 
reau to do in foreign markets what has 
been done for the protection of trade in 
North America, and (4) intensified work 
in co-operation with various trade associa- 
tions, representing important lines of busi- 
ness, toward the establishment of “stand- 
ards of practice” by leaders in these vari- 
ous lines for the elimination of evil prac- 
tices which have been allowed to grow up. 

The last-named activity is particularly 
interesting, and especially so because the 
adoption of the idea as it applies to na- 
tional and international problems, follows 
closely the use of such “standards” in sev- 
eral local communities. 

Local vigilance committees of advertising 
clubs are organized and their work is 
guided under the direction of the interna- 
tional office in New York city, and it has 
been found that the adoption of such stand- 
ards has tended to eliminate much mislead- 
ing advertising before it is published, for 
there are many practices among local ad- 
vertisers which have grown up through 
competition and which each advertiser 
would be glad to eliminate if others would. 

Simultaneously with the announcement 
that the $141,000 fund is to be raised and 


the work enlarged, comes the further an- 
nouncement that more than a tenth of the 
special fund has already been raised. 

Several subscriptions were made on the 
personal account of the members, such as 
those of William C. D’Arcy, president of 
the Associated Advertising Clubs; Vice- 
President Edward T. Meredith, Vice-Presi- 
dent Arthur G. Newmyer, and S. C. Dobbs. 

It has been announced that up to the 
time this movement for enlarged work was 
started, $1,000 was the largest sustaining 
membership carried in the organization, but 
that several are now carried at $2,000 a year 
and more, and that three new memberships 
are for better than $3,500 a year. All are 
on a basis of three years. 








SURRENDERS TO THE POLICE 


Self-Confessed Thief Walks into Evansville 
Police Station and Tells of Robberies 
He Has Committed in the 
Jewelry Trade 
EvaANSvILLE, Ind., May 15.—Joe Kissinger, 
53 years old, said to be a well known dia- 
mond and jewelry crook, walked into the 
police station here yesterday afternoon and 
said he was tired of going from city to 
city dodging the police and that he wanted 
to surrender “and take his medicine.” He 
was locked up pending word from Indian- 
apolis and Cincinnati in which cities he is 
wanted, according to information furnished 

the police. 

Kissinger said he had stolen $3,500 worth 
of diamonds from a store in Indianapolis 
in which city he makes his home and where 
his mother and a half-brother are living. 
He did not name the place he robbed in 
Indianapolis or the date of the robbery. 
Kissinger said he had robbed two stores 
in Cincinnati and that he had burglarized 
a residence in Norwood, a suburb of Cin- 
cinnati, where he had secured $140 in 
money, a gold watch and three diamond 
rings. He said the jobs done in Cincinnati 
were at night and the Norwood burglary 
was also committed at night. Kissinger 
told the local police that he had served a 
13-year sentence at the Indiana state prison 
at Michigan City and that he also had 
served a term in the state prison at Mont- 
gomery, Ala. He said he wanted to sur- 
render and get the load off his mind as he 
imagined almost every minute in the day 
that he was being watched by the eagle 
eye of some detective or police officer. 
When Kissinger walked into the police sta- 
tion here he was slightly under the influ- 
ence of liquor, having spent several days 
at Henderson, Ky., 12 miles below here. 
He told a straightforward story to the po- 
lice and they at once notified the police at 
Indianapolis and Cincinnati. He will be 
taken to one of these cities to stand trial. 











The Blake & Ham Jewelry Co., Frank- 
fort, Ind., have filed a notice that they will 


dissolve. 
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BURGLARS IN BALTIMORE 
Jewelry Valued at $1,500 Stolen from Work 
Rooms of Four Repair Jewelers Early 
Last Thursday Morning 


Battimore, Md., May 17.—Jewelry val- 
ued at $1,500 was stolen from four work- 
rooms of repair jewelers in this city early 
Thursday morning when burglars entered 
the building at 114 W. Baltimore St. and 
used a “jimmy” to pry open the transoms 
of the offices of the manufacturing jewel- 
ers. Detective Lieutenants Roche and 
Vahle and Round Sergeant Burns, of the 
Central district, after making an examina- 
tion of the premises expressed the opinion 
that the burglars secreted themselves in 
the building and went to work after the 
occupants had left their establishments 
for the night. 

The heaviest loser was Frederick Strodt- 
man, second floor. Mr. Strodtman esti- 
mated his loss at $1,000, but it may run 
more. Most of the stolen jewelry had been 
left with him for repair. Some of it was 
from wholesalers. Mr. Strodtman left his 
office at 10:45 p.m. Wednesday night. He 
discovered the front doors of the building 
ajar when he arrived the next morning. 
All of the repair work had been left in 
cases and the thieves took everything in 
sight and packed it in a satchel, it is 
believed. 

Carl J. Doederlein, watchmaker, who has 
desk room in the Strodtman office lost 
watches valued at $50. Edward Horn, a 
jeweler, with an office on the third floor 
of the building, lost jewelry valued at $241. 
The office of Sugar & Co., on the second 
floor, was entered but Mr. Sugar, who does 
a general repair work for the trade, had 
placed nearly all of his jewelry in the safe, 
a big steel affair, which defied the burglars’ 
attack. A number of small pins were taken 
from one of the workmen’s benches. 








Members of Sanford and Springvale Jewel- 
ers’ Club Hold Outing and Discuss 
Trade Topics 


SPRINGVALE, Me., May 15.—Members of 
the Sanford and Springvale Jewelers’ Club 
held their first Spring outing at Mousam 
Lake, Thursday, at which time topics of 
interest to the trade were discussed and 
plans made relating to the next convention 
of the Maine Retail Jewelers’ Association. 
It was decided to advance the price list on 
all repair work. The prices were carefully 
gone over, after revisions were made, and 
were considered fair and reasonable by all 
present. 

An address was made by A. E. Garnsey, 
president of the Maine Retail Jewelers’ 
Association. 

After the business a picnic-supper was 
enjoyed. 








Frederick Roese, Penn Yan, N. Y., has 
returned from the war after an absence of 
more than a year in the service of the 
United States Government. His talent as a 
watchmaker made him valuable to the serv- 
ice and he was made a sergeant in the Air 
Service Mechanics’ Section and sent to the 
largest camp of its kind in the world which 
was located near Orleans, France. 
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DEATH OF JOHN A. BILLS 


Vinton, Ia., Jeweler Passes Away 

After a Long Illness 

Vinton, Ia. May 15.—John A. Bills, 
veteran business man and one of the fore- 
most citizens of this city, died last Sunday 
after an illness of several months and was 
buried yesterday beside the body of his 
wife, who died last year. 

Mr. Bills moved to Vinton in September, 
1856, and established a jewelry store which 
has received his personal attention every 
day since that time until last Fall, since 
which he has spent much of his time at 
home on account of sickness. He began 
his career in business at the age of 14, 
spending the first years in a railroad office 
and with a cotton mill in Massachusetts. 
In the fall of 1853 he decided to be a 
watchmaker and went to work for the 
Boston Watch Co., which afterwards 
moved to Waltham. He remained with this 
company until he came to Vinton. 





Veteran 


John A. Bills was born in Montpelier, | 


Vt. on Feb. 20, 1831. In 1858 he returned 
east and was married, and to this union 
were born three children, two of whom 
survive, Burt M. Bills and Mrs. Charles H. 
Sandmeyer, both of this city. In 1892 he 
formed a partnership with his son as J. A. 
Bills & Son, and the business will be con- 
tinued under this name. 

Mr. Bills was active in all the affairs 
of the local city, church, lodge, social and 
business world. He was postmaster from 
the Spring of 1861 until the Fall of 1875. 
He held many offices in the municipal gov- 
ernment during his life as well as in the 
Masonic and I.O0.0.F. lodges, and was a 
consistent and active member of the Pres- 
byterian Church. 

The funeral was conducted from the 
Presbpterian Church under the auspices of 
- the Cyprus Commandery of Knights Tem- 
plar. 








BUYERS IN PROVIDENCE 





May Invasion Covers Longer Period Than 
Usual and Large Orders Are Booked— 
Many Visitors in the City 


Provipence, R. I., May 17.—The May 
invasion of this city by jewelry buyers has 
concluded its third week and the end does 
not appear to have been reached yet, al- 
though there has been a diminution of ar- 
rivals the past few days. Usually this in- 
vasion last about 10 days or a fortnight, 
but this year the time has been considerably 
lengthened. Not only has the season been 
extended, but the number and size of the 
orders have also been noticeably large. 

The first arrivals were from the west 
and south, with a few from Canada and 
the northwest, while the latter arrivals 
have been principally from New York, 
Philadelphia, Chicago and _ the ~ middle 
States. While new goods and novelties 
are much sought after, the standard and 
staple lines are receiving generous atten- 
tion and support. 

Among the buyers that were registered 
at the local hotels during the past week 
were the following: M. Pollitzer, of Sam- 
stag & Hilder Bros., New York; B. Wolfe, 
of D. Marx & Sons, St. Paul, Minn.; M. 
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Arnstein, of M. Arnstein Co., New York; 
A. Kaskell and H. Weiner, of Weiner 
Bros. New York; S. Kunstadater, of 
Kunstadater Bros., Chicago; Ben Lewen- 
thal, of Fred and Ben Lewenthal & Co., 
New York; Miss Henrietta Graf, of Berg 
Bros., New York; O. F. Uhl, of Fursten- 
wort-Uhl Jewelry Co., St. Louis, Mo.; Max 
Michel, of M. & J. Michel, Inc., New York; 
Henry Coen, of Coen & Kramer, New 
York; F. M. Katz, of George Borgfeldt Co., 
New York; Mr. Kyser, of Marshall Field 
& Co., Chicago; Sam Mendelsohn, of Sam- 
uel Mendelsohn & Co., New York; E. E. 
Pfersich, of A. L. Pfersich & Co., Phila- 
delphia; Jacob Schorsch, of Emerich & 
Schorsch, New York. 








SOLDIERS BACK FROM EUROPE 





Members of the Jewelry Trade Return After 
Seeing Service on Foreign Soil 


Provipence, R. I., May 17.—John F. 
Allen, dealer in diamonds and precious 
stones of this city, has received word that 
his son, Dr. John S. Allen, has been pro- 
moted toa captaincy. He is located with the 
18th Division, Second Battalion, 318th In- 
fantry now in France. 

Hospital Sergeant, first class, Earl H. 
Mason, son of William H. Mason, has ar- 
rived in this country after nine months in 
France and Germany, with Evacuation 
Hospital No. 14, and is now at Camp Up- 
ton, Long Island, awaiting demobilization. 

Members of the Slocum Light Guard As- 
sociation paid homage last Wednesday 
evening to the returning members of the 
old Seventh Company, C. A. C., of the 
Rhode Island National Guard, who have 
been in service. The Slocum Guard has al- 
ways included as a large percentage of its 
members men who were employed in the 
jewelry establishments of this city. In fact 
Col. John Slocum, who was killed in the 
first battle of Bull Run in the Civil War and 
for whom the company was named upon its 
reorganization after the war, was a jounrey- 
man jeweler. Among those present Wednes- 
day evening were Joseph R. Burgess, 
formerly a manufacturing jeweler, who was 
one of the members of the Mechanics Rifles 
as the company was originally known. 

Among others present who are members 
of the Slocum Veteran Association were 
the following: Brig. Gen. George A. For- 
syth, with Thornton Bros. Co.; Capt. 
Archie H. Harden; Lieut. Joseph Stringer, 
foreman for Snow & Westcott Co.; Lieut. 
Joseph Auty, foreman for Henry A. Kirby; 
Sergt. Major William H. Mason of THe 
JEWELERS’ CrircuLar, and Orderly Seregt. 
William Glasheen, foreman for J. W. Rich- 
ardson & Co. 

William Aron, junior partner of the firm 
of Adolph Aron & Son, manufacturers of 
imitation precious stones, 185 Eddy St., re- 
turned with the Battery A, 102nd Field 
Artillery of the 22nd or famous “Yankee” 
Division, after nearly two years service in 
France and has resumed business. He took 
part in all of the battles in which that 
division participated, including Seicheprey, 
Zivray, second battle of the Marne, at 
Chateau Thierry, and St. Mihiel, the 
Argonne woods and Verdun, without re- 
ceiving a scratch or wound. 
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NEW REVENUE DISTRICT 





Providence Jewelers Much Interested in 
Statement That Rhode Island Will Be 
Put Into a Separate Internal 
Revenue Division 


ProvipENCE, R. I., May 17.—Manufact- 
uring jewelers, stone dealers and others 
connected with the jewelry industry are 
much interested in the statement issued the 
past week that Rhode Island will be set 
up into a separate Internal Revenue District 
and a collector appointed July Ist to have 
exclusive charge of the business here. In 
view of the efforts that are being made for 
the development of export business by the 
manufacturing jewelers and the expectancy 
of an increased amount of business that 
must be transacted through the Revenue 
channels such a change would be of great 
benefit and gladly welcomed. 

At the present time this State is joined 
with Connecticut in an Internal Revenue 
district administered from Hartford by 
Collector James E. Walsh. The Rhode 
Island end of the “Connecticut District” is 
managed by Deputy Collector William H. 
Bagley, of this city. For some time the 
large and increasing business in the State 
has caused an agitation for the setting up 
of a distinct collection district here. 

Business interests of Rhode Island have 
been bringing pressure to this end to bear 
in Washington for some time. The past 
week the Providence Chamber of Com- 
merce has received assurances from the 
Capitol that the desired change was soon 
to come. It is therefore believed. by those 
in a position to know that the State will 
be formally separated from Connecticut 
and established as an Internal Revenue 
District on July 1. It is said that the 
Commissioner ,of Internal Revenue has 
the power, under an act of Congress, to 
take such action, but that it is probable in 
doing so he will consolidate some other 
district, which has insufficient business to 
warrant being continued, with a major unit 
of the service. 

The present necessity of referring to 
Hartford all important matters arising in 
the Internal Revenue service in this State 
has caused much annoyance and delay and 
has evoked a protest from business inter- 
ests that is believed to have impressed the 
official ear in Washington. The name of 
former Congressman George F. O’Shaun- 
essy has been linked with the prospective 
Collectorship. 








OFFICERS ELECTED 


Members of Omaha and Council Bluffs 
Jewelers’ Association Hold Annual 
Meeting in Omaha 

Omana, Nebr., May 16.—At the annual 
meeting of the Omaha and Council Bluffs 
Jewelers’ Association, held at the Fontenelle 
Hotel last week, the following officers for 
the ensuing year were elected: Joseph 
Frenzer, Omaha, president; George Gerner, 
Council Bluffs, vice-president; E. O. Furen, 
South Omaha, second vice-president; Oscar 
Homan, Omaha, secretary and treasurer. 

A number of matters of trade interest 
were considered at the meeting. 
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NEW CONTROL FOR OLD HOUSE 


ock of Hayden W. Wheeler & Co., New 
York, Bought by Hoefer Jewelry Co., 
Kansas City—No Change in Busi- 
ness Policy Contemplated 


Although coming events have cast their 
shadows in the way of rumors circulating 
throughout the jewelry trade, nevertheless 
there was considerable surprise among the 
members of the jewelry district of New 
York last week in the announcement to the 
effect that the old house of Hayden W. 
Wheeler & Co., 2 Maiden Lane, had been 
taken by the Hoefer Jewelry Co. of Kansas 
City, Mo. 

As a matter of fact, what had occurred 
was that the stock of the corporation of 
Hayden W. Wheeler & Co. had been taken 
over by the Kansas City concern but the 
New York house, which is one of the lead- 
ing manufacturing and wholesale houses ot 
the East, had not been changed in any way, 
its corporate life not at all interfered with, 
nor the personnel changed with the excep- 
tion that the old officers of the corporation 
have retired. The new stockholders con- 
tinue the business under the same name 
as heretofore, under the same policy, and 
will maintain the same high standard in 
the quality of the various lines of diamonds, 
platinum and gold jewelry, rings, watches, 
etc., that gave the Wheeler house its high 
standing in the years gone by. The New 
York house retains its old name and quar- 
ters as heretofore, and though the business 
will be under the supervision of W. H. 
Joers, president of the Hoefer Jewelry Co., 
the personnel of the staff and employes re- 
mains practically unchanged. The following 
gentlemen, many of whom have been con- 
nected with the house from 18 to 30 years, 
still remain part of the organization: New- 
ton H. Rogers, William Allison, Charles 
W. Bridgman, Arthur L. Nichols, Fred- 
erick W. Thorne, W. J. Cochran, Edward 
B. Downs, Walter A. Morris, John A. Pat- 
terson, Addison W. Roubaud, Arthur H. 
Schmitt, John R. Wilcox. 

The house of Hayden W. Wheeler & 
Co. is one of the oldest and most respected 
concerns in the eastern jewelry trade. It 
was founded in 1851 by Charles E. Hale, 
who, a year later, was joined by Hayden 
W. Wheeler, who had withdrawn from the 
nursery business to travel for Mr. Hale’s 
jewelry house. Mr. Wheeler proved a suc- 
cess in the jewelry busines from the start, 
was soon given an interest in the same, and 
in 1857 it was known as Charles E. Hale 
& Co. Later Lewis A. Parsons, who had 
succeeded him on the road, was also given 
an interest in the firm and the style was 
changed in 1867 to Wheeler, Parsons & Co. 
In 1877 Henry Hayes was admitted, the 
fitm becoming Wheeler, Parsons & Hayes, 
under which style it built up a high repu- 
tation in the jewelry trade, both for the 
character of its products and the princi- 
ples which dominated its policy. 

About this time Mr. Wheeler and his 
partners were active with Joseph Fahys 
and A. N. Darling in the formation of the 
Brooklyn Watch Case Co., and in 1888 
Mr. Parsons and Mr. Hayes retired and 
Mr. Wheeler continued the business under 


the style of Hayden W. Wheeler & Co., 


St 
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admitting young men partners from time to 
time, among them being his son, Willard 
H. Wheeler, Hayden H. Butts and Oliver 
G. Fessenden. Mr. Wheeler died in 1904 
and the business of the concern, which 
was later incorporated, was conducted by 
these three gentlemen up until the transfer 
of the stock interest from the Wheeler 
family to the new owners last week. 

Beginning as a wholesale house it be- 
came interested in manufacturing, not only 
watchcases but jewelry and in the import- 
ing of diamonds, and the ramifications ot 
the business increased as time went on. 
Under the new control the business will be 
developed without change, except in the 
addition of new energy which young blood 
can give. 








ELECT DELEGATES 





Members of Jewelers’ Manhattan Camp to Be 
Represented at Convention of the Order 
of the Golden Seal at Roxbury, 

N. Y., June 17 


At a meeting held Friday afternoon by 
the members of the Manhattan Camp of 
the Order of the Golden Seal, delegates and 
alternatives to the annual convention of 
the Order were elected. The meeting was 
an adjourned session from the regular 
monthly May meeting and was presided 
over by Commander Leo Wormser. Some 
general routine business in addition to the 
treasurer’s report was also transacted at 
this meeting. 

The members of the Manhattan Camp 
constitute what is left of the old Jewelers’ 
League, later the Associate League of 
America, which was finally merged into 
the Order of the Golden Seal, but the 
jewelers’ organization has been kept intact 
in the one camp. The camp is entitled to 
three delegates and three alternates at the 
convention. 

Commander Wormser opened the meet- 
ing by asking Secretary Knobloch to read 
the call that had been set out by the Su- 
preme Council, which asked the camp to 
send its representatives to the annual con- 
vention which will be held at Roxbury, 
N. Y., Tuesday, June 17. The vote taken 
resulted in the election of Commander 
Wormser, the Vice Commander Walter 
Tarlton, and the Treasurer, Theo. L. Par- 
ker, as delegates and S. L. Anspacher, A. 
K. Sloan, and T. Edgar Willson as the 
alternates. It was announced that the dele- 
gates would leave New York on the af- 
ternoon of June 16. 

A request of the Merchants Association 
that the delegates of the Manhattan Camp 
use their influence to have the next con- 
vention of the order held in New York, 
was considered and acted upon favorably. 

It was announced that Miss Knobloch, 
the secretary, was also going as a dele- 
gate from a Brooklyn camp of the order. 








Under the will of the late Gustav Luch- 
tenberg, who was a jeweler at Columbus, 
O., practically the entire estate is given to 
his brother, Richard Luchtenberg, and a 
sister, Emma‘Janton. The sum of $2,000 
is given to a sister, Julia Kaiser, and the 
sum of $1,000 to his brother, Julius Luch- 
tenberg. The estate is valued at $25,000. 


CIRCULAR 


DAMAGES AWARDED 


Hiram J. Smith and His Wife Win Verdict 
Against Yellow Cab Co. of Milwau- 
kee for Injuries Received 
in October, 1918 


Racine, Wis., May 17.—Aggregate dam- 
ages of $5,050 were awarded to Hiram J. 
Smith, a prominent jeweler of Racine, and 
his wife, Flora D. Smith, against the Yellow 
Cab Co., of Milwaukee, in a special verdict 
returned by a jury in the Circuit Court in 
the action brought by Mr. and Mrs. Smith 
as the result of a collision on the night of 
Oct. 16, 1918. Mr. Smith is awarded per- 
sonal injury damage of $3,000. Mrs. Smith 
receives $250 for personal injuries and 
$1,800 as damages to the Smith automobile. 
The damages claimed in the actions entered 
by Mr. and Mrs. Smith amounted to $17,000. 

On the night of the accident, Mr. and 
Mrs. Smith were driving home from Mil- 
waukee on the Lake Shore concrete high- 
way When six miles north of Racine, a cal- 
lision occurred with a Yellow taxicab, which 
was running at high speed and claimed to be 
on the wrong side of the road. Mr. and 
Mrs. Smith were thrown from their car and 
their chauffeur sustained a broken leg and 
other injuries. For a time it was feared 
that Mr. Smith’s skull was fractured and 
that he would not recover, especially since 
he is past 70 years of age. However, he is 
again in moderately good health and able to 
be at his desk at the store. 

Wide interest was taken in the litigation 
because of Mr. Smith’s prominence in the 
trade. He is a former president and is - 
still a director of the Wisconsin Retail 
Jewelers’ Association, and vice-president of 
the National Jewelers’ Mutual Fire Insur- 
ance Co. In addition to conducting one 
of the largest jewelry stores in Racine. Mr. 
Smith is president of the Milwaukee Opti- 
cal Mfg. Co., Milwaukee. 








Rochester, N. Y., Jewelers Hold Regular 
Monthly Meeting at the Seneca Hotel 


Rocuester, N. Y., May 17.—At the reg- 
ular monthly meeting of the Rochester Re- 
tail Jewelers’ Association, held in the Sen- 
eca Hotel, Thursday evening, George P. 
Klee, of Klee & Co., presided and James 
J. Ernisse acted as secretary. The meet- 
ing was well attended, and after dinner a 
short business session took up the subject of 
taxes. 

As there are no Federal blank tax sheets 
to be had, nor does anybody know when the 
stationery will be available, it was sug- 
gested that each jeweler make out a state- 
ment on blank paper, the same to be turned 
into the Government Revenue office, on or 
before May 31. 

Mr. Ernisse read several responses from 
clock manufacturers stating that a resale 
price list would be printed. Suggestions 
were requested, and when the new schedules 
are printed, they will be distributed to those 
in the trade who wish them. 








John D. Reynolds, president of the 
Hennegen, Bates Co., and one of the best 
know jewelers of Baltimore, Md., is con- 
fined to his home at Roland Park suffering 
with a severe cold. 
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Individual Income Tax for New York State 





By Morris L. Ernst* 














—— 


Note-—Governor Smith of New York Thurs- 
: signed the personal income tax measure 
oy d by the last Legislature, which imposes a 


se aie ‘ r > 
on every one receiving an income in New 


9 hether or not they are residents. 


York State w ; 
The bill puts a tax of one per cent on incomes 
to $10,000; two per cent on incomes up to 


0,000, and three per cent above that. Single 


vs are exempted up to $1,000 and married men 
. to $2,006. with an additional exemption of 
wp The tax is collected 


for each dependent. 
at the source and employers are responsible for 
the payment of taxes of non-resident employes. 
For this reason many questions are coming before 
jewelry and other houses in regard to the with- 
holding of the tax on the salaries which they pay 
and, therefore, the following article by Morris 
L. Ernst, of Greenbaum, Wolff & Ernst, counsel 
for the National Jewelers Board of Trade, for the 
Jewelers’ Vigilance Committee, and for the Retail 
Jewelers’ Association of Greater New York and 
vicinity, will prove ot interest to many of our 
readers in business in the Empire State.—THE 


EpiTOR. ) 





T the last session of the legislature the 
Assembly and Senate passed an indi- 
yidual income tax law of the State of 
New York, and although at this writing the 
Governor has not yet signed the bill, there 
is every indication that it will become a law. 
Wisconsin for many years has had such 
a law with rates varying from one to six 
per cent. Massachusetts followed in 1916 
and the rates there range from 1% per 
cent. to 6 per cent. Missouri in 1917 passed 
alaw at the rate of one-half of 1 per cent. 
Several other States have similarly to New 
York had income taxes on corporations. 

The principle of the so-called Davenport 
Income Tax Law of the State of New 
York is very much the same as the present 
federal income tax legislation. The defini- 
tions and exemptions follow the Federal 
Law. The tax payer may make a return 
either on a paid or an accrual basis. The 
rate of the tax is 1 per cent. on the first 
$10,000, 2 per cent, on the next $40,000 and 
3 per cent. thereabove, and as to non- 
residents, the rates are the same and the 
tax is levied upon the income from any 
property owned in this State or from any 
business, trade or profession carried on in 
this State by non-residents. 

After the bill is signed by the Governor, 
the law takes effect for the year 1919 and 
the first returns must be made on March 
15, 1920, and the tax paid at that time. The 
act provides for taxable years other than 
the calendar year if the tax payer so elects. 

After July 1, 1919, bonds, money, notes 
and deposits, the income from which is 
taxed under this law shall be exempt from 
the personal property tax. Likewise with 
stocks other than those of banks and bank- 
ing associations. 

In order to establish gains and losses, 
the State has adopted the date of January 
1, 1918, as the turning point, similar to the 
date of March 1, 1913, adopted by the 
United States Government after the amend- 
ment to the United States Constitution had 
been passed. 

Gifts are exempt from tax but the in- 

*Member of the law firm of Greenbaum, Wolff 
& Ernst, New York. 


come from gifts are taxable. Premiums on 
life insurance policies are not deductible 
but the proceeds of the policies are exempt. 
The exemption of United States, State and 
city obligations correspond more or less to 
those provided in the Federal statute. 
The most troublesome and_ ill-advised 
provision in the act relates to the allowance 
of only a proportion of the interest paid by 
the tax payer and what is in many quarters 


considered an excusable provision is that . 


wherein it is provided that income taxes 
paid to the Federal Government are not de- 
ductible. Living expenses are of course not 
deductible and the exemptions are the same 
as in the Federal Law, namely, $1,000 for 
single men, $2,000 for married men and the 
additional $200 exemption for each child. 

No exemptions are allowed to non-resi- 
dents, but if in the State the non-resident 
has an income tax then reciprocal allow- 
ances are permitted. 

The shares of the partnership earnings 
are taxable whether distributed or not and 
the partnership must make a return of in- 
formation as under the Federal Statute. 
Assets and trusts are treated in the same 
way as in the United States Law. 

A’ provision which should be examined 
very carefully by employers relates to the 
withholding of 2 per cent. of any amount 
paid in excess of $1,000 to any person un- 
less said person has filed with the with- 
holding party a certificate in form pre- 
scribed by the Comptroller, that the person 
is a resident. The withholding agent is 
liable for this tax and makes his return on 
March 15th in each year and his payment 
of tax at the same time. In addition thereto, 
every person must file a return to form 
1099 of the United States Internal Revenue 
Department, giving information as to pay- 
ments made within the year in excess of 
$1000. The tax return itself must be made 
on March 15th for the preceding year and 
the payment of tax is due at the time of 
return, 

To the jewelry trade in particular it will 
be of interest to follow the Department rul- 
ings in relation to Sec. 357 of the law which 
will provide whether or not a partner of a 
non-resident firm, working in but not resid- 
ing in New York, is taxable. 

In addition to this new individual income 
tax, the corporation income tax which has 
been in existence for some time, has been 
amended so as to increase the rate from 
3 per cent. to 4% per cent. and to enact in 
statutory form, the rule heretofore followed 
by the State Tax Department to the effect 
that excess profit taxes and war profit taxes 
paid to the United States Government are 
not deductible before computing the taxable 
income to be returned to the State Tax 
Department. 








Window smashers visited the store of 
the A. J. Carruth & Co., Herington, 
Kan., one night recently and secured 
about $50 worth of revolvers. 
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LAST HONORS PAID 


Funeral of John D.:Dalzell Held from His 
Late Home at Newark, N. J., with 
Interment in Rosedale 
Cemetery 


Newark, N. J., May 14.—The funeral of 
John D, Dalzell, for 20 years a manufactur- 
ing jeweler in this city, was held from his 
home, 37 N. 16th St., East Orange, yester- 
day afternoon. The service was conducted 
by the Rev. Henry V. B. Darlington, rec- 
tor of St. Barnaba’s Episcopal Church, of 
Newark. Interment was in Rosedale 
Cemetery, Orange. Death was due to pneu- 
monia, 

Mr. Dalzell is survived by his widow, a 
daughter, Mrs. Kensil Brown, of East 
Orange, also three brothers and two sisters. 

Thirty-five years ago Mr. Dalzell entered 
the jewelry trade as a boy, being trade mes- 
senger for the order department of Tiffany 
& Co. At 18 years of age he accepted an 
offer from the old house of Thomas W. 
Adams & Co. After a few years with them 
he went to the house of G. & S. Owen, later 
succeeded by Snow & Westcott. Then he 
started in business for himself under the 
name of J. D. Dalzell & Co., the office and 
factory being at 25 Marshall St., this city. 
A few years ago Fred T. Long became a 
member of the firm and the firm name was 
changed to Dalzell, Long & Co. 

Several months ago Mr. Long sold out his 
interest in the concern and the old name of 
J. D. Dalzell & Co. was resumed. F. W. 
Veerling came into the business as a part- 
ner at this time. The concern manufactures . 
a high grade general line of 14 karat goods. 

Mr. Dalzell was 51 years old. Ten years 
ago he moved from Brooklyn to East 
Orange. He was a member of the Taber- 
nacle Lodge, F. & A. M., of New York. 

It is understood that the business will 
be continued by the family of the deceased 
and the partner in the concern. 











Newark Jewelers Active in Helping Heavy 
Over-subcription of Victory Loan 
Notes in That City 
Newakrk, N. J., May 19.—The total value 
of Victory Liberty bonds sold by the manu- 
facturing jewelers’ sub-committee of the 
local Liberty Loan Committee during the 

recent drive was $307,750. 

Some of the subscriptions not hitherto 
announced were as follows: Jones and 
Woodland Co. employes, (additional) 
$1,300; Shafer & Douglas, Inc., (addition- 
al), $350; Sloan & Co., Inc., (additional), 
$550; Harry J. Calan, $300; Harry R. Yates, 
Charles H. Groebler, M. Weidman and E. 
H. Eastwood, $100 each. 

Sidney T. Holt, chairman of the retail 
jewelers’ committee, has not yet a full re- 
port as to the total amount subscribed by 
the retail jewelers of Newark toward the 
Victory Loan, but states that the retail 
jewelers were generous in their subscrip- 
tions and that the last drive compares fav- 
orably with the previous ones. Newark 
as a whole subscribed over $9,000,000 more 
than its quota. 








W. E. Eaton has established a new store 
in Bonne Terre, Mo. 
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J. MEHRLUST 


Manufacturer of diamond jewelry of the highest class, 
Gems and diamonds and precious stones of every description. 




















Main Office and Factory Downtown Office 
6 West48th Street 12&14. John S treet 
TELEPHONE {1332 BRYANT TELEPHONE {338} CORTLAND 
New York City. 
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Take Advantage of Present Prices! 


on All Orders for 


PRECIOUS and 
IMITATION STONES 


Several Manufacturers who are aware of conditions “‘over there’’ at the Source of Supply in these Trade 
Staples, have filed their requests with us for first options on all new importations. WE want to give YOU 
the benefit of present prices, but we cannot predict what the future may hold in store. BE WISE—ORDER 


NOW—FOR YOUR OWN SAKE. 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire 16 Steingasse, Gablonz, a/N. Providence, 63 Washington St. 
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Fine Cameos * 


The largest high grade 
stock in America 
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TRADE mal 


Corals 


Antique Onyx 
Shells | 
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“Orienta Pearls’’ namie — of ol Inte 


0, 65 Nassau St. 
, ‘New York 
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| The Latest Jewelry Seen in New York 


Note.—The following information is published not. onl : 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
formation as to the very latest articles in jewelry that are shown in the op windows of big 
dealers in the metropolis, and about such special as have. r 
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ered directly before THe Jewelers’ CrrcuLar goes to press. 
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interviews in his local journals as to the latest styles in jewelry. 
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Gifts for the Graduate and for the Bride 


UNE will soon be here with its promised 

gifts for school and college graduates 

and wedding presents for the brides, and 

the Rambler has seen many a jewel and 

utility piece of gold or silver which would 

be a modern gift for the 1919 graduate, and 
wedding presents that are truly different. 

x Ok Ok 

Pearls and the sweet girl graduate come 
to mind in the same thought, but just as 
the graduate’s gown has changed its style 
so her jewels are altered and the usual 
pearls take on a new guise. One of these 
new pearl jewels is a finger-ring with an 
engraved platinum mount and an oddly ar- 
ranged cluster of five small pearls making 
its new note. 

ee * * 

The latest touch in pearl necklaces is 
given by the use of colored gems in the 
chain or in the pendant, but these colors 
are all of the palest tints of pink, blue, lav- 
ender, yellow and green. And instead of 
the usual faceting of these gems a unique 
touch is given by their smooth round cut- 
ting, (en cabochon) that is the high rounded 
form much resembling the carbuncle, ex- 
cept that the contour may be altered to suit 
the setting. The pale tinted gems used 
with the pearls in these necklaces are 
aquamarines, pink topazes, citron quartz, 
lavender amethysts, opal pink spinels, and 
light tinted beryls. For some of the pret- 
tiest of these necklaces the pearls make the 
neck chain, and the pale tinted smooth cut 
gems are combined with the pearls in the 
necklace pedants. 

* * * 

For the bride, when one has tired of 
choosing silver, there are small gold ob- 
jects for the household which will readily be 
appreciated. They are entirely new and de- 
cidedly different. On one of these little gold 
gifts, a bon bon dish, with the monogram 
engraved in the sunken center, there was a 
pierced border of gold. A 10-inch vase with 
an engine-turned, all-over pattern had a 
broad base with a plain bevelled border and 
a matching bevelled edge around its fluted 
top. Gold again is used for the open-work 
stands of cut glass perfume bottles for the 
bride’s toilet table, and with these come little 
trays and boxes to match. The trays have 
open-work edges and the boxes standing 
high on little legs have lids of the open- 
work, 

x ok x 

For the younger graduates nothing, per- 
haps, is more appropriate than a watch, and 
for this year the demand will surely be a 
wrist-watch for either girl or boy. These 
come in elaborateness of design and rich- 


ness of gem-setting and ornamentation, 
from the simplest silver watches mounted 
on Jeather straps to gem set platinum jewels 
after the styles of the watches for grown 
ups; but there will be a decided call for the 
medium style with a little engraving on 
their otherwise plain watch cases with a few 
gems or some dainty, tinted enameling as 
the only decoration. And for the boys 
watches the monogram marked on the 
plain watch is still the favorite. For the 
girls’ watches the enamels come in pastel 
shades or in paler tints of pinks and blues, 
and the siiede and leather straps are made 
to match. 
* OK cK 

Gifts from the groom to his bride fol- 
low the rule for all of these June pieces 
and their styles must be modern and new. 
Sometimes it is that the bride has a pref- 
erence for a certain gem, and although in 
the old days this might have been ignored it 
is now recognized as a controlling element 
in choosing the bride’s gift; and her favor- 
ite gem often makes the principal color in 
her jewel. One little June bride is exceed- 
ingly fond of the rich deep green of the 
peridot, and sothe groomhas ordered her a 
necklace made up entirely from faceted peri- 
dots and diamonds. There is to be a triple 
row for the neck chain and a fringe below a 
sautoir pendant. The chain is composed of 
a central row of alternate diamonds and 
peridots, bordered on either side with small 
diamonds. In this necklace all the peridots 
are square and table cut and the diamonds 
are round. The pendant is in reality also 
the necklace slide for through it apparently 
run the two ends to the neck chain and be- 
low this pendant or slide these two triple 
chains are so designed that they make a 
fringe of six flexible lines of gems. Each 
swinging line of this fringe is finished with 
its opposite gem, that is, the outer diamond 
line terminates in square-cut peridots and 
the two lines of peridots are finished with 
diamonds. In this design the solid neck- 
chain changing into a flexible and separate 
fringe gives an original idea that will doubt- 
less be developed in many other jewels. 

x ok Ok 


Everywhere today one sees the new vanity 
cases, and for both the graduation gifts and 
wedding pieces this June, these enticing fit- 
ted bags, boxes and cases will be used. In 
size these range from tiny, square boxes 
hung from bracelets to great over-night 
cases of leather with leather straps for 
handles, but the choicest gifts are those van- 
ity cases made up from such splendid 
materials as cloth or silver or gold, metal 
tissues and satin and metal brocades and 
from the finest of leathers and satins and 
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silks. The fittings for these will also be 
magnificent in material. The silver fittings 
will be engraved, the platinum fittings 
pierced, and the gold fittings gem-set and 
carved. 

*x* * * 

There is this year a most wonderful new 
fashion in bridesmaid’s gifts. It is the use 
of huge ostrich feather fans or of parasols 
or bags for the bridesmaids to carry. They 
are part of the color scheme and decoration 
of the wedding procession and at the same 
time they are most beautiful gifts. The fans 
have carved ivory sticks or sticks of amber 
and the handles of the parasols are fancy 
woods, unpolished and carved, enameled in 
pretty colors or gem set in rims of gold asa 
finishing knob. For these gem settings, rose 
quartz and the agates, jade, turquoises, 
amethysts and the tourmalines are used. 
An out-door wedding is now being planned 
for the latter part of June where parasols 
will be carried by four bridesmaids, and the 
other four in a line of eight will have 
feather fans. The fans will be of yellow 
ostrich and the sticks of amber, and the 
parasols will have amber handles and tops 
of fluffy yellow chiffon. 

*x* * * 

One wedding party now all prepared and 
in waiting is so beautiful it must be de- 
scribed in detail. The bride’s gown is of 
the very newest of the new materials, 
mousseline, with the veil starting from the 
line of her empire waist in the front, folding 
back over her shoulders and dropping from 
a large head-dress in the back. The bride’s 
gift is a long chain of diamonds and it 
makes a graceful line with its diamond and 
pearl pendant against the folds of her 
gown. For the groom there is an ex- 
changed gift and in return for her hand- 
some chain the bride has given him a 
scarf pin of platinum set with sapphires. 
This is one of the new all-sapphire jewels 
and it has a fancy cut sapphire as its cen- 
tral stone and four clusters of three tiny 
sapphires for its bordering decoration. The 
best man and the ushers are to be given 
handsome slide buckles on black leather 
belts, and each buckle is frosted, engine 
turned, and on a smooth polished plaque in 
the upper left hand corner is the monogram 
of the recipient. The bridesmaids in this 
wedding party are to carry bags and the 
color scheme of lavender and old rose will 
be emphasized in these lavender brocaded 
bags. They will be hung from the shoulder 
on long cords of gold tissue and decorated 
with tassels. Their gowns are to be laven- 
der georgette over old rose and their hats 
will be old rose too: but the matron-of- 
honor will be gowned entirely in lavender. 
Her bag will be of a deeper tone than the 
bags carried by the bridesmaids and she will 
carry, besides, a huge bouquet of orchids. 

THE RAMBLER. 








L. R. Barnett and H. H: Henrikson, 
formerly connected with the Kohn 
Jewelry Co., Missoula, Mont., have pur- 
chased stock, fixtures and good will of 
the jewelry store conducted by E. H. 
Deming at that place for nearly 30 years. 
The latter has gone to California for the 
benefit of his health. The new firm is 
known as Barnett & Henrikson. 


ee 


SEE 
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108 22 State St, Chicago. 











JUST WHAT YOU HAVE BEEN LOOKING FOR | 
é § SOMETHING NEW - hi k | 
ap somenn oral Nec ab es 





Bead Necklace The Season’s Fashion! 
Boxes 
vapeaaatltente NEW SHIPMENT JUST RECEIVED 











NECKLACES 


From 15 in. to 27 in., and 16 in. 
to 30 in. in length. 


ALL SIZES—ALL SHADES—ALL PRICES 


Graduated and Uniform 




















“ei Exceptional Low Prices 
Velvet, Leather, Moreen and 
Leatherette 
Design Patent Applied For 
Eliminates the necessity for a Box for each size necklace. Write for Memorandum Selection to 
Samples and Prices Upon Application. 
Oscar TRILSCH CompANY Borrelli & Vitellt 
347 FIFTH AVENUE 401 Broadway New York 


NEW YORK 

















A & S ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 


- sramoves To LA a DA Ri ES Rubies, Sapphires and 


Emeralds Especially 








CORNER OF NASSAU ST. Fine Rough Gem Material Bought for Cash. 























HIS GOLDEN ANNIVERSARY 





Bernard Karsch Celebrates Half Century in 
Business as a Retail Jeweler on 
Eighth Ave., New York 


Friends of Bernard Karsch, one of the 
yeteran retail jewelers of New York, are 
still congratulating him upon the 50th anni- 
yersary of his starting in the retail jewelry 
business in the metropolis, which Mr. 
Karsch celebrated yesterday with his sons at 
their store at 641 Eighth Ave., Manhattan. 
Though this was the golden anniversary of 
his starting in business for himself, it also 
marked the 59th year of his connection with 
the jewelry trade. A remarkable feature 
of Mr. Karsch’s career is that in his 50 
years as a merchant he has always been in 





BERNARD KARSCH, WHO HAS BEEN A RETAIL 
JEWELER FOR 50 YEARS 


the vicinity of 42nd St. and Eighth Ave., 
where his name and his jewelry store has 
become a landmark. 

Despite his 75 years (for he was born 
Oct. 26, 1843, on William St., New York), 
Mr. Karsch is a hale, hearty and active 
business man today. He learned the jew- 
elry trade first with the old firm of Ball, 
Black & Co. (now Black, Starr & Frost), 
joining them in 1860 and later became ap- 
prentice in the watchmaking trade, graduat- 
ing in 1868. When he started in the jew- 
elry business for himself, May 20, 1869, on 
Eighth Ave., 42nd St. was “way up town” 
in New York, though today it is the center 
of the theatrical district. Here he built up 
a large and prosperous business, and de- 
spite the constant changes in the character 
of the neighborhood, was able to keep his 
old clientele and add new customers from 
year to year. The present Karsch store at 
the corner of 41st St., is but a few doors 
from the original location where the busi- 
ness was started. 

Later Mr. Karsch took in his two sons, 
Fred W. and John H. Karsch, who grew up 
with the business. About 10 years ago the 
elder Karsch ceased his active participation 
therein and the two boys have continued 
since that time under the style of Bernard 
Karsch’s sons. 


THE JEWELERS’ 


Since the beginning of his career, Mr. 
Karsch has shown himself to be an active 
and public spirited citizen, interested in all 
that pertains to the welfare of his trade, 
of his neighborhood and his city. He was 
one of the earliest members of the old Jew- 
clers’ League, and for many years a direc- 
tor, and was one of the original members 
and is still a director and treasurer of the 
Jewelers’ Security Alliance. He is also 
vice-president of the Franklin Savings Bank 
of which he has been a member 36 years. 

Mr. Karsch was married in Oct., 1867, to 
Miss Katherine Alheit, and with her cele- 
brated the golden anniversary of their wed- 
ding two years ago at the home of their 
daughter, Mrs. J. Louis Schaefer, 327 W. 
108th St., an account of which appeared in 
THE JEWELERS’ Circutar, Oct. 17, 1917. 

Mr. Karsch still takes deep interest in the 
jewelry trade and of the business which he 
founded and is an almost regular attendant 
at the store. 








THE SALVATION ARMY 


Jewelry Trade of New York to Aid the 
“Home Service” Fund of This 
Great Organization 


Hardly had the work in the jewelry trade 
finished on the Victory Loan drive than a 
new movement was started among the 
New York jewelers in aid of the Salva- 
tion Army Home Service Fund, whose 
drive for $1,000,000 to be collected among 
the different trades in New York began 
Monday and lasts until May 26. Each 
trade in New York has been given a quota 
and a special committee has been appointed 
to collect the funds. In the jewelery trade 
the collection of these funds is in charge 
of a committee headed by August Gold- 
smith as chairman, and Edwin  S. 
Lorsch as secretary, who acted in the same 
capacity in the drive for the various bond 
issues in the Rainbow Division in the New 
York bond campaigns. 

Unlike the drives for either the Liberty 
Loan or the Red Cross, War Camp Com- 
munity Service, or similar funds in the past, 
there will be no personal solicitation among 
the jewelers of the metropolis, the request 
for funds being made by letter; but it is 
hoped that our trade will nevertheless 
show the same spirit of generosity that it 
has in ali the previous war drives, in offer- 
ing donations, that it will give to the Sal- 
vation Army a sum commensurate with 
the good work that it has done in the past 
and the work that it is sure to do in the 
future. 

As so many of our boys have said who 
have returned from abroad, “Yes, the Red 





Cross was fine, the Y. M. C. A. helped, . 


and so did the others, but if you’ve got any 
money, give it to the Salvation Army.” It 
is hoped that the jewelers in particular 
will follow this suggestion that comes from 
those who have had practical experience 
as to the benefit of the work of this organi- 
zation, and act accordingly. 

Our dealers and manufacturers should 
remember that outside of the letter which 
they receive they will get no other solicita- 
tion from this trade, and consequently they 
should forward their checks at once, mak- 
ing them payable to Charles H. Sabin, 
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treasurer, and mailing them to Morris K. 
Parker, 37 Wall St., New York. 

When the check is mailed the contributor 
should make plain in his letter the fact 
that this sum is to be credited to the jew- 
elry trade, otherwise it may be impossible 
to realize the quota of subscriptions that 
have been assigned to this industry. 

The drive ends Monday, so do not delay 
in answering the call. i 








EMPIRE STATE CONVENTION 





Plans Now Well Under Way for Annual 
Conclave at Saratoga Springs, June 
30, July 1 and 2 


Mr. Vernon, N. Y., May 17.—Plans are 
now well under way for the New York 
State Retail Jewelers’ convention which is 
to be held June 30, July 1 and 2 at Saratoga 
Springs, N. Y. The program is in charge 
of Edward Hufnagel, president of the 
State association and Alfred O. Ball, sev- 
retary, and is nearing completion. Many 
topics of interest to the jewelers will be 
discussed. 

Eugene Tanke, Buffalo, formerly presi- 
dent of the State association, will address 
the meeting on “Store Finance.” Emil W. 
Kohn, of Theodore A. Kohn & Son, New 
York, will talk on “Special Order Work 
and the Remodeling of Jewelry.” H. Victor 
Wright will explain the research work of 
the national association. A representative 
of the Metropolitan Life Insurance Co. 
will address the meeting on “Group In- 
surance.” The question box will be in 
charge of Benjamin T. Ash, also a former 
president of the State association. 

The convention at Saratoga Springs 
promises to be one of the best ever hela 
by the State association. The opening ses- 
sion will be held at 2:30 o’clock on Mon- 
day. This will give the jewelers who wish 
to motor to the convention, leaving their 
homes Sunday morning, ample time to 
reach the convention in time for the open- 
ing ‘Session. 








CONVENTION POSTPONED 


Missouri Retail Jewelers Will Meet June 16- 
17 at St. Louis for Annual Conclave 


St. Louis, Mo., May 15.—The annual 
convention of the Missouri State Retail 
Jewelers’ Association and the Missouri 
Association of Optometrists, which was to 
have been held in St. Louis, May 27 and 
28, has been postponed to Monday and 
Tuesday, June 16 and 17, at the Jefferson 
Hotel. The postponement was necessitated 
by the difficulty of obtaining hotel accom- ° 
medations this month, on account of the 
large number of conventions being held. 

F. W. Drosten, president of the Fred W. 
Drosten Jewelry Co., who is also presi- 
dent of the State jewelers’ organization, 
is at work on the program, assisted by Sec- 
retary Pennell, of Trenton, Mo., and it will 
be completed in a few days. It will deal 
considerably with after-the-war conditions 
and will be constructive in every way. 

The optometrists will have their meeting 
on Monday, the opening day, and will then 
join with the jewelers in the proceedings 
of the two days’ convention. 
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EMERALDS 
SAPPHIRES 
RUBIES 


OPAL 
NECKLACES =| [Ee="Se 
CAMEOS 


Importers and Cutters 


BUY FROM THE CUTTERS Taliercio Co. 
Coral and Shell Cameos 
82-84 Nassau Street 
NEW YORK 


Tel. John 3949 
Factory, Torre del Greco (Italy) 
































American Gem & Pearl Company $100 Reward 
6 West 48th Street, NEW YORK = phy return of 
stolen ring. 


LONDON PARIS Fe — 
26 Holborn Viaduct 39, Rue de Chateaudun / ne arge ov 
diamond _ sur- 


rounded by 
band of square 
sapphires. All 
advances re- 


funded. 

Pinkerton Nat’l Detective 
Agency, 

a 92 Liberty St., New York 


— 
| ‘The finest imitation pearl in the world. 
, Guaranteed to wear and look as well as 
4 the genuine pearl. 
PE ARL We can match any pearl necklace. Black Onyx, Coral and Moerning Jowsiry, 
FRANK C. OSMERS ONYX BEADS— CAMEOS 


NECKL AC E S 15-17 West 44th St. New York, N. Y. The DOUBRAVA CO.,61 Maiden Lane, N.Y. 
Telephone Vanderbilt 2324 
World War Veteran! |The Buyers’ Directory ARREAUD & GRISER 


for Army and Navy 45 John St., New York 


Ask Your Jobber for Prices Price $1.00 LAPIDARIES enti 


, EMS in Unique Cuttings 





FROM MINES TO MARKET 


























ATTENTION MANUFACTURERS! 
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WM. P. WILLIAMS DEAD 





rs of Chicago Jewelers’ Association 
ae Loss of Associate Member and 
Perpetual Toastmaster at Their 
Banquets 


Cuicaco, May 17.—William P. Williams, 
honorary member of the Chicago Jewelers 
Association, and for more than 20 years 
joastmaster at the annual banquet of that 
organization, died suddenly last week at 
his home in Evanston, Ill, 1837 Asbury 
Ave. Heart trouble was the cause of death. 
Mr. Williams was 64 years old. 

The news that “Billy” Williams was dead 
spread rapidly through the jewelry trade, 
and long before the newspapers had the 
story everybody, practically, knew that the 
jittle fellow with the keen, sparkling wit 
had passed into the great beyond. Tears 
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were shed by men prominent in the trade, 
who seldom gave way to their emotions. 

The position of Mr. Williams in the 
jewelry trade was unique. While not a 
member of the trade, in the sense that he 
was engaged in the jewelry business, he 
was none the less one of the most popular 
members. Four years ago he was made an 
honorary member of the Chicago Jewelers’ 
Association, and at the time of his death 
was the only honorary member of that 
body not connected in a commercial sense 
with the jewelry trade. 

In the great world outside of the jewelry 
trade Mr. Williams was a personage of 
renown. He was formerly assistant treas- 
urer of the United States, and for many 
years was sub-treasurer at Chicago, one 
of the most important sub-treasuries of the 
government. 

He was. born in 
July 2, 1855, but his early life was 
spent in Aiken, Ga. He was graduated 
from Union College in 1881 and came to 
Chicago in 1883, as secretary to the late 
S. W. Allerton, the famous Chicago packer. 
After Mr. Allerton’s death Mr. Williams 
managed the estate and was vice-president 
of the Pittsburgh Union Stockyards Co., 
as well as of the Pittsburgh Provision & 
Packing Co. Mr. Williams was one of the 
original “McKinley men” and made many 
speeches favoring Mr. McKinley’s candi- 


Carthage, N. Y., 
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dacy. It was at the latter’s request that 
Mr. Williams accepted the appointment as 
assistant United States treasurer, which 
office he filled from 1889 to 1897. 

He was vice-president of the Forty Club, 
an exclusive organization of men of letters, 
and took an active part in all the functions 
of this body. He was secretary of the 
Union League Club in 1896 and 1897. Mrs. 
Williams and a son, Porter, survive him. 

The funeral services were held at St. 
Mary’s Episcopal Church, Evanston, at 
3:00 p. m. Saturday. Practically the en- 
tire membership of the Chicago Jewelers’ 
Association attended the services. A large 
floral token was sent by the organization. 

Mr. Williams was a member of the 
Union League, Chicago, Evanston Golf 
and Country Clubs and the University Club 
of Evanston. 

C. P. Dungan, president of the Chicago 
Jewelers’ Association, and one of the close 
friends of Mr. Williams said: 

“Mr. Williams possessed an intellect as 
sparkling as the clearest diamond; his 
heart was as true as pure gold. His 
wholesome wit and radiant humor were 
true and unfailing guide-posts along the 
pathway of his life. His public and priv- 
ate services, so freely given to this Asso- 
ciation for many years, has assured for 
him a unique and envious place in the his- 
tory of this organization. 

“He came into prominence as an after 
dinner speaker of unusual talent about 
1891. In those distant days the Chicago 
Jewelers: Association was looking for a 
toastmaster. They tried Mr. Williams 
once, and never let him get away after 
that. He was the prince of toastmasters 
and the prince of good fellows. In business 
he was successful, yet he applied the golden 
rule in his commercial life as in his social 
intercourse with other men. He was for 
a time engaged in the stone business, op- 
erating a large quarry on the Illinois 
River, but his main commercial pursuit in 
recent years has been the packing business. 
He had a great fund of stories, and noth- 
ing could come up any place at any time 
that “Billy” Williams would not have a 
story which would set his audience roaring. 
He had the gift of telling stories exactly 
right; no superfluous words or details out 
of place, and no strain on the mind of the 
hearers to follow the narrative. When the 
point came it was clean-cut. 

Mr. Williams frequently attended the 
regular business meetings of the Associa- 
tion, in addition to the annual meetings, 
and in his club life became intimately ac- 
quainted with many members. 








For the first time in a number of years 
two negro women are alleged to have exe- 
cuted a clever “pennyweight” trick at the 
jewelry store of J. William Albrecht, 
Baltimore, Md., on May 14, when they man- 
aged to palm and escape with a pair of 
diamond ear-rings valued at $225. Both 
women were well-dressed and they were of 
the mulatto type. They engaged Mr. AI- 
brecht in conversation and asked to be 
shown a tray of ear-rings. They used a 
“bluff” conversation about “the ear-rings 
at the other store” and after they left Mr. 
Albrecht discovered that a card to which 
was attached the two rings was missing. 
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DEATH OF HENRY A. LAMBERT 


Veteran Jewelry Traveler and Former Foun- 
tain Pen Manufacturer Succumbs to an 
Attack of Bronchial Pneumonia 


Henry A. Lambert, of the old firm of 
Aikin, Lambert & Co., Inc., now located 
at 10 Courtlandt St., died on May 9 in 
Asheville, N. C., on his return from his 
annual southern trip. Death was due to 
bronchial pneumonia contracted while 
he was covering the southern territory. 

Henry A. Lambert was born in Wood- 
bury, Conn., on Aug. 7, 1837, and at an 
early age went to Wisconsin, where he 
conducted a small stationery and drug 
business. On one of his trips to New 
York to purchase goods, he became ac- 
quainted with the firm of McConnell, 
Valentine & Aikin, for whom he became 
a traveler. In 1861, upon the withdrawal 
of Messrs. McConnell and Valentine 
from the firm, he formed a partnership 
with Mr. Aikin and the business was 
conducted at 16 Maiden Lane under the 
name of Aikin, Lambert & Co. For 
more than 25 years, the firm did a flour- 
ishing business as gold pen manufac- 
turers and jobbers of watches and 
jewelry. About 25 years ago the gold 
pen branch of the business was incorpo- 
rated and later absorbed by the L. E. 
Waterman Pen Co., who now conduct 
the business under the old firm name. 
The jewelry interests were purchased by 





the Ilgen-Wakefield Co. Up to this 
time, Mr. Lambert had traveled ex- 
tensively for the company, and was 


treasurer until after its incorporation. 
After the absorption of the company by 
the L. E. Waterman Co. he continued 
to travel for the new owners, whom he 
still represented at the time of his death. 
Of late years he also carried the lines of 
W. D. Earl & Co., the Byers & Hayes 
Co., Edward Todd & Co. and Charles S. 
Crossman Co., the latter being diamond 
dealers at 3 Maiden Lane. 

At the time of his death, Mr. Lambert 
was considered the oldest jewelry 
traveler on the road, having traveled 
continuously since 1861. Never a strong 
man and of an exceedingly nervous tem- 
perament, nevertheless, his continual 
energy and regularity in habits pre- 
served him to the advanced age of 81 
years. 

The body was taken to Lowell, Mass., 
where Mr. Lambert had made his home, 
and the burial took place Tuesday, 
May 13, in the family plot. 

He leaves his four children, Wallace 


.C. of Stow, Mass.; Helen M. and John 


H., of Lowell, and Frederick de Forest, 
of Tyngsborough, Mass.; 13 grandchil- 
dren and a half brother, Charles Lam- 
bert, of Woodbury, Conn. Mr. Lam- 
bert was an attendant at the Grace Uni- 
versalist Church of Lowell and a mem- 
ber of the Lowell Historical Society. 








A statement by an employer about a dis- 
charged employee, to one seeking informa- 
tion with a view to employing him, is held 
qualifiedly privileged, in the Washington 
case of Ecuyer v. New York L. Ins. Co. 
172 Pac. 359, L.R.A.1918E, 536. 
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Case for single Baby Spoon. Made 
with Blue or Pink, Moreen or Leather- 
ette covering with satin lining to 
match. “Mount Vernon” spoon illus- 
trated in Leatherette case, about % 
actual size. 


Case for three- piece Baby Set (Spoon, 
Fork and Food Pusher). Made with 
Blue or Pink, Moreen or Leatherette 
covering with satin lining to match. 
Enameled “Mother Goose” set illus- 
trated in Leatherette case, about % 
actual size. 
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HY is Little Men and 

Little Women Table- 
ware so popular? Because it 
is well made, reasonable in 
price, especially attractive and 
attractively sold. ‘These are 
the features which make the 
line the leader and a line of 
exceptional selling value. 


Lillleplon i filtle Nomen 
STERLING SILVER TABLEWARE 


REG. U.S. PAT. OFF. 


You will find our line of little 
folks tableware a year-round good 
seller. When featured occasion- 
ally it brings surprising results. 


If you are unfamiliar with the 
pleasure and profit of handling 
i) LITTLE MEN AND LITTLE 


ii WOMEN tableware, write us 


and ask for catalogue No. 26. 


“The Silver That Sells” 


VS 
TRADE MARK BC STERLING 


He OGers, Lint & Dowlen C2 


Silversmiths 


Greenfield CMass. 


New VYork - Chicago - San Francisco 
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Case for two-piece Baby Set (Spoon 
and Fork). Made with Blue or ink, 
Moreen or Leatherette covering with 
satin lining to match. “Carolina” set 
illustrated in Moreen case, about % 
actual size. 








Case for three-piece Baby Set (Spoon, 
Knife and Fork). Made with Blue o 
Pink, Moreen or Leatherette covering 
with satin lining to match. “Jeffer- 
son” set illustrated in Moreen case, 
about % actual size. 
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pEATH OF E. R. GOTTFREDSEN 


Kenosha, Wis., Jeweler Dies Suddenly of An 
Attack of Heart Disease 

Wis., May 17.—Ersty R. Gott- 
fredsen, 2 pioneer jeweler of Kenosha, and 
Jong active in the business life of the city, 
died suddenly on Thursday evening, May 8, 
of an attack of heart disease while at his 
home. Although Mr. Gottfredsen has not 
heen in good health for eight months or 
jonger, his condition was not serious and 
his sudden passing consequently was a 
great shock to his family and a large circle 
of friends. mee: 

Mr. Gottfredsen was born in Kenosha 
June 25, 1857, and was nearly 62 years of 
age. His father, the late R. O. Gottfred- 
gen, was one of the first jewelers and watch- 
makers to locate in Wisconsin. He founded 
the business which later was conducted as 
Gottfredsen & Nicoll. 

Upon the death of his father, Mr. Gott- 
fredsen entered into partnership with his 
brother, Robert O. Nicoll, to continue the 
business. He devoted 47 years of his life 
to the trade, relinquishing active duty sev- 
eral years ago. 

The funeral was held Saturday afternoon 
under the auspices of Kenosha Lodge of 

Iks. 
an Gottfredsen is survived by his wife, 
two daughters, and two sons, Ersty of 
Kenosha and Robert of Racine, Wis. 


KeNnoSHA, 








NEGRO THIEVES SENTENCED 





Two Crooks Sent to Prison for Robbing Mil- 
waukee Jewelry Stores 


MitwauKEk, Wis., May 17.—Found guilty 
of the charge of robbing the jewelry store of 
George Durner, Inc., 745 3rd St. twice 
within two weeks’ time, and the jewelry 
store of Stouthamer Bros., 767 3rd St., in 
the interim, two negroes, Frank Klinkscales 
and Sheddie Thomas, were sentenced to 
serve five and three years, respectively, in 
Municipal court. Both negroes gave their 
ages as 29 years. The former was sent to 
the State prison and the latter to the Mil- 
waukee county house of correction. 

A statement made by W. C. Zabel, district 
attorney, in the trial of the men was to the 
tflect that desperate negroes, responsible for 
all manner of crimes, are at large in Mil- 
waukee and endangering life and property. 

These negroes were brought here from the 
south at the time of acute labor shortage, 
but now they are for the most part idle, 
largely through their own choice, and they 
form a great menace to the community. 
Most of the crimes committed during the 
past year were the work of negroes. 
Klinkscales and Thomas used the “padded 
brick” method of robbing the Stouthamer 
and Durner stores. They selected the 
smaller plate glass sections at the angle of 
the display windows as tie objects of at- 
tack, reached into the opening and took 
everything within reach before the depre- 
dation could be discovered. The operation 
in each instance was the same and resulted 
as successfully, the three hauls netting losses 
estimated at $300 each. 

The arrest of the negroes was brought 
about largely through the detective work of 
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Harry Stouthamer, senior member of 
Stouthamer Bros. Some time after the rob- 
bery, a negro couple entered the Southamer 
store and asked for the appraisal of a dia- 
mond ring which they said they intended to 
purchase from an individual acquaintance. 
Mr. Stouthamer recognized the ring as one 
which had been stolen from his store, but he 
excited no suspicions at the time, being con- 
tent to follow the couple secretly to deter- 
mine their location. At the same time the 
police were notified and as soon as Mr. 
Stouthamer found that the negroes stayed at 
a house at 6th and Chestnut Sts., detectives 
were detailed on the case and made a search 
which uncovered most of the valuables 
taken from both Stouthamer and Durner 
stores amounting to $900 or more. Some 
of the other articles were recovered from 
various pawnshops. 








HOLD-UP MEN ROB JEWELER 
Three Bandits Visit St. Louis Jewelry Store, 
Force Clerk to Go to a Rear Room, 
and Then Steal Diamonds 
and Jewelry 


St. Louts, Mo., May 16.—Three men 
held up the jewelry store of Vincent Verzie 
at 1007 Franklin Ave. Friday morning at 
8:30 o’clock and stole diamonds valued by 
Verzie at $5,000. The police report gave 
the value as $3,000. 

The men entered the store shortly after 
Aaron Levin, a clerk, had opened the place 
and thrown back the doors of the safe pre- 
paratory to placing jewelry on display in 
the windows. One of the trio forced Levin 
at the point of a revolver to retreat to a 
room behind the store. Anothef went to 
the safe and took from it two boxes, one 
containing diamonds and the other an 
assortment of jewelry which had been left 
at the shop to be repaired. They then ran 
out and escaped. 

The box containing the jewelry was 
found an hour later in an alley a few blocks 
away with the contents undisturbed. Delay 
in pursuing the thieves was caused by the 
police, on being telephoned, getting the im- 
pression that it was the store of the S. Pian 
Time Payment Jewelry Co., 10th St. and 
Franklin Ave., that had been robbed. 

Levin told the police that he recognized 
the robbers and gave the police the nick- 
names by which they were known in the 
neighborhood. The police are looking for 
them. 








Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week ended May 17, 1919. 


The UJ. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,214,166.50 
Gold bars paid depositors............ 432,692.64 
TOU” «adders sasewersesaeneees $1,646,859.14 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


ME Ui crsleco eas sade in bc welenares $183,899.03 
NT SE Sipe i ere eee 310,026.09 
RE SUG Siacecerncaren oitiansd “eon eee 244,024.43 
WUE ios cc we tether incense owes 166,790.98 
NGG AO 6 is on these binge tees 233,438.37 
pS SECT CeO n er COT 75,987.60 

WOM aces whee eaeea fee Uenesa $1,214,166.50 
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HELD ON LARCENY CHARGE 


Bernard A. Marron, Who Was Employed 
by New York Diamond Dealers Placed 
Under $3,500 Bail 


Bernard A. Marron, alias “Bernard 
Burgess,” 17 years old, 292 Bedford 
Ave., Brooklyn, who was arrested last 
Wednesday charged with having stolen 
a packet of diamonds valued at $57,600 
from Meyerowitz Bros., 170 Broadway, 
New York, appeared for a_ hearing 
Thursday in the First District Court and 
was placed under $3,500 bail. A “pal” 
was also arrested and placed under bail 
for the same amount. As no bail was 
forthcoming the two youths were placed 
in the Tombs. Marron recently obtained 
a position as messenger boy for Meyero- 
witz Bros. after having given false 
references and a false address. 

In investigating the record of young 
Marron the police discovered that at the 
time he was employed by Meyerowitz 
Bros. he was out on $2,500 bail on a 
charge of complicity in a theft of $29,000 
worth of Liberty Bonds late last year 
from the office of Hertzfield & Son, 
brokers in Exchange Pl. He was ar- 
rested in Boston Dec. 28, 191°, when he 
attempted to sell a $1,000 Liberty Bond. 

It was this alleged connection with a 
previous crime that led to Marron’s ar- 
rest. Samuel Ribakove, senior parole 
officer, and Coleman P. Manning, an- 
other parole officer to whom Marron 
should have reported regularly, imme- 
diately recognized their charge in the 
en sent out after the theft Satur- 
ay. 

The police, aided by Pinkerton’s Na- 
tional Detective Agency, started out to 
locate Marrcu end went to his home in 
Brooklyn, but the boy was not there. 
They did get his “pal,” however, and 
after questioning him they learned that 
Marron frequently loitered in the 
vicinity of Canal and Forsythe Sts. Here 
he was arrested by Detectives Kalefisch 
and Fleming of the First District. 

Marron at first denied all knowledge 
of the gems, but later took the officers 
to a furnished room in Brooklyn which 
was also the home of his “pal.” Here 
in a drawer of a closet the detectives 
found 17 of the missing stones. Five 
stones valued at $6,000 the police were 
unable to locate, but these they expect 
to recover soon. 

Charles S. Donnelly, of the Pinker- 
ton’s Detective Agency, who had aided 
in the search for the jewels, said that 
Marron had previously worked in an in- 
surance office beside a boy named 
Bernard Burgess, and apparently as- 
sumed the other boy’s name when he 
was employed by the Meyerowitz firm. 
The youths will probably come up to plead 
the latter part of this week. 











The Pittsburgh Association of Credit 
Men reports that about 50 persons have 
signed up for the forming of a Pittsburgh 
Chapter of the National Institute of Credit. 
The object is to take a scientific course in 
credit matters and the jewelry trade is pay- 
ing a lot of attention to these things now. 
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Nationally Advertised Guaranteed 


Rings in which the Stones 
Do Stay 











Make 
Ideal Graduation Gitts! 


Are you using the W. W. W. Advertising and 


telling this to the people of your community? 





White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 





























JAMES A. FOSTER DEAD 


Prominent Jeweler of Providence, Who 
Was Also Interested in Other Enter- 
prises, Passes Away Suddenly 


Provivence, R. IL, May 17.—James A. 
Foster, president and founder of the i A. 
Foster Co., retail jewelers, opticians, bric- 
a-brac, etc.; dean of the automobile dealers 
of Rhode Island, and one of the wealthiest 
and best known business men of the city, 
died at Fostmere, his home at Warwick 
Neck, at 5:30 o’clock Thursday morning. 
Death was due to heart trouble superin- 
duced by hardening of the arteries. He had 
been in failing health for about a year, but 
had not been confined to the house, attend- 
ing to his business up to the day previous 
to his death, and was apparently in his 
usual health when he retired to his room 
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Wednesday night. Two weeks ago he had 
a fainting spell in his office and was taken 
to his home, but it was thought that he had 
recovered from the attack. 

Although he was best known through the 
J. A. Foster Co., jewelry, diamonds, opti- 
cal goods, bric-a-brac, etc., at the corner 
of Weybosset and Dorrance Sts., of which 
he was president and founder, he was ac- 
tively interested in several other con- 
cerns and lines of business. He was 
73 years old on Saturday last. 

Among Mr. Foster’s numerous business 
interests were the Weybosset Jewelry Co., 
the Collateral Loan Co., the Foster-Smith 
Co., the Cadillac Automobile Co. of Rhode 
Island, the Oldsmobile Co., the Broadway 
Storage Co., and the Crescent Sales Co., 
the latter being for the conduct of a 
graphophone and music machine business. 
He was the owner of considerable real es- 
tate in the business section of the city, one 
of his properties being the Colonial Thea- 
ter building at Cathedral square. He was 
also owner of the Warwick Greenhouses 
at Warwick Neck. He was the pioneer of 
automobile dealers in Rhode Island and 
one of the first to enter this business in 
New England, and he established the first 
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James Anthony Foster was the son of the 
late William Foster and Mary (Anthony) 
Foster. He was born in Brooklyn, Conn., 
May 10, 1846, and received his early school- 
ing in Brooklyn and. Danielson, Conn., 
coming to Providence with his parents 
when he was a small boy. 

After leaving school he entered the em- 
ploy of the late Nathaniel Grant, as an ap- 
prentice to learn the jewelers’ trade in the 
same building which his own building later 
occupied for nearly a quarter of a cen- 
tury. In those days the wages of an ap- 
prentice were small and during the time 
he was learning his trade Mr. Foster did 
a profitable business disposing of diamond 
jewelry which he wore upon his person. 
After learning fis trade he entered the 
employ of the late Thomas E. Carpenter, 
who conducted a retail diamond and jew- 
elry store and loan office on Dorrance St., 
in the old Infantry building, now the Case- 
Mead building. 

The store was located at the corner of 
Dorrance and Middle Sts., and the young 
man was placed in the jewelry department. 
Here his aptitude for jewels and jewelry 
asserted itself, and he became recognized 
in a few years as an expert of diamonds 
and gems, whether mounted or unset. Dur- 
ing his younger years he was frequently 
consulted in the appraisal of jewels in the 
adjustment of estates. 


In 1876 Mr. Foster purchased an interest 
in Mr. Carpenter’s business, but in a few 
months acquired the entire business. He 
remained at the old location until 1890, 
when the Adams Express Co. vacated the 
premises in the Hidden block on the op- 
posite side of Dorrence St., extending from 
Weybosset to Middle Sts., and Mr. Foster 
acquired a lease thereof. As his business 
extended he took the remaining portions 
of the building until the establishment has, 
for several years, occupied the entire sec- 
tion facing on Dorrance St. 

The business was incorporated on Jine 
24, 1898, under the laws of Rhode Island 
as the J. A. Foster Co., with a capital stock 
of $275,000. Mr. Foster was made presi- 
dent. His only son, James Leroy Foster, 
is now secretary of the concern. June 14, 
1874, Mr. Foster was married to Miss 
Hattie E. Hooker, of Boston, who, with the 
son survive him. He is also survived by 
one sister, Miss Alice L. Foster. 

When the Civil War broke out Mr. Fos- 
ter, although then less than 15 years old, 
was among the first to volunteer his ser- 
vices, but was rejected several times on 
account of his age. When the alarming 
hurry call was issued from Washington 
on May 25, 1862, for all the available men 
that could be raised, because the Capitol 
was threatened, Governor William 
Sprague of Rhode Island ordered Col. 
Zenas R. Bliss, who ,was then recruiting 
the Seventh Rhode Island Regiment, im- 
mediately to form a new regiment for tem- 
porary duty. 

Mr. Foster was enrolled the next day 
in this emergency regiment, May 26, 1862, 
in E Company, of the 10th Regiment of 
Infantry and served with that command 
until it was mustered out Sept. 1, 1862. 
Notwithstanding this service he was again 
repeatedly rejected when he sought to re- 
enlist, but on Jan. 7, 1865, when the ranks 
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of the Seventh Regiment, then commanded 
by Col. Bliss, were being recruited, he was 
successful in being taken as a private in 
H Company. He was transferred to D 
Company of the Battalion of the Seventh 
Rhode Island Volunteers on June 6, and 
was mustered out of the regiment July 13, 
1865. He was a member of the 10th Regi- 
ment Veteran Association, Prescott Post, 
No. 1, G. A. R., and the Providence Cham- 
ber of Commerce. 

Mr. Foster was a great lover of art and 
nature, and his estate on Warwick Neck 
was one of the show places of Rhode Is- 
land, the landscape effect being noted as 
among the most attractive in this section 
of the country. He made it his year round 
residence, having removed thereto 23 years 
ago, and built extensive green houses there 
where he raised prize chrysanthemums. 
At one time the farm was noted for the 
prize Shetland ponies that were bred there. 
Previous to his removal to Warwick, his 
home for several years was at the corner 
of Broad and Whitmarsh Sts., this city, 
where the display of rhododendrons during 
the spring season was one of the largest 
and most beautiful in the Elmwood section. 








A VICIOUS ATTACK 


Unidentified Man Enters Newark, N. J, 
Jewelry Store and Secures Loot Valued 
at $722 After Striking Mrs. Leopol- 
dine Hoffman Senseless with a 
Ten Pin 

Newark, N. J., May 17.—An unidentified 
man who in broad daylight entered the 
jewelry store of Mrs. Leopoldine Hoffman, 
at 81 Springfield Ave., and struck her sense- 
less with a tenpin and then stole jewelry 
valued at $722, is being sought by the local 
detectives. Mrs. Hoffman is in the City 
Hospital in a serious condition. It is 
thought that she may have a fractured 
skull. Her face was lacerated by the 
blow. 

Mrs. Hoffman was found moaning behind 
the counter by Charles Daum of 102 Pacific 
St., when he entered the store about 4 
o’clock in the afternoon. Upon finding Mrs. 
Hoffman he at once notified the police and 
the woman, still unconscious, was sent to 
the hospital. When Lieutenants Corbitt and 
Gara, who were assigned to the case, went 
to the store, they found a blood-stained 
tenpin partly wrapped in a piece of news- 
paper near the body. 

An empty jewelry tray was found on the 
floor near the safe. Several pieces of jewel- 
ry were scattered on the floor. Among the 
articles stolen were nine solitaire diamond 
rings valued at $487, a diamond cluster ring 
valued at $100 and nine La Vallieres valued 
at $90. A few other small pieces are miss- 
ing. 

On May 1 there was a similar assault 
with a tenpin on Israel Friedman in his 
saloon at 310 Bank St. While he was alone 
when attacked his assailant was evidently 
frightened away before he could take any- 
thing as there was nothing missing. Fried- 
man’s wounds were at first thought to be 
serious, and he was taken to the hospital. 
He has improved greatly, but is still in the 
hospital. It is expected he will soon go 
home. 
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SECURITY 
20-Year Cases 





NAWCO 20-Year Prestige 
Grows With Years 


Every year has increased our list 
of customers. 





Observe please how this line 
has reached a mark of distinc- 
tion. 


‘ NAWCO has created no freak types, but by application along 
standard lines has made possible the progress reflected in our 
models and designs. 





Demand exceeds production. 


Lower grades will not be made for several months on account of 
the demand for better grades. 


Apply to your jobber for your requirements, but you should 
inquire now. 


North American Watch Company, Mansfield, Ohio 
15 Maiden Lane, New York 31 No. State Street, Chicago 



































May 21, 1919. 


MARTIN AGAIN ON TRIAL 


Man Once Convicted of Murder of Orange, 
N. J. Jeweler, Now Facing Same Charge 
for the Second Time Because of an 
Error in Charging the Jury 

rk, N. J., May 19.—The second trial 
Callie a of 38 Burnside St., 
Orange, convicted more than a year ago 
of the murder of James J. Haag, in Haag’s 
jewelry store at 6 Cone St., Orange, on 
February 8, 1918, was scheduled to begin 
in the Court of Oyer and Terminer here 
today. For the past few weeks ‘Martin 
has been in the Essex County jail here, 
having been brought back from the State 
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do, and the judgment will be reversed.” 

Harrison P. Lindsbury, who was associ- 
ated as counsel with Clarence S. Blake, at 
the first trial, will defend Martin at the 
second trial. Mr. Blake died several weeks 
ago while preparing Martin’s second de- 


fense. The prosecution will be conducted 
by Prosecutor Mott. Judge Martin will 
preside. 


On the night of February 8, 1918, a 
stranger entered Haag’s store, shot him to 
death and robbed him of a diamond ring 
which he had on his finger, took a stua 
from his shirt and stole other rings from 
a show case. More than a month later 
Martin was arrested in the pool room in 





CAMILLE MARTIN, WHO IS AGAIN BEING TRIED ON A MURDER CHARGE 


Prison at Trenton, where he occupied a 
death cell for a time. 

The verdict of guilty was brought in at 
the first trial on April 12, 1918, the trial 
having lasted five days. Judge Martin 
sentenced him to the death chair three days 
later. The court set the execution for the 
week of June 9, but an appeal to the Court 
of Errors and Appeals stayed execution. 
By a vote of 8 to 6 the Court of Errors, 
on March 3 last, reversed the conviction 
and ordered a new trial. 

The Court of Errors gave as the reason 
of the reversal of- the verdict the belief 
that Judge Martin, in charging the jury, 
had sought to influence them against rec- 
ommending life imprisonment as a penalty, 
which they could have done under the act 
of 1916. The sufficiency of the evidence 
upon which the verdict was: based was not 
involved in the finding. 

The jury had been told by Judge Martin 
that if they convicted Martin of the crime 
charged against him it was one of the most 
cold-blooded, atrocious murders of the first 
degree that could be conceived. The de- 
cision of the Court of Errors, written by 
Justice Bergen, said this concerning Judge 
Martin’s charge to the jury: 

“This was not a comment on evidence 
which the court was justified in making, 
for the Court had no power +to instruct the 
jury as to the effect of the evidence upon 
the question of recommendation, and no 
one reading this charge can escape the con- 
clusion that the purpose of the trial court 
was to influence the jury against recom- 
mendation. This he had no legal right to 


the basement of the Continental Hotel. A 
confession which he signed at the police 
headquarters he repudiated at the trial. 

Martin, in this confession, stated that 
when he entered Haag’s store between 7 
and 8 o’clock on the evening the jeweler 
was shot, he asked to be shown some dia- 
monds. According to the confession he 
pointed a revolver at Haag after he had 
brought forth the diamonds and _ said 
“These are mine.” In the confession Mar- 
tin said that he did not intend to kill Haag, 
but only to hit him in the arm and cripple 
him, 








Market Prices for Silver Bars 


The following are the quotations of 
silver bars in London and New York as 
reported last week: 


Official Price, 
New York, 
Date London. .999 Basis. 
WE UNO sc cnsices ackic.ce wuss 55% 1.1434 
i De eee ee Tee 54 1.11 
Aes ne CHG ke weenie nes 53% 1.11 
ME Wah da ccsceuseatotve 54 1.11% 
) | A er ee re 53% 1.10% 
DO JO sc ckcadsoaxceege es , 53% 1.09% 








A provision in a lease, for a short term 
of years, of property to be used for con- 
ducting a general store, that the owner will 
not let adjacent property to anyone who 
will open a rival store upon it, is held not 
void as against public policy, in Vanover v. 
Justice, 180 Ky. 632, 203 S. W. 321, an- 
notated in L,R.A.1918E, 662. 
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“HOUSE BILL 299” OPPOSED 


Illinois Jewelry and Other Trades Aroused 
Againt Measure That Would Authorize 
Regulations of Business 


Cuicaco, May 17.—Opposition to the 
iniquitous House Bill 299, which seeks to 
amend the cities and villages act, has gained 
such momentum in the state legislature at 
Springfield that it is exceedingly improb- 
able that the measure will be passed in its 
present form, if it is passed at all. House 
Bill 299 would change the cities and vil- 
lages act so as to give cities and villages 
the full power to license, tax and regulate 
certain specified lines of business, including 
the wholesale and retail jewelry business. 
The legislators, scenting the political sig- 
nificance of the feature of the amendment 
which seeks to give the power of regula- 
tion to the cities and villages, have frowned 
upon the bill. The sponsors of the measure 
thought they were strong enough to come 
out. on the floor of the house for a show- 
down last week, but they speedily pulled in 
their horns, and escaped with nothing worse 
than having the bill ordered back to the 
committee of municipalities for further con- 
s:deration. 

Next week will probably see a number of 
amendments proposed, among them an 
amendment asking that the wholesale and 
retail jewelry trades be stricken from 
Paragraph 98, which is the section of the 
bill in which the various proscribed indus- 
tries are named. City officials of Chicago 
are anxious that the measure be passed, for 
the reason that some means of raising ad- 
ditional funds must be discovered. The 
city treasury is almost bankrupt because of 
heavy expenses in running the city, it is 
claimed. Anton J. Cermak and a delegation 
of airmen will go to Springfield this week 
to lobby for the passage of the bill, and to 
nurse it back to life in the committee. How- 
ever, as the bill must be much changed be- 
fore it stands any chance of passage, and as 
there is certain to be long debate about the 
changes, it seems reasonable to believe that 
it may not get out of committee again, and 
that the measure will die with the present 
legislature, which has only a short time left 
in which to pass or reject a mass of pro- 
posed legislation. 

“To an article which appeared under a 
Chicago date-line in the JEWELERS’ CIRCULAR 
a short time ago, is due much of the credit 
for the arousing of the affected industries 
to the danger threatened by House Bill 
299,” said a prominent member of the 
jewelry trade this week. “The article woke 
us up, and when we began sending out let- 
ters and calling up the secretaries of other 
organizations they woke up also, and the 
fight against the bill took definite form. A 
few days later would have been too late, as 
the sponsors of the bill would probably have 
had it too far along to head off. The pol- 
iticians who wanted the bill to become a 
law were going ahead as quietly as a bunch 
of tom-cats after cream and had every hope 
of succeeding.” 








George Proper, Schuylerville, N. Y., has 
sold his jewelry business to Charles H. 
McRoy who will continue it at the old 
address, 104 Broadway. 
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Trade 


GUARANTEED 
Mark 











One hundred men wear belts today where one man wore them in 1914. 
The world’s war is responsible for the change. 


There are many belts, but there is only one 


SHANLEY sucks 


It gives general satisfaction to the wearer. 


What More Can Anyone Ask? 

















B. M. SHANLEY, JR., COMPANY, Newark, N. J. 




















a 
We are Rushed with Orders 
for I. & R. Emblems 


Returning soldiers, welcomed by America’s fraternal 
orders and prosperous civilians everywhere, are buying 
emblems heavily. Of course, a generous share of 
these customers demand Irons & Russell Products— 
America’s quality line of emblems. 

We are trying to keep ahead of our dealers’ demands, 
but our great organization of skilled emblem makers 
is taxed to the limit of endurance. 

















We ask our dealers, therefore, to co-operate with us 
by ordering well ahead, and by patience with any 
slight delay of delivery that may occur. 


Yours for a Record-making 1919 


Irons & Russell Co. 


New York Office: Main Office and Factory: Chicago Office: 


11 Maiden Lane PROVIDENCE, R. I. 0 S. Wabash Ave. 





























May 21, 1919. 


THE JEWELERS’ 








—— 
 —— 


Oklahoma Jewelers Hold Annual Convention 





Members of State Association Meet at Oklahoma City and Consider Business 
Questions—Resolutions Adopted and Officers Elected. 
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OKLAHOMA CITY, Okla., May 17.—The 
annual convention of the Oklahoma Retail 
Jewelers’ Association was held at the Lee 
Huckins Hotel in this city Wednesday and 
proved to be one of the best held in some 
time. Trade topics were discussed, offi- 
cers re-elected for the ensuing year and 
considerable time devoted to the Federal 
tax on jewelry and kindred lines. About 
70 jewelers were present and a number of 
those who had not joined the association 
became members. 

After calling the convention to order and 
caring for routine work President . & 
Evarts addressed the jewelers as follows: 





ADDRESS OF PRESIDENT EVARTS 

embers: 
Pres be when I was out of the State on ac- 
count of ill health, a few of you boys whom I 
believed up until that time to be friends of mine, 
“wished”? on me the presidency of the State as- 
sociation. In spite of the fact that we had a very 
small attendance at our meeting last year, I 
want you to know that through our affiliation 
with the national association, Oklahoma has been 
able to help in a number of important affairs 
of much benefit to the craft at large and to each 
of our individval members as well, I desire per- 
sonally to express to you gentlemen my apprecia- 





FRANK W. HOLMES, VICE-PRESIDENT 


tion for your presence at this to a certain extent 
hastily called meeting, most of you doubtless feel- 
ing that you have sacrificed both time and busi- 
ness by attending. ; 

.I have a feeling, however, that after listening 
to the practical matters that will be presented 
to you by the various speakers—matters which 
deal with the daily routine of your business— 
you will be enabled to make $2 grow where only 
one grew before, An accurate system of account- 
ing enables you to know at a glance whether 
your business requires more merchandise, or a 
strenuous application of the cash discount policy, 
to make it prosperous. As you are all doubtless 
aware, the principal matters which came before 
the officers of our associations, both State and 
national, during the past year have to a very 
large extent had to do with war taxes. A com- 
mittee headed by Meyer D. Rothschild of New 
York, and composed of the presidents of the 
various State and local jewelers’ associations of 
the United States, has been continuously looking 


2fter our interests. Oklahoma has had the honor 
of participating in the work of this committee, 
and I might add that after personal solicitation it 
was an Oklahoma senator that made the motion 
which caused the special tax on platinum to be 
eliminated from the revenue bill. 

The work of the Jewelers’ War Revenue Tax 
Committee was so painstaking and thorough that 
the trade at large had no idea of the obstacles 
which were met and overcome. I feel perfectly 
safe in saying that had it not been for their con- 
tinuous labors in our behalf the retail jeweler 
would have been practically “taxed out of busi- 
ness.” We know that in the present bill the first 
suggested tax was reduced by one-half. 

Tkis committee is still actively at work in an 
effort to have the present general sales provision 
of the 1918 bill, which only applies to a few 
selected industries, repealed. 

This convention should by all means approve 
a resolution to our senators and representatives 
recommending that they make every effort to have 
it done. 

We expect to have with us at some time during 
this meeting a representative of the Internal 
Revenue Department, who will discuss for us in 
detail the application of the present tax law, and 
{ hope that you will all take this opportunity 
to ask him questions on any part of the law which 
is not perfectly clear to you, as that is his pur- 
Lose in coming before us. 

I should like at some time during this meeting 
to have a general discussion of “the watchmaker 
and the repair price list.’ How can we “leaven” 
the latter so that its rise will keep pace with the 
watchmaker’s salary? 

. So that if any of you possess any particular 
yeast” that you have found efficacious in your 
community the rest of your brethren of the State 
want to get a “starter” from you. The national 
secretary has a newly revised suggested list, which 
I think it would be well for us all to compare 
our present charge with, as Mr. Anderson in- 
forms us that after figuring the advances in sal- 
aries and increased costs of materials, these 
charges should be used as a minimum basis only, 

1 know that you were all at one time during 
the past year very much perturbed over the 
National Council of Defense’s “No Christmas 
Gifts Edict.” Our national association, in con- 
junction with other organizations whose business 
was likewise affected by this ruling, were suc- 
cessful in having the order rescinded. 

I do not know if you are familiar with the 
membership fund for research work. This sus- 
taining membership fund has grown to such pro- 
pottions that they recently made a contract with 
the Harvard Bureau of Business Research to 
make an exhaustive study of the retail jewelry 
business, which will doubtless prove of untold 
value to the trade when completed. 

There was much discussion among the officers 
of the association as to whether it would be ad- 
visable to have a convention this year, yet in 
view of the tax situation and other problems of 
general interest to the trade we felt that collective 
discussion was not only advisable but necessary. 
This means that we expect each individual mem- 
ber present to participate freely in all discussions, 
and I hope that none of you will disappoint us. 


H. Victor Wright was introduced and 
told the jewelers about the Harvard Re- 
search Bureau work as it relates to the jew- 
elry trade, explaining that it would cost 
$60,000, of which $45,000 had been sub- 
scribed. He said that while this research 
work will take three years for its comple- 
tion, results will be noted from month to 
month and all jewelers will benefit. 

A revenue officer representing the Fed- 
eral tax collector’s office attended the con- 
vention and answered questions relative to 
the working of the 5 per cent. tax on jew- 
elry. A number of points were explained. 

Col. John L. Shepherd, who is always a 
welcome visitor at conventions of the Okla- 
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homa Retail Jewelers’ Association, deliv- 
ered one of his characteristic addresses, in 
which he gave the jewelers. much good ad- 
vice. He told them that many of the ques- 
tions which had been asked the revenue 
officer had already been answered in the 
trade press and told them they should read 
their trade papers more carefully and thus 
keep better informed on matters pertaining 
to their business. 

The convention was particularly notable 
for the spirit of good fellowship which pre- 








FRANK C. BOASEN, SECRETARY 


vailed and all who attended felt well re- 
paid both for the time and expense of com- 
ing to the convention. 

Resolutions were adopted covering im- 
portant matters in connection with the jew- 
elry trade. They are as follows: 


Resolutions 

ResoLvep: That, whereas, our Government, in 
its wisdom, has enacted a law that our particular 
industry must from April 1, 1919, pay into its 
treasury an amount of tax equaling five per cent. 
on all sales, such tax to be collected from the 
consumer; and, 

Whereas: We have cheerfully borne the burden 
cf paying to our Government a tax of three per 
cent, on a great portion of our merchandise, and 
are now holding the same at its inflated value; 
and, 

Whereas: We, as jewelers, are affected to some 
extent by Sections 900, 902 and 904 of the Act 
cf 1918; and, } 

Whereas: We are of the opinion that taxing of 
only a few selected industries heavily, and omit- 
ting to tax all and every other industry, as being 
unjust, discriminating, undemocratic and un- 
American; and, 

Whereas: We, an industry of tremendous pro- 
portions, consider after due deliberation and ma- 
ture thought, that the plan of taxing only a few 
selected industries is unfair, and believing that 
Congress should without delay adopt some system 
of taxation which shall entirely eliminate its pres- 
ent unjust system because of its unfairness; and, 

Whereas: Congress can procure the necessary 
relief to the nation at large by withdrawing from 
the Revenue Act of 1918, Title IX, in its en- 
tirety, covering Sections 900 to 907, inclusive, by 
joint resolution; now, therefore, be it 

ResotveD: That the Oklahoma Retail Jewelers’ 
Assocition respectfully requests its representatives 
in the United States Senate and the House of 
Representatives to work for such a joint resolu- 
tion; and, be it further 

REsoLvep: That copies of this resolution be for- 
warded to each of our senators and to every one 
of our representatives to Congress, and that 
copies be given to the press for publication, 

Whereas: Great injury has sometimes been 


ae aye reed ae AP «pe OI 


Sheen Ae See OTe a aT a a ETS 











101la 


caused to our industries by organizations of 
other industries in their conventions, taking it 
upon themselves to inform the public what should 
er should not be worn as fashionable in watches, 
Jewelry or silverware; 

ResorveD: That we, the Oklahoma association, 
would urge the American National Retail Jewel- 
ers’ Association, at its next annual session, to 
request any nationally endorsed jewelers’ fashion 
publicity bureau to advocate the services of a 
publicity agent or representative, who should not 
only attend all such conventions that may be 
liable to attempt to instruct the public on styles of 
jewelry, watches, etc., but that he should with 
authority advocate new styles that are endorsed 
by a national jewelry publicity bureau; be it also 

Resotvep: That we urgently request our rep- 
resentatives in Congress to pass the bill now be- 
fore them to prevent the fakers from swindling 
the public by reason of these long-time and frau- 
dulent guarantees. 

Resotvep: That until this bill does become a 
law that we earnestly request the jewelers of our 
association and State to refrain from talking 
guarantees to their customers in order to make 
sales and to talk trademarks and names of the 
legitimate manufacturers who guarantee to us and 
our customers satisfaction as to the wearing quali- 
ties of their goods and in this way mark the differ- 
ence between the legitimate cases we sell and the 
cases with the fraudulent time guarantees sold by 
the faker that are made for them with any name 
they see fit to use and when the cases wear 
through, as they do in a very short time (many 
of them containing not more than 10 cents worth 
of gold), the manufacturer, being unknown, the 
customer must bear the loss. The time guarantee 
has become the slogan of the faker and for this 
reason should be eliminated from the legitimate 
jewelry trade and we realize as never before that 
the guarantee has become a great liability to the 
legitimate jewelers of the country and that it has 
caused a loss of thousands of dollars to them by 
reason of their being compelled to give new cases 
for old ones instead of making sales which ‘they 
could have done, but which is prevented by the 
use of the long time guarantee and for this reason 
we appeal to the jewelers of our state to refrain 
from talking time guarantee and sell only such 
cases as are made by legitimate manufacturers and 
guaranteed to give satisfaction. 

* * * 

Whereas: The practice of advertising articles 
of known merit and established value at cut rates 
for the purpose of creating the impression of gen- 
erally low prices is a method employed by large 
aggregations of capital operating through systems 
“£ chain stores and mail order houses, and 

Whereas: In this way the uninformed consum- 
ing public is constantly lured to buy unidentified 
goods at unwarranted cost, and 

Whereas: It is in the public interest that unfair 
methods of business which injure honest mer- 
chants and tend to monopoly in retailing should 
be prevented, and 

Whereas: The business welfare of every mer- 
chant not in tke control of said combinations of 
capital is threatened, and 

Whereas: The standard price bills introduced 
in the House of Representatives by Hon. Dan V. 
Stephens of Nebraska (H. R. 212) and by Hon. 
M. Clyde Kelly, of Pennsylvania (H. R. 44), are 
measures that will protect the public and give in- 
dependent merchants an opportunity to do busi- 
ness under legitimate conditions; therefore, be it 

Resotvep: That the Oklahoma Retail Jewelers’ 
Association earnestly endorses such legislation and 
requests members of the United States Senate 
and House of Representatives to favor its enact- 
ment into law; be it also 

Rersorvep: That the secretary be instructed to 
send.a copy of these resolutions to the President 
of the United States, to each member of the 
Federal Trade Commission and to every member 
of the United States Senate and House of Repre- 
sentatives; and be it further 

ResotveD: That we commend the utterance of 
President Wilson at Philadelphia, on Oct. 29, 1912, 
when, defining his policy, he said: 

“Safeguard American men against unfair 
competition, and they will take care of them- 
selves. If you make the processes by which 
small men are undersold in particular markets, 
criminal; if you penalize in the same way those 
discriminatiors by which retail dealers are pun- 
ished, if they deal in the goods of anybody 
except the big manufacturer; if you see to it 
that raw materials are sold upon the same terms 
to everybody; if you see that the closed market 
for credit is opened up by a different banking 
system, then you have freed America, and I 
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for my part am willing to stop there and see 

who has the best brains’’; 
and we pledge to the President our earnest sup- 
port in every effort he may make to enforce the 
principles of equal rights and of equal opportunity 
for honest dealing with the consuming public. 
Be it also 

REso.vep: That in the matter of fixed selling 
prices we must insist that the price established 
must contain an honest and living profit for the 
retailer. We must continue our fight for a legiti- 
mate profit on sterling silver; against the retailing 
manufacturer and jobber; for trade marks for 
purposes of identification; against free engraving; 
ugainst repairing of watches by watch factories; 
against indiscriminate loaning of watches; for just 
remuneration for work done; for proper bookkeep- 
ing and stock-keeping systems. We note with much 
satisfaction the progress being made by the re- 
search bureau of the national organization; we 
appreciate its significance and its ultimate great 
value to the retail jewelers of America, and take 
pleasure in expressing deep gratitude to our 
national president, George A. Brock, and his co- 
laborers for the splendid work thus far accom- 
plished; bid them to continue and pledge them 
our full support. Dishonest advertising is still 
practiced and we must keep up our fight for honest 
advertising. We do also 

ResotveE: That as a means for the more rapid 
solution of many of the problems mentioned, we 
again urge most earnestly the organization and 
continuance of local and district clubs; and also 
that recognizing jointly with our fellow citizens 
the obligations we owe to those heroes who be- 
came too incapacitated in the service of our 
country to resume their former avocations, we 
pledge to them our best assistance by offering 
every opportunity for them to find gainful employ- 
ment in the business in which we are engaged. 
Filled with good will toward all peoples; depre- 
ciating selfishness, narrow provincialism and _ in- 
justice in any form, we nevertheless believe that 
our first duty is toward those at home. The 
question of employment is one of our nation’s 
problems, which involves the happiness and _pros- 
perity of our homes. As at least a step toward 
the solution of this problem, we call upon the 
manufacturing and producing geniuses of America 
to produce here all goods asked for and demanded 
by our people (so far as this is possible), and we 
most strongly urge npon all the jewelers of Okla- 
homa and America to purchase and urge the sale 
of American-made goods, the product of American 
labor. 

* * * 

We desire to express our sincere appreciation to 
our President, R. C. Evarts, vice-president, F. W. 
Holmes, and secretary-treasurer, F, C. Boasen, 
and the various speakers who have contributed to 
the success of our meeting, more particularly, Col. 
John L. Shepherd of New York, N. Y., and Mr. 
H. Victor Wright of Los Angeles, Cal.; also to 
the Hotel and the Press for their courtesies. 


The following officers were re-elected for 
the ensuing year: R. C. Evarts, Weather- 
ford, president; F. W. Holmes, Sayre, vice- 
president; F. C. Boasen, Oklahoma City, 
secretary-treasurer. 








A man recently called on R. Brunner, 
Westfield, N. J., and said he wanted to 
buy an engagement ring for his brother- 
in-law. He examined the stock and left 
to consult his relative about two cluster 
rings. Two hours later he returned and 
asked to take the rings on approval, 
which he was allowed to do after leaving 
on deposit a check for $185 on the West- 
field Trust Co. drawn to the order of 
“Frank H. Garfield” and signed “George 
B. Smith.” When the bank was consulted 
it was learned that no such an account 
was in existence at that bank. The same 
man swindled another merchant, and 
tried his scheme on others. He is de- 
scribed as five feet four inches in height, 
heavily built for his height and weighing 
about 165 pounds. He has dark hair, 
blue eyes, and a smooth face and wore 
a dark blue suit and soft hat when he vis- 
ited the jewelry store. 
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Program for Thirteenth Annual Meeti 
Be Held May 20 and 2] at 
Dallas, Tex. 


Datras, Tex., May 17.—The best at- 
tendance in several years is forecast by 
H. E. Pelz of Marshall, Tex., president 
for the 13th annual convention of the Texas 
Retail Jewelers’ Association, which will be 
held in Dallas May 20 and 21, 

Arthur A. Everts of Dallas, who is first 
vice-president of the American National 
Retail Jewelers’ Association, says all ar- 
rangements are being made to give the visit- 
ing jewelers a most hospitable reception, 
The convention meetings will be held) at 
the Adolphus hotel. 

President Pelz has announced the fol- 
lowing program: 

Tuespay, May 20. 
9.30—Registration, payment of dues, dis- 
tribution of badges. 

10.30—Convention called to order. 

Invocation—H, Iverson, Corsicana. 

Address of welcome—Representative 
Dallas, Camber of Commerce. 

Response—C. B. Pittman, Ennis, 

Roll Call of officers. 

Reading minutes of 1918 convention. 

Balloting for new members. 

Appointment of committees—Resolutions, 

Auditing and nominating. 

Report of Secretary and Treasurer. 

Adjournment for lunch. (Luncheon as 
guests of Dallas jobbers.) 

TuEspDAY AFTERNOON, 

2 p. M.—President’s address—H. E. Pelz, 
Marshall. 

2.15—Address Col. John L. Shepherd, 
New York City. 

3.15—The excise tax on jewelry—B. M. 
Hammond, San Antonio. 

4.15—Adjournment, allowing 
transact Dallas business. 

Tuespay NIGHT. 

Theatre party as guests of the Dallas 

jobbers. 


time to 


Wepnespay, May 21. 
9.30—Call to order—H. E. Pelz. 
9.40—The Glowing Future of the Jeweler 

—Arthur A. Everts, first V. P. N. R. J. A. 
10.30—Optometry—Fred R. Baker. 

11—Sidelines for the. Jewelers—W. F. 
Dietrich, Cleburne. 

Luncheon as guests of the Dallas jobbers. 

WEDNESDAY AFTERNOON. 

2 p. M—The Research Work of the 
American National Retail Jewelers’ Asso- 
ciation—H. Victor Wright, Los Angeles, 
Cal. 

General Discussion. 

Reports of committee. 

Election of officers and delegates to na- 
tional convention. 

Unfinished business. 

New business. 

Adjournment. 





Early one morning a short time ago a 
thief broke a window in the store of 
Alfred J. Heiman, Barberton, O., secur- 
ing $215 worth of merchandise. After a 
chase of about an hour and a half he was 
caught and the articles recovered, He 
pleaded guilty when arraigned. 
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Final List of the Smaller Subscribers to the Victory Loan 
Collected by the Committee of the New York 


Trade 














In addition to the subscriptions to the last 
Victory loan collected by the committees 
in the New York jewelry trade and pub- 
lished in THE JEWELERS’ CIRCULAR, May 7 
and May 14, the following additional sub- 
scriptions received to the last week of the 
drive have been made public: 

Subscriptions of $1,000 

George Bell; Robert Schaedele. 

Subscriptions Between $650 and $1,000 

Sinnock & Sherrill, $650; Isabel C. Hyde, 
$650; John Metzinger, $700; Carter Gough 
& Co., $700; Dr. P. A. Dilworth, $700 ; 
Henry Rothkrug, $700; Joseph Schulman, 
$800; D. D. Brokaw & Son and Emp., $900. 

Subscriptions of $600 

Oscar M. Gammon; David Gumbiner ; 
Empl. of Henry Kryn (additional) Robert 
Stoll; L. Krasne; Robert Stoll; Little Shop 
of T. Azees. 

Subscriptions of $500 

F. B. Van Sickle; R. C. Kerr, Jr.; L. & 
C. Mayer; John W. Sherwood; Eisen 
Ledeberg & Co.; George Frey; Morris 
Waxman; Charles I. Katz; Emanuel 
Meyer; A. Munchen; M. Singer; Percy W. 
Hine; Jacob Goodman; Alvin R. Baer; 
Charles Weber; C. Kouri; George Brinton 
Adams; American. Morocco Case Co.; F. 
G. Burgess; Louis Schloss; N. Lidzbarsky ; 
Joseph Gutwirth; J. F. Newman; M. J. 
Grauer; Edward H. Groll; C. E. Bryant; 
C. T. Jonassohn; J. W. Alford; George F. 
Brecht; Cecilia Schanfein; Alfred Orlik; 
Louis Beitchman; Mrs. Clotilde Alkan; 
Samuel Bamberger; E. Meyer; Thomas A. 
Weiss; Roland S. Condit; Moses Wolfe; 
B. Davidoff & Co.; M. Adels; George P. 
Clap; Bernard Rainess; Julius Williams; 
Lieberbach Co.; L. Meisel; Joseph Sabino; 
Lidsbarsky Co.; Empl. Jewelers’ Safety Fund 
Society; Barnett Daniel; Alfred Halprin 
Co.; Irving B. Eckstein; Concord Watch 
Co.; Werner Bros.; John W. Ruefer; Dun- 
can R. Taylor; Lou's Amols; Norbert Hof- 
man; Maurice Tigner; Henry Kappel; J. 
Wm. Barthman; C. D. Reese; B. Goldsmid; 
P. H. Locklin & Sons; Newton B. Eltinge; 
Andrew Patterson; M. A. Braxmar; 
Joseph P. Meurer; S. Bass; Gerald N. 
Jacobson; Treibs Bros.; Harry C. May- 
baum, care Chas. Adler; George Pilzer, 
care Goodfriend Bros.; R. Scherer; A. 
Schorr; John H. Baker, care Jacobson 
Bros.; Oscar Heyman & Bros.; Robert H. 
Kirkpatrick; Arthur Abraham; Emanuel 
Baigilay; A. J. Hedges & Co.; Roland S. 
Condit; Moses Wolfe; Fred Goddard; S. 
Bass. 

Subscriptions of $350 to $500 
C. O. Hilpert, $350; Schackne Case Co. Inc., 
$350; Hermes & Goewey, Inc., $400; Emp. 
American Morocco Case Co., $400; Arthur 
J. Tomlinson, $400; E. S. Hyman, $400; 
Calin M. Hoke, $400; I. M. Finkelstein, 
4 Rosenberg Bros., $450; Mrs. Paris, 
Subscriptions of $300 
M. Fine; E. Karelsen & Co.; E. J. Heil- 


broner; Frank S. Agrest; John M. Laf- 
_ferty; L. Lewitt Co.; George H. Rosen- 
blatt; William A. Bloch & Co.; David L. 
Gluck; I. Ira Seebacher; Giacinto Pecora; 
A. Tamis; Max Mire; Jack Lampert; 


Ilgin & Wakefield Co.; Barney R. Woll-: 


ner; A. Cohen & Son; Rudolph Tunkel; 
Morris M. Brunner; D. Davidson; Rivi- 
eccio & Bro.; F. Kantro & Son; Nathan 
Wallach; Michael Hunt; Joseph Fried; 
Arthur Massa. 


Subcriptions of $250 

Joseph I. Pascal; Bauman & DeJong; 
Henry Davidson; S. Bruner; Edward H. 
Groll; H. M. Heilman; Harry Barnett; 
N. Reichenberg; Continental Sheffield Sil- 
ver; Edgar G. Minton; Jack R. Wilcox; 
C. W. Howard; A. Strauss; Henry A. 
Blum; M. B. Ross; Edwin H. Dean; Max 
Dulberg; Jacob Rothschild & Co.; Gins- 
berg Bros.; John Wiener; Henry Heyman. 


Subscriptions of $200 

Jaffe & Krakower; Marjorie F. Kahn; 
P. Phoel & Schaller; Alec W. Rothschild; 
Arthur C. Smith; Benj. F. Bemack; M. 
Singer; Louis Lozea; Sylvester Eastman; 
T. E. Willson; George L. Darte; Michael 
Levy; John W. Sherman; Reich & Rothen- 
berg; A. Ebson; S. Danziger; Andrew J. 
Lawlor; Harry Keller; J. Cohen’s Sons; 
Johnston & Seckendorf; L. & M. Kahn & 
Co.; Empl. (additional); Swen & Keller; 
Geo. Nockin’s Sons; W. C. Horowitz; 
Solomon Goldman; Yeitelbaum & White- 
book; Morris Feldman; M. Strauss, Inc.; 
William M. Bowes; Boris Gurland; Max 
Shapiro; Lydia M. Toohey; A. Edson; 
John M. Donahue ;*H. Varteresian & Bro.; 
George W. Steinlein; Sylvia Rohm; 
Thomas A. Wallis; William Cooper; W. 
A. Stenson, care Cooper & Forman; W. 
Wallace Hurd; Emile S. Hirsch; The 
Clock Shop; Zeitlin Bros.; George Zim- 
merman; L. B. Brookov; Adolph Schwartz; 
Joseph Foppiano; Paul E. Levi; H. W. 
Youngling; Louis Bornemann’s Sons; W. 
N. Dutemple; Walter Buesing; Myron 
Ulrich; Boas Menist; Louis De Coninck; 
Solomon Corre; J. de Gorter; Emile Ver- 
linden; Herman Wattstein; Barnett Bros. 
Jewelry Co.; Henry Agate, care Bonner 
Manufacturing Co.; B. Bertogne; Tancer & 
Wasserstrom; Louis Weigel; Theodore 
Mold. 

Subscriptions of $150 

Anna M. Quinn; Eugene A. Miller; Wal- 
ter Lesh; Charles H. Bent; Meyer Weiss- 
man; Jacob Kauderer; Jacob Feingold; 
Morris Kustin; Skaletsky & Schutte; O. 
Negri; Louis Rothman; O. Bank; Lydia 
A. Toohey; James A. Schmich; Solomon 
Sokalow; J. Hollywood. 


Subscriptions of $100 
P. Wilson; R. Gottlieb; International 
Gem Co.; Casperfield & Cleveland Co.; 
Victor M. Strasburger, care Lippmann, 
Spier; Ben I. Marris, care Lippmann, Spier ; 
Elias W. Spier, care Lippmann, Spier; 
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George Bank; Eugene Kegreiss; Charles 
E. Kegreiss; William Van der Schmidt; 
John Bodenheimer; Charles S. Rice; 
Augusus H. Levy; Richard B. Zeltmacher ; 
S. Gold; B. Taylor; Frederick H. Beck; 
Hilda Rosenstein; Ephraim Sarlow; 
Samuel Cohen; George R. Niederer; Clara 
Ritter; William De F. Finn; Emil Jung; 
Herman A. Frieese; Bernard Eisenberg; H. 
C. Kip; M. Schwitter; Empire Silver Plate 
Co.; Anthony Bracco; Mrs. H. M. Sneet; 
Anton Gallopini; Cowen & Malawista; 
Walter Sichel; Henry W. Hamburger; 
Samuel Brand & Sons, Inc.; S. Ash; Max 
Kovitz; Daniel J. Grady; Harry Lashe- 
vitz; Louis Fried; Nicholas A. Hannon; 
F. A. Russo; G. B. Thomas; Adolph Aus- 
sig; Louis D. Lesser; Norbert Salter; 
Dorothy E. Fischofer; Alfred Cherubino; 
E. H. Carey; Henry Schweizer; B. Jaffe; 
Charles F. Haskins; Leona Van Beke; 
Walter Buesing; J. S. Richardson; Arthur 
Tureri; Burnham W. King; B. de Haan; 
Alfred Daniels; Bertha Hunt; Albert D. 
Keedwell; Frank M. Maul; Herbert Weiss- 
berger; Herman H. Knoepfle; E. Agster- 
ibbe; C. G. Malliat & Co., Inc.; Henry B. 
Smith; Maurice Dryver; Floyd S. Keely, 
Morris Fliasterstein; Arthur de Meyer; 
Isaac Ricardo; William L.° Van Aalten; 
Joseph Hunt; Joseph Schwartz; Auguste 
Rieg; J. S. Zeller; V. J. Wohlferth;- Dora 
Schiffer; Rudolph Hammel; W. I. Royce; 
Robert A. Barcley; Albert E. Maas; Al- 
schuler & Weiss; Leo R. Strauss; Mrs. 
Lynette F. Sluizer; R: D. Rogaw; Max 
Blumenthal; Charles J, Tully; H. Epstein; 
F. W. Howell, care of Lucian Zell; B. 
Strauss, Aaron Sverdlik, care of A. Schorr; 
Walter N. Walker (additional); John 
Beinert; David Sussman, care of D. UIl- 
man & Co.; Nathan Bendheim, Bertha 
Supan; Norman Auerhahn; A. H. Bend- 
heim; S. Schafer; E. C. Veeck; Hyman 
Ginsberg; Jennie M. Wood; Nathan ‘Kauf- 
man; Samuel Goldsmith; Abraham Figar- 
sky; Robert Hurwitz; E. M. Gutowitz; 
Gelman Bros.; Goldfarb & Friedberg; 
Julius Georges; Minnie B. Levy; Feingold 
& Gelb; Morris Behrman; Lazar & Fonyo; 
William C. Meinecke; M. E. Davison; Mrs. 
George Weldon; Fred Fahn; Baskin Bros. ; 
Minna Borstleman; Abraham H. Stillman; 
G. Mariniello; Frank’ Smejkel; H. G. 
Kaufman; Victor L’hote; Louis Bendheim; 
Eleanor Livingston; Miss Ray Gross; 
Warneke & Hay Co.; Abe Kraus; Annie 
Drummond; Marcus S. Brester; William 
Melcha; Martin Bamburger; Harris Win- 
niek; Morris Freeman; Oscar C; Kune- 
mund; Antonett Grabhorn; Bernhard 
Stoltz; Louis Traurig; ‘Rudolph Rubin; 
A. A. Lingvall; A. J. Gannon; Josephson & 
Ginsburg; Mrs. G. S. Titus; M. Auerfeld; 
J. C. Duff; Mrs. Sophie Asch; F. Broslav- 
sky; Charles Grabhorn; Ralph Lentino} I. 
J. Mayer; Frank De Groot, care of Ktyn; 
Gardner Lawlor; Andrew J. Lawlor; Jrt.; 
Madeline A. Lawlor; Arthur F. Messner; 
Edward Morro; Daniel’ L.': Landon; °E. 
Wood; Alfred Amadio; Marcel Ginsbtirg; 
Max Koenig; Paul A. Kramer; Liphiz: & 
Blum; William Kaplan; J. spre | 5 
Klestzick & Sons; Justine Rahsskopft;*F. 
I. Frederics & Co.; A. S. Titus; William 
Bettinger; Abraham M. Levit; ‘Henry, I. 
Gorte; Benjamin Wachs; Max Brayer; 
Jacob Gelman; Robert J. Irwine; Samuel 
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Spitzer, Inc.; Jacob Rubin Rutkay; Thomas 
J. Petrucci; Harris & Weiner; Frank 
Roos; Thomas E. Flynn; Mae M. Eicke; 
William Latin; Louis Landin; Joe Jung- 
lich; S. P. Konyn; Benjamin Disller; 
Jacob Allison; Abraham G. Pogul; Aaron 
Coen; F. G. Burgess; A. A. Hoffman; Jno. 
R. LeCount; Richard Klockgiesser; F. 
Reichard; L. A. Kimball; L. M. Loebs. 
Subscriptions of $50 

Louis Gentile; Chas. W. Ross; Frank 
Ross & Co.; Kathleen R. Shanahan; Chas. 
A. Walsh; Hyman J. Cohn; Fredk. G. Ott, 
care of Ira Goddard; Carl G. Lewenhaupt; 
Ida Jacoby; Gustave Manz; C. F. Brod- 
erick; Joseph Setzeisen; E. T. Hartinger; 
J. D. Kalb; Anna Heinemann; Mildred 
Rickert; Jessie Judge; Rita Rosenbaum; 
Elizabeth Lasky; Julia M. Mansfield; Mil- 
dred Becker; Olive E. Prothero; Geo. G. 
Cox; Mrs..Lena Reichard; Barney Levine; 
Benjamin Teitle; John H. Whikehart; Irv- 
ing Preston; Joseph Mulleen; Daniel J. 
Quinn; Samuel Hurwitz; David E. Night- 
ingale; Milton Kaufman, Lippman Spier; 
Victor Cohn, Lieberfreund Bros.; Sol 
Goldsmith; Gladys M. Ferdimand; H. 
D. Brennan; Geo. Borgershausen; Wil- 
liam V. Werner; Lillie V. Kohn; 
Nadale Asch; Thomas Coleman; George 
Rommel; George Fralshe; Jacob Levy; 
Harris Sacks; D. Blecherman; Dubin & 
Co.; Philip Orenstein; John Timmes; 
Agnes Timmes; Nat Hirschhorn; E. D. 
Seebeck; Sidney A. Meren; Louis Julian; 
J. Shoob; Philip Hesse; Theresa H. Hirth; 
M. W. Taylor; Isaac Koenig; Henry Gold- 
berg; Chas. I. Haberman; Haberman & 
Halpern; Elias Brodsky; Samuel Gold; 
Mayer Donchin; Benj. H. Brooke; H. C. 
Hansen; H. Bruntil; Michael Wolf; Robert 
J. Irwin; A. Trotta; Chas. I. Posdick; 
Gustave C. Buckle; Eugene C. Pepain; 
Leon Bertemmy; Jacob Norden; Otto Lor- 
enzen; E. A. Ochs; Harold F. Jung; E. F. 
Achilles; F. Ratz; Eva Salvator; Andrew 
Kopf; I. Frank; Mrs. Martha Dobke, Rob- 
ert Watson; Maurice Cox; Fredk. A. Mc- 
Gill; Josel Van Beke; Chas. Kaemnlen; 
Peter Farley; Francis W. Drewes; 
William C. Weber; Chas. G. Fis- 
cher; Emanuel Pais; John Traendly; Stan- 
ley G. Hardie; Alice M. Hyde; Harold De 
Sola Mendes; Jacob Schorr; Otto Saril; 
Wellington C. Newly; Miss J. Greenstein; 
Axel Nathan; Alfred Engel; F. William 
Buerger; Carl Hahn; Louis Boch; Ed. 
Hein; I. Levine; Elias A. Zaret; O. P. 
Klemmpt; Abe Jampole; Herman G. Jan- 
sen; Courmetes & Schneider; Martin R. 
Tutus; Mrs. Regina Singer; Harry Brit- 
tan; Louis Klob; Wm. H. Mayer; Morris 
Amedin; A. Soveris; S. Goldman; J. 
Berns; Bessie Passoff; Abbott L. Schiff; 
Julia T. Woerner; Joseph Krunsky; Harry 
Mailman; Nathan Lebovitz; B. Salter; 
Sigmund Blitzer; Abraham Kaufman; 
Bert S. Waldman; Julius Katz; Joseph 
Falk; Erle R. Sheppard; Wilhelm Enoch; 
M. S. Cohn; William M. Taylor; S. A. 
Nicholson ; Simon Zudeck; Jos. R. Cooper; 
James B. Izon; L. Tallman; Anthony 
Maresco; Catherine Fernie; Elizabeth 
Raemsch; Irene McGrade; James Tringle; 
Minnie M. Wall; Florence H. Alexander; 
I. S. Singer; Otto J. Liebs; Jack Billick; 
Elsie A. Barth; William J. Royal; Lillian 
Lundt; Saul Goldschmidt; Miss A. E. Len- 


THE JEWELERS’ CIRCULAR 
drum; John Gerbino; Walf Ginandee; 
Kadish & Reichman; Jacob Cohen; Max 
Schecter; Israel Wolk; Philip Berman; 
Paola Pirro; Michael Guerini; Andrew 
Crisci; Monroe Engelsmann; Simon Adler; 
William Riber; William Rother; Bessie 
Saron; Frederick A. DeMar; S. Shosber- 


ger; Abraham Rosenberg; William Rud- 
yard Poucher; Frank K. Brady; Folk- 
ert G. Kurrels, care of Kryn; 


Moe Manne; Carl Lincke; H. B. Living- 
ston; Rose Daily, care of M. J. Schuster; 
Frederick G. Ott; Saul Goldschmidt. 





Rhode Island’s Quota Greatly Over-Sub- 
scribed in Victory Loan Campaign 


Provipence, R. I., May 17.—In the Vic- 
tory Liberty Loan campaign which closed 
last week, Rhode Island’s subscriptions to- 
taled $45,342,700. This was an over-sub- 
scription of more than 20 per cent of the 
State’s allotment, which was $37,500,000. 
Final figures were announced from head- 
quarters on Wednesday. 

Including the Victory Loan total, Rhode 
Islanders have purchased more than $210,- 
000,000 worth of Government bonds in less 
than two years. This figure represents an 
over-subscription of more than $43,000,000 
over the total of the quotas assigned the 
State. To this should also be added more 
than $8,000,000 in War Savings Stamps 
sold here in the last 18 months. 

While no separate figures are obtainable 
to show what the jewelers of the city did 
as an industry, a sufficient number of evi- 
dences were discernable throughout the 
campaign to indicate that the trade was 
fully maintaining the high standards es- 
tablished in previous drives. As the nu- 
merous jewelry manufacturing establish- 
ments figured so conspicuously in the daily 
reports, it is interesting to note that the 
subscribers to the last loan in this State 
numbered 63,091 or more than 10 per cent 
of the population. Providence with 31,624 
had slightly more than one-half of the total. 

One hundred per cent of the employes 
of 29 industrial plants, and between 75 and 
100 per cent of the employes of 35 others 
were subscribers. In all, 24,838 industrial 
employes subscribed $2,051,500 of the loan 
through the firms with which they were 
connected. This was considerably in ex- 
cess of the industrial committee’s quota, 
based on the previous loan. The industrial 
plants of Providence were divided into four 
groups—large, medium, small and miscel- 
laneous. 

In the summary of records of the differ- 
ent groups of employes the following were 
among the plants reporting 100 per cent: 
L. J. Anshen & Co.; Conly & Straight; 
Gladding Co.; Samuel P. Harris, and J. J. 
White Mfg. Co. The plants in which 75 
per cent or more, but less than 100 per cent 
of their employes subscribed included the 
following: Brown & Sharpe Mfg. Co.; J. 
A. Foster &Co.; the Holmes Co.; Hamil- 
ton & Hamilton Jr.; Karpales Co.; Nichol- 
son File Co.; J. T. Slocomb Co. and Baird- 
North Co. 








An entrance was gained to the store of 
Henry J. Pflantz, 290 S. Pearl St., Albany, 
N. Y., recently and about 30 or 35 watches 
left for repairs were taken. 
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Boston Jewelers Subscribe $143,500 to. Vi 
tory Loan Fund ’ 


Boston, Mass., May 16.—F;j 
for the Victory kone ee dian ate 
jewelers subscribed $143,500, which is a 
sidered satisfactory, although not com a 
ing favorably with the Liberty Loan me 
amounted to $475,000. . 

James Kingman, the chairman, says ; “W 
are especially indebted to the good pc 
of Jacob Rubin and Frank H. Brothers for 
getting a large number of subscriptions 
We also had good work from the follow- 
ing members of our committee: Clifton H 
Wheeler, Edmund T. Glover, Edgar W. 
Hodgson, Benjamin P. Shreve, D C. 
Percival, W. A. Whittemore, Frank F. 
Davidson and Edward Lyons.” 

The list of subscriptions follows: 


Smith Patterson Co 


A, BOWE Co.scesccocccccccce ae 
Bigelow, Kennard & Co iceetc gta Sees 
Farrington Mfg. Co.................... 10,800 
ee § | RRR RR ae io 10,000 
LOOMED WRN MOO seisvsvas ces ceucgmcane 10,000 
i MN Beanie acaisans smn cuness Gee 10,000 
ID, Ass ERIE. RIO oc o'e's oe Soe wis we 9.000 
pareve, Crump & Law. ss occ scsecvcteus 5,000 
Howard E, Clock Co..........0060.00., 4,000 
ee SS eee 3,000 
ae eer 2,000 
ES, dic. ctokekoaeehci erie 2,000 
ee Ye eer renee A 2,000 
Pee TOUR. 5 a5 sadn enh usicwraeseawace 1,900 
RO Rey RMN 5 6555 66 54660 ve Sep ene 1,000 
POR Be ROCA. ..6:5:94:0i000sedeenawene 1,000 
ee ee are er ene 1,000 
SNE ME ERIN oo 5 SS Apt aac a wieue ere 1,000 
CRORE 2G, TAOUROE so ic Beinn nee ss k0sadnees 1,000 
ee eS ere err eo 1,000 
BU tN MIR Fo nid hse ees souctene 1,000 
RUAWERD UR, MRMUBBON 6 6 sees st abecee sawsaue 1,000 
PVC RE SRE 605s ov din ea Aeaesiccswe ee 1,000 
eee eS re ee 1,000 
ced Re oe EE TPO ec 1,000 
Boston Jewelry Co....... yikes CASS 750 
Bs th; SOU 6 5s i's 505 5.006 54900 0850 seen 500 
PE SE ESTs Sway bo SEAN HR ESRES 500 
OS Ee Oe ey ys” 500 
eS rr er ee ae 500 
By, eee RN Wis 64 Sse bulee wee ea eee 500 
Ce: i, ER vos sso 44 das See gee Seen 500 
ee RRO Rec 500 
ee SE oS vi abn aaeewanusanan® 500 
ee OS, ne ee 500 
ND. RUE Ds ka eccuk enwne ease enees 450 
i RO sok oa wiouewit we ww sew nels xe 450 
Carwenen 8. Smith Gn 6éscss scence ceeas 400 
og rere 300 
| ee ee 250 
My SRNL, Ganesan wa wns sieewteweweewe 200 
oe MODINE 3 6535.60 ou Owe D oneal 200 
SS ee ee 200 
TEs GED. ass slesuancn dsedvws's .asee seus 200 
ED NNO, - avs 6.0 Swe aces kduiee'e suas 200 
fy OS eer rrr rrr rer rr rrr 200 
LEE IUD 6 oi45 xvas wodeeaeseawae aes 200 
Se MEE: sos 'sw oad ocausdsades aeoausoewe 200 
i MN hanes a ah ease Givens Sones eeune 200 
Le err 200 
ee ee ere reer rr 200 
A ae ES ee ees 200 
Charles, Henry & Crowley...........+6- 200 
is 0, RODS 6 55s Dee 094 SAS wes Rae Rew 150 
ee er ee er TT ee rer 150 
DUGRED TP AEU 6c ee scene csevecave 100 
SEGURN LENORE 66.5 66605555 00 be eOwe 100 
ere Ae, ARORNONs 6 555 0.60 sins asceacnesew 100 
eee: Wh, ANON sso 0006 sees seoenss 100 
PRU OMY, cesses vceasasaaneeesee 100 
Ay RON nGsas swe Shee be eanenseavenae 100 
is as. PINs 6 50's ier nbewavauses eases 100 
ee en err ee or 100 
Ui te ON Oo os sa ehauwaneseeasseenle 100 
hy SEU. 65064666 6 bu BGs de seeenseeeaee 100 
ae i” errr reer rr er rt 100 
Se Rr 100 
Le ee eee pr rrr 100 
Ww. J. ONda...;.. Puienawshscewiewawees 100 
te SC RMWIGR sy <kkw avec seces ceaeuvnse se 50 
te BIMBO 5 :5\0'sj0 nono 0e00 os nen leans oe 50 
Society of Arts and Crafts...........06. 50 
SE SE. cg b cue awaee es su oawe baw enee™ 50 
ee LOTT CLC re ee 50 
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Pawnbrokers’ Association of New York 
Helps in Victory Loan Drive 


we Victory Loan Committee of the 

pobrokers’’ Association of New York 
was successful in selling $315,000 worth of 
Victory Loan notes during the campaign 
in the metropolis. This is considered an 
excellent showing by the members of the 
association. 

The subscriptions were taken as follows: 

$5,000—Provident Loan Society. 

$2,500 Columbia Trust Co. 

$10,000—H. S. Isaacs, Henry McAleenan, 
Benjamin Fox. 

$7,500—J. J. Ryan, Est. of J. J. Friel. 

$6,000—Julius Shongood. 

$5,000—Sobel Bros., Louis Stream, M. A. 
Aufses, Max Bernstein, Louis Firuski, John 
Simpson, J. B. Koplik & Co., D. Silberstein 
& Sons, Chas Long & Co., Wm. Goldstone. 

$4,000—Hyman Stern. 

$3,000—A. Lawrence, J. S. Friel, J. E. 
Lemon & Co. 

B. Gutter & Sons and Harry Silber- 
stein, $2,500 each. 

$2,000—Jac Sobel Co., Unger Bros., Alfred 
Simon, Bronx Collateral Co. Inc. M. 
Goodstein, J. H. Rief, A. Friedman & Sons, 
D. Fry, M. Lavery, D. Fry & Co., I. J. Sil- 
berstein, A. Bruder, Jos. Roth. 


$1,000—A. Rhode, G. Edelstein, Geo. G. 
Isaacs, A. Gluck, L. Jacobs, D. Harris, 
Raphiel Bros., A. Wallhein & Sons, M. 
Gluck, M. Weil & Co., S. S. Grass, Al. 
Freund, H. Baer, Neuman & Rosenbluth, 
Ed. R. Cohn, S. Edelstein & Son, Alex S. 
Weinberger, Est. of T. Cohen, S. Cohen & 
Co. J. Kaiser, H. Newcorn, H. Levy & 
Co., A. Selinger, Mayer Bros, H. C. Ful- 
lan, Chas Rothman, H. Baruth & Son, A. 
Rothman, Goldschmidt Bros., Thos. Neu- 
man & Sons, H. & C. Lang, Wm. Simpson 
Co., Chas Lang, A. L. Shougut, H. A. 
Messing, Sol. Cohen, Clarence McGuire. 

$500—Geo. Munk, H. Katz & Bro.,, 
Simon Adler, Geo. B. Peyser, H. N. Simp- 
son, Lomberg Bros., J. Manning & Sons, 
K. Radin, E. Fruhling, I. Weisenfeld, J. M. 
Mayer, S. Hilpoltsteiner, Alexander & 
Price, H. A. Silberstein, J. Blumenthal, M. 
Abraham, Greenwald & Hollander, B. Ber- 
kowitz, M. Holt, H. Goody, M. Selig & 
Sons, M. Stavenhagen, I. Blumenthal, 
Heilbrun Bros., Fannie Lang, Fred Kauf- 
man. 

, $300—M. Spier, P. Clancy, Henry Phil- 
ips. 

$250—Mangen Bros. 
$200—Adolph Stern. 








Since the signing of the armistice, men’s 
minds have been centered on the vitally im- 
portant conferences at Paris, preliminary 
to the drafting and final revision of the 
peace treaty agreements. In anticipation of 
the announcement to the world that the 
Treaty of Peace has been signed, the L. E. 
Waterman Co., New York, has had pre- 
pared a 24-sheet poster, that for beauty of 
design and fidelity of execution will rank 
as one of the finest evidences of poster work 
done in this country. Accurate in historical 
detail, it carries out faithfully the colors 
of the uniforms worn by the different gov- 
ernmental representatives who will be sig- 
natories to this historical document. 
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Death of Edward Holbrook 











President of Gorham Mfg. Co, and Dominant Figure of the American Silver- 
ware Trade, Passes Away at His Home at Stamford, Conn., After 
a Long Illness. 














Members of the jewelry and silver- 
ware trade throughout the country were 
shocked yesterday to hear the news that 
Edward Holbrook, president of the Gor- 
ham Mfg. Co., of Providence, R. I., pres- 
ident of the Silversmiths Co. (the holding 
company for a large number of manu- 
facturing concerns in the silverware 
trade), and one of the most widely 
known men in the industry, had passed 
away at his. home, Strawberry Hill, 
Stamford, Conn., Monday, May 19. 
Death came after a long illness, but was, 
nevertheless, a great surprise to his 
friends, who though they had known 
that Mr. Holbrook had been ill, had no 
idea that his condition had been critical. 

The funeral services will be held to- 
day (Wednesday) on the arrival of the 
train which leaves Grand Central at 
10:50 A. M., to which a special car will 
be attached to take those who are com- 
ing to attend from New York. 

Edward Holbrook has been a domi- 
nant figure in the silverware industry 
for many years and has been connected 
with it for over half a century. He rose 
from a position as boy and salesman to 
the control of first one of the largest 
concerns in the trade, and then to the 
control of a holding company which 
owned the greater part of the large con- 
cerns manufacturing silver, flat and hol- 
lowware. Mr. Holbrook was almost 
equally prominent in the real estate field 
and the banking circles, being a trustee 
and director of a number of large bank- 
ing and trust companies and other fi- 
nancial and manufacturing enterprises. 

Edward Holbrook was a native of 
Massachusetts and was born in the town 
of Bellingham in 1849. After receiving 
his education he started in the jewelry 
and silverware business as a boy of 17, 
his first position being with the house- 
of Bigelow Bros. & Kennard (now Bige- 
low, Kennard & Co.), of Boston. Here 
he learned both the silver and jewelry 
trade, and four years later, when but 21 
years old, he came to New York and ob- 
tained a position with Gorham & Co., 
then springing into prominence as a 
manufacturing silverware house. For 
this house Mr. Holbrook traveled for a 
few years, and became personally ac- 
quainted with the leading firms in the 
jewelry and silver trade throughout the 
country. 

Later he succeeded Caleb Cushing 
Adams as manager of the New York 
branch of the concern, and still later be- 
came treasurer. It was under Mr. Hol- 
brook’s regime as New York agent that 
the Gorham Co. made its greatest stride 
in the development of the silverware busi- 
ness, and on the retirement of John Gor- 
ham he became president. 

As the business grew the capital was 
increased from time to time, and Mr. 


Holbrook later organized the Silver- 
smiths Co., which bought out, one by 
one, many of the leading silver concerns 
of the country, including the Whiting 
Manufacturing Co., the William B. Dur- 
gin Co., Goodnow & Jenks, the William 
B. Kerr .Co., the Mauser Manufacturing 
Co. (now the Mount Vernon Co., Silver- 
smiths, Inc.) and others, as well as the 
Gorham Manufacturing Co., Mr. Hol- 
brook remaining throughout the domi- 
nating influence in all this work. 


Mr. Holbrook acquired large real estate 
holdings in New York and entered the 
financial world as well. He was at various 
times connected with the Garfield National 
Bank and Garfield Safe Deposit Co. as 
trustee; the Merchants National Bank 
(of which he was a former vice-presi- 
dent); the Hanover National Bank, as 
director, and also a director in the Gen- 
eral Fire Extinguisher Co.; the American 
Brass Co., and other concerns, and in 
addition, the Rhode Island Hospital and 
the Rhode Island Trust Co. 

For many years Mr. Holbrook car- 
ried the strain of the management of his 
various business affairs alone, but of 
recent years has had associated with. 
him his son, John S. Holbrook, who be- 
came vice-president. of the Gorham 
Manufacturing Co. and who has gradu- 
ally been taking over the executive man- 
agement of the various enterprises. 

Personally, Mr. Holbrook was ‘a man 
who had the high respect and deep es- 
teem of not only his associates in busi- 
ness, but of the entire jewelry trade. 
Quiet, modest, forceful, he was looked 
up to alike by employe, customer and 
competitor. He numbered friends in all 
sections of the country and in all ele- 
ments of the trade to whom his death 
will come as a severe personal loss. 

A full sketch of Mr. Holbrook’s career 
will appear in the next issue of THE 
JEWELERS’ CIRCULAR. 








The First National Bank of Boston, 
through its Commercial Service Depart- 
ment, has published a very interesting in- 
dustrial map of New England, showing by 
symbols and cuts the leading industries lo- 
cated geographically in the respective cities 
and towns. A key to the symbols is also 
included in the map which enables one to 
locate at a glance the various industries. 
There is also included a carefully worked 
out table of the industrial towns arranged 
by states, and the leading industries in each 
city and town are.shown. This will be of 
great interest and value to merchants and 
manufacturers throughout the United 
States. To further the development. of 
foreign trade and to enable the foreign 
buyer ‘to become familiar with the products 
which New England manufacturers, this 
map will be published in other languages. 
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Further Information as to the Tax on Jewelry 


Important Points on Revenue Law and the New Regulations to be given to the 
Jewelry Trade at a Mass Meeting to be Held at the Merchants’ 
Association, New York, Friday, May 23, at 2:30 P. M. Some 

Meetings in Other Cities. ’ 
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Although, as noted in THE JEWELERS’ 
CircuLak May 7 and 14, Commissioner 
Roper issued special regulations in con- 
nection with the jewelry, art and similar 
taxes, defining many terms and explain- 
ing the law, nevertheless a large number 
of questions have arisen wherein jewel- 
ers require an explanation of these regu- 
lations as well as of some points on 
which the Commissioner has not gone 
into as much detail as some of our mer- 
chants think necessary. 

To clear up all questions in connec- 
tion with the tax and the regulations 
that have been issued, the Jewelers’ War 
Revenue Tax Committee has been at 
work preparing a primer that covers 
practically every question that has been 
asked so far on the points that have 
been decided by the Revenue Commis- 
sioner, and in addition is now prepared 
to give full information to the trade 
on the essential features of the jewelry 
tax. This information will /be made 
public at a mass meeting to be held 
under the auspices of the Jewelers’ 
Vigilance Committee at the rooms of 
the Merchants’ Association, 9th floor of 
the Woolworth building, Friday, May 23, 
at 2:30 p. m. 

At this meeting M. D. Rothschild, 
chairman of the War Revenue Tax Com- 
mittee, will make a report for his com- 
mittee, explain what has been done in 
connection with the law, what has been 
accomplished by the consultations be- 
tween the committee and the Internal 
Revenue Department and the members 
of Congress, and will be in a position to 
impart some important information in 
regard to the tax in the new rulings. 
Congressman Henry T. Rainey of 
Illinois has been invited to attend and 
address the jewelers on the luxury taxes 
generally and the chances for the repeal 
of all of them. 

The new tax primer which covers the 
essential questions that can come up un- 
der the tax is expected to be ready in 
time for this meeting. It will be printed 
by the Jewelers’ Vigilance Committee in 
quantities and copies can be had by 
manufacturing, jobbing or retail firms as 
well as by all retail or wholesale asso- 
ciations that wish to distribute them to 
customers, employes or members. 
Orders will be taken to supply these im- 
printed with the name of the firm or 
association giving them away, and they 
will be supplied by the committee at cost 
to such firm or association. 

Applications for these primers will be 
filled in the order that they are received 
and they should be mailed at once to 
A. L. Woodland, secretary of the Jewel- 
ers’ Vigilance Committee, 14 John St., 
New York. 

The mass meeting to be held Friday is 


considered one of the most important 
events of the year with the jewelry trade 
in New York. It is believed that re- 
tailers from every’ section of the 
metropolis and vicinity will attend in 
order to get the authentic information 
which they need in connection with the 
tax. While special invitations have been 
sent out to members of the Retail Jewel- 
ers’ Association of Greater New York 
and vicinity, the members of the Nation- 
al Jewelers’ Board of Trade, the mem- 





The Jewelry Tax 


All Tax returns on 


April sales MUST be 
. on or before May 


Every retail jeweler must 
submit to his local collector by 
the end of this month a full re- 
port on his sales of jewelry, 
etc., for April, accompanied 
by a check for the tax, which is 
five per cent. of the amount. 

Returns must be made under oath 
and in duplicate. Ask your collec- 


tor for Form 728a. Full instruc- 
tions for preparing the return will 


be found on the back of the form. 











bers of the New York Wholesale Jew.1- 


ers’ Association and other bodies, it 
should be understood that all those 
connected with the jewelry trade, 


whether members of any association or 
not, are cordially invited. 

It is believed that the mass meeting in 
New York will be followed by mass 
meetings in some other sections of the 
country for the purpose of imparting 
information which the members of the 
various associations and trade com- 
mittees will receive at the meeting held 
Friday. 

Unfortunately the jewelers of the 
country have to rely upon their own 
committee to obtain absolutely authentic 
information in connection with the 
jewelry tax. Inquiries by jewelers made 
to collectors and revenue officers have 
shown that all the officers of the Rev- 
enue Department of the Government are 
not yet fully conversant with all the de- 
tails, in regard to working out the 
jewelry tax or fully conversant with the 
interpretations made by Commissioner 
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Roper. This has been made ¢j 
answers that were given to 
questions and in the statem 
have been made by some rey 
cers before meetings of jewelers jn oth 
centers. But the mistakes in connection 
with the jewelry tax have not been oo 
fined to revenue officers alone. A nym 
ber of .iewspapers have caused confusicn 
in the trade by improperly Printing the 
law and its regulations or Printing parts 
of sections without printing the re- 
mainder, and even one association in oyr 
trade (that of the watch inspectors) 
while sending out to its members A 
letter written by Commissioner Roper in 
regard to the payment of the tax on 
watches sold on instalments, seems to 
have interpreted the letter entirely 
erroneously, with the result that many of 
the jewelers have been guided by the 
incorrect interpretation instead of by 
the Commissioner’s letter which was 
published in full. 


Car in the 
Jewelers’ 
ents that 
enue offi. 





The Tax on Railroad Watches Sold on Time 
Payments 

The letter sent out by the International 
Association of Railroad Watch Inspectors 
upon the decision as to the tax on watches, 
sold on instalments, caused much confusion 
with the result that questions were put to 
the Jewelers’ War Revenue Tax Commit- 
tee by people who were doubtful about the 
interpretation given by it to Commissioner 
Roper’s opinion. As a result, Chairman 
Rothschild of the Jewelers’ War Revenue 
Tax Committee, Monday, sent the follow- 
ing letter to the secretary of the Watch 
Inspectors’ Association : 

New York, May 19, 1919. 
Mr. J. S. Coy, Secretary International As- 
sociation of Railroad Watch Inspectors, 

210 East 48th St., Chicago, IIl. 

Dear Sir: 

The Condon Jewelry Co. of Opelika, 
Alabama, has forwarded to us a circular 
letter issued by you on May 5, 1919, to local 
watch inspectors. 

In this circular you quote a telegram re 
ceived from Commissioner Roper, dated 
April 22, 1919, on the question of payment 
of tax on conditional sales. Your comment 
on this telegram is: 

‘This would indicate that the five per 
cent. tax only applies to such sales as 
are paid in full, if you retain the title 
to the property.” 

and is based on an utter misapprehension 
of the meaning of the Commissioner’s tel- 
gram. 

I shall give you the true status of the 
matter by quoting from our new Primer, 
which will probably be available for distri- 
bution in about 10 days: 

“CONDITIONAL OR INSTALMENT SALES. 

“O. If the title is expressly reserved 
in the vendor until the payment of the 
purchase price in full, when does the 
tax attach? 

“A. It attaches: 

(a) Upon such payment in full, or 

(b) If and when title passes be- 
fore the completion of the 
payments, .or 

(c) When, before the completion 
of the payments, the dealer 
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disposes of the sale by charg- 
ing off by any method of ac- 
counting he may adopt, the 
unpaid portion of the con- 
tract price.” 


“CONDITIONAL SALES CONTRACT PRIOR TO 
sept. 3, 1918. 

“Q, Is a conditional or instalment 
sale, where the contract has been made 
prior to September 3, 1918, with a cus- 
tomer for consumption or use, and 
where the title has not passed to the 
purchaser on April 1, 1919, subject to 
the tax under the act of 1918? 

A. The sales made in pursuance of 
such contracts are not taxable.” 


Your advice to your local inspectors, if 
literally followed, is apt to get them into 
trouble with the Government. We would 
suggest, therefore, that you follow your let- 
ter of May 5 by another letter indicating 
the facts as we have pointed them out 
above. 

Watch inspectors are apparently follow- 
ing your advice and are writing to us for 
copies of the Revenue Bill. We have no 
copies of the Bill left and do not believe 
the Bill itself will be any service to them. 
Our forthcoming Primer, based upon the 
recent Regulations and Rulings of the Com- 
missioner, will, we believe, be of great as- 
sistance to them. Copies: will, as I said be- 
fore, soon be available for distribution and 
can be ordeied in bulk from Mr. A. L. 
Woodland, Secretary of the Jewelers’ Vigi- 
lance Committee, No. 14 John St. New 
York city. We suggest that you place your 
order now and see that your members re- 
ceive copies with the least possible delay. 

Very truly yours, 
(Signed) Meyer D. RotHscHILp, 
Chairman. 





Baltimore Jewelers Hear Local Revenue 
Official Explain the War Tax 


Battimore, Md., May 17.—A most il- 
luminating address on the “Jewelers’ War 
Tax” was delivered to the retail and whole- 
sale jewelers of this city Thursday night at 
the City Club when Robert D. Mosner, of 
the Internal Revenue Department of 
the District of Maryland explained in detail 
the provisions of the tax which went into 
effect April 1. Thus far the tax return 
forms have not been received by the In- 
ternal Revenue office here and the local 
jewelers have been somewhat in a quandary 
as to what course to pursue. 

Mr. Mosner explained and elucidated in 
detail the many and varied provisions of 
the tax and he told the jewelers that the 
Government will not impose penalties until 
the forms are received for distribution to 
the jewelers. The tax for April, however, 
may be paid up to May 31 and it is be- 
lieved that the forms will have been re- 
ceived by that date. 

The meeting was arranged by Jacob 
Engel, head of the wholesale house of J. 
Engel & Co., Hopkins Pl., and Baltimore 
St. Mr. Engel worked on the plan for sev- 
eral weeks and as a result scores of Balti- 
more jewelers attended the meeting. Mr. 
Engel presided and introduced Mr. Mosner, 
who was accorded a royal welcome. The 
meeting clearly demonstrated the co-opera- 
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tive spirit shown by the jewelry trade dur- 
ing a time of stress now being met by the 
Government. 

Mr. Mosner explained in detail just how 
the tax affects the jeweler and he reviewed 
the entire text of Regulations No. 48, which 
pertains particularly to the jewelry trade. 
He defined the articles upon which the taxes 
are levied and the manner in which the tax 
should be best met by the jeweler who sold 
to the consumer. He gave pertinent il- 
lustrations which included the information 
sought by the average jeweler. 

Mr. Mosner told the jewelers to be careful 
about one thing and that was the manner in 
which the article is sold. “If you tell your 
prospective customer the price of an article 
is $100,” said Mr. Mosner, “the tax will be 
$5 and the article will cost the consumer 
$105. If you apparently absorb the tax 





The Revenue Tax 


Full details as to the REVE- 
NUE TAX, with the announce- 
ment of important information 
recently received will be ex- 
plained at a 


Mass Meeting 
to be held in the rooms of 


The Merchants Association 


Ninth Floor, Woolworth Bldg., 
New York 


FRIDAY, MAY 23 
at 2:30 P. M. 


All jewelers are urged to attend 











and tell the consumer that the price of the 
article is $105, the tax will then by $5.25. 
Make no mistake about that method.” The 
public knows of these taxes and he thought 
it best at least in some lines to tell them 
the price and add the tax to it. Mr. Mosner 
said, however, that it was entirely permis- 
sible for the retailer to absorb the tax and 
fix his price accordingly. 

Mr. Mosner gave some interesting in- 
formation on the installment method of sell- 
ing jewelry and he said that when title 
passes from vendor to the consumer the tax 
is collectible. He also explained the tax on 
goods of lesser value returned in exchange 
for goods of greater value. Mr. Mosner 
was given a vote of thanks by the jewelers. 





Mass Meeting in Pittsburgh May 27 to Dis- 
seminate Information to Jewelers 
of That Section 


PITTSBURGH, Pa., May 16.—President Sam 
F. Sipe, of the Jewelers’ 24 Karat Club of 
Pittsburgh has called a mass meeting of 
all of the jewelers of western Pennsyl- 
vania, eastern Ohio and West Virginia to 
be held in Pittsburgh Tuesday afternoon, 
May 27, at 2:30 o'clock, in the auditorium 
of the Chamber of Commerce, to discuss 
recent rulings on war taxes and to also 
pass upon resolutions calling upon Con- 
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gress to repeal the luxury clause of the war 
tax bill. 

Invitations to about 1,000 jewelers to 
attend the meeting are being sent out, but 
if for any reason, any jeweler is over- 
looked, Mr. Sipe told the JeEwELEeRSs Crir- 
CULAR correspondent that this should be 
regarded as sufficient notice, inviting such 
to the meeting. There will be present C. G. 
Lewelyn, collector of internal revenue for 
this district, and also his deputy, C. P. 
Moore, who will explain the workings of 
the law and any points which may be in 
doubt, from the jewelers’ standpoint. 

As Mr. Sipe will be back from a meet- 
ing of the Jewelers’ War Revenue Tax 
Committee in New York, called for next 
week, he will also be in position to pre- 
sent all the details that may be desired. 
Mr. Sipe, who leaves next Tuesday on the 
18th annual trade trip of the Chamber of 
Commerce of Pittsburgh, will be com- 
pelled to leave the special train one day 
before the end of the trip, in order to pro- 
ceed to New York to attend this mass 
meeting, but he regards the war revenue 
tax committee’s work so important that he 
is sacrificing personal interest in the trade 
trip to be of whatever service he can to 
the jewelers. The latter are exceedingly 
interested in the decisions that have been 
made by the Internal Revenue Collector 
and desire to be enlightened to the fullest 
extent. 

There is no doubt but this gathering 
will be the largest ever held by the jewelry 
trade of this section, for jewelers from: the 
three States are expected to come here in 
large number, with West Virginia parti-. 
cularly well represented as well as wes- 
tern Pennsylvania. The trade of Pitts- 
burgh as a whole will attend the meeting, 
in view of its great importance, for the 
jewelers want to have various questions 


answered on which they are not altogether 


clear. 





The Tax on Art Porcelain 

Some final information as to how the 
jewelry tax attaches to “art porcelain” was 
given to the National Jewelers Board of 
Trade in a letter received last week by 
Secretary Backys from Deputy Internal 
Revenue Commissioner, Jno. E. Walker, 
which reads: 


TREASURY DEPARTMENT 
Wasuinecrton, D. C., May 15, 1919. 
GENTLEMEN: 

With further reference to your inquiry of 
March 28, 1919, as to the application of the pro- 
visions of Section 902 of the Revenue Act of 1918 
to “art porcelains,” and Section 905 of the same 
Act to china with gold decorations: 

Section 902 imposes a tax of 10 per centum on 
the sale price of sculpture, paintings, statuary, art 
porcelains, and bronzes sold by any person other 
than the artist or to. an educational institution or 
public art museum. 

The term “art porcelains” means articles by 
whatever process made when such articles are 
made wholly or in chief value (a) of any ceramic 
production of porcelain ware, of hard or soft paste, 
whether vitrified or semi-vitrified, by whatever 
name known; or (b) of that which is commonly or 
commercially known as porcelain, in either case, 
whether decorated, colered or ornamented, 
whether modern or antique, and whether original, 
replicas, copies or reproductions which are of such 
a character that the use to which under general 
custcm or ordinary usage they should be put 
(irrespective of the vse to which the purchaser in- 
tends to put them) is entirely or principally an 
onamental or decorative or.e as distinguished from 
a useful or utilitarian one. The term “art porce- 
lains” shall not be understood to include (a) such 
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articles as are in the nature of material work or 
labor furnished in connection with the erection or 
construction of a building and which form an in- 
tegral part thereof, or (b) tableware or other 
articles designed for a primarily useful purpose. 
Any article coming within the definition of “art 
porcelains” as given herein is taxable at 10 per 
centum of the sale price, except that the tax 
does not apply on the original sale by the artist 
or on a sale to an educational institution or public 
art museum, The tax applies also each time the 
article is sold. 

Section 905 imposes a tax of 5 per centum on 
articles made of, or ornamented, mounted or fitted 
with, precious metals or imitations thercof, or 
ivory, when sold by or for a dealer or his estate 
for consumption or use. An article made of sil- 
ver, gold, platinum or metals more precious than 
these or alloys thereof, »r plated with any of these 
materials, is taxable under Section 905. 

Glassware, china, pottery and like articles are 
only taxable if ornamented, mounted or fitted with 
precious metals or imitations thereof, but are not 
taxable when ornamented with gold or silver leaf 
ot paint. 

The tax in all instances is to be paid by the 
vendor and is measured by the price for which 
the article is sold. If the price of a taxable ar- 
ticle is increased to cover the tax, the tax is on 
such increased price. Where, however, the tax 
is billed or stated as a separate item, such amount 
need not be included in the price of the article 
in computing the tax. 

Enclosed find copy of Regulations 48 relating to 
Sections 902 and 905 of the Act. 

Respectfully, 
(Signed) Joun E. Watrxer, 
Deputy Commissioner. 


The board also received the following 
letter from Internal Commissioner Roper 
as to the tax on goods sold for premium 
purposes : 


GENTLEMEN: 

With further reference to your inquiry of 
April 4, 1919, relative to the provisions of Section 
905 of the Revenue Act of 1918, as applied to the 
giving of premiums consisting of articles taxable 
under that section: 

Section 905 of the Revenue Act imposes a tax 
of 5 per centum on articles enumerated therein 
when sold by or for a dealer or his estate for 
consumption or use. A sale of a taxable article 
by a manufacturer to a retailer who intends to 
use the article as a premium is not taxable under 
Section 905. The giving of this taxable article 
as a premium in return for wrappers, labels, 
coupons, trading stamps or other script, delivered 
or sold in connection with the sale of a com- 
modity for consumption or use, is a sale within the 
meaning of Section 905 and in such cases the tax 
attaches at the time title in the premium passes 
to the person receiving it in exchange for such 
script, and the tax is computed on the fair market 
value of the premium at such time. 

Respectfully, 
(Signed) Danzig C. Roper, 
; Commissioner. 








DIAMOND RING RECOVERED 


“Spirit World” Messages Used to Make Thief 
Disclose Where Stolen Jewelry Was 
to Be Found 

Cuicaco, May 17.—A $100 diamond ring 
disappeared from the show case in the 
jewelry store of Morris Stepner, 321 W. 
Madison St., last week. By various de- 
ductions it was figured out by Mr. Stepner 
and his brother that the guilty party was 
a young colored porter. The porter denied 
any knowledge of the whereabouts of the 
ring. Two detectives were called in quietly 
and informed of the facts. After sniffing 
around a little they decided that Mr. Step- 
ner had made a correct guess. Getting a 
confession, however, might prove to be 
difficult. Therefore it was agreed among 
Mr. Stepner, his brother and the two de- 
tectives that they would “work” on the 
porter through the medium of the spirit 
world. 
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There was a lot of talk around that jew- 
elry store within the next few days about 
spirits—also about the vanished solitaire. 
Mr. Stepner simply couldn’t shut his eyes 
without being pestered by tattling ambas- 
sadors from the spirit world, and ditto 
his brother. Strangely, most of the spirit 
talk had to do with the whereabouts of the 
ring. The detectives dug up facts about 
the porter and the south side yellow girl 
he was courting, and the porter heard stuff 
at all hours of the day which he firmly be- 
lieved could have come only from the spirit 
world. He finally had a spirit dream him- 
self, in which he saw the ring very plainly, 
hidden in an alley near at hand. Mr. 
Stepner and the detectives went there, and, 
sure enough, found the ring. 

They had so much fun that they couldn’t 
prosecute the porter, but he will have to 
find another job. 








An Interesting Snapshot 





N interesting snapshot was made re- 
cently by Frank L. Odell, manager of 


the Providence office of the National 
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MEETING FOR EXPORTERS 


Trade Commissioner S. W. Rosenthal Vill 
Discuss Jewelry and Silverware Markets 
in South America at a Special Gath. 

ering to be Held May 28 


A special meeting will be held at 2 p M 
on May 28, under the auspices of the Na. 
tional Jewelers’ Board of Trade, at the 
headquarters of the Board, 15 Maiden 
Lane, New York, at which time Trade 
Commissioner S. W. Rosenthal will speak 
on the market for jewelry and silverware 
in South America. B. S. Cutler, chief of 
the Bureau of Foreign and Domestic Com. 
merce, C. E. Herring of the Division of 
Foreign Investigation and Perry P, Steven. 
son of the same division have been invited 
to attend the meeting. 

Samples and catalogues of jewelry for 
the South American market have been re- 
ceived at the headquarters of the Board 
and will be placed on exhibition, Mr. 
Rosenthal will in addition to making an ad- 
dress on conditions in the South American 
markets, also answer questions on the sub. 
ject. 














JEWELER LEADING NAVAL MARINE CORPS IN “WELCOME HOME” PARADE AT PROVIDENCE 


Jewelers Board of Trade, during the parade 
of “welcome-home day” to the returning 
soldiers. 

The snapshot, which was taken from the 
office of the Board, shows Lieut. Fred’k 
W. B. Thurber, superintendent of the Til- 
den-Thurber Corporation, leading the com- 
mand of the Naval and Marine Corps Di- 
vision, whose members were most repre- 
sentative of the Providence jewelry trade, 
in the service. 

In the background of the picture is the 
Victory arch and a portion of the grand- 
stand occupied by friends of the returning 
boys. 








A window in the store of the M. L. 
Tappin jewelry store, Troy, N. Y., was 
recently broken and articles worth about 
$50 were taken. 


Notices of the meeting are being sent 
out to the trade and all interested in export 
business are urged to attend the meeting. 

Trade Commissioner Rosenthal has re- 
cently returned from an investigation of 
the markets of South America where he 
went as a Government agent with the co- 
operation of the National Jewelers Board 
of Trade and has brought back a fund of 
valuable information. 








At the probate court, Taunton, Mass., 
May 23 a hearing will be given on the 
application of George F. McIntire to be 
appointed administrator of the estate of 
the late William M. Fisher. The late 
Judge Fred B. Byram, of North Attle- 
boro, was the original administrator of 
the estate. 























Imports and Exports of Platinum 
During March 

wasuincton, D. C., May 19.—The Bu- 
rea of Foreign and Domestic Commerce 
of the Department of Commerce has just 
made public the following Statistics relat- 
ing to the imports into the United States 
of platinum, iridium, osmium, palladium, 
etc, and native combinations thereof with 
platinum, etc. Domestic exports of plati- 
num from the United States during March, 


1919: 


THE JEWELERS’ CIRCULAR 


for the Edwards-Ludwig-Fuller Jewelry 
Co., has just returned to Kansas City from 
France. Mr. Majors left Kansas City with 
the rank of sergeant and entered the offi- 
cers’ training school at Camp Doniphan, 
where he was made lieutenant. He took 
part in some hard fighting abroad and for 
bravery in the Argonne was commissioned 
first lieutenant. 

Among the recent visitors in the city 
were: C. R. Payton, Smith Center, Kans.; 
A. Marks, Lawrence, Kans.; Mr. Pizinger, 








Iridium, Osmium, 
Palladium, Etc., 
and Native Combina- 
tions with Platinum. 
oe 








G ey 

Countries. Oz. Troy. Value. 
MUMNCE . cc csccccesecccccees 745 $112,915 
England .. ..+seeeeeeeeeeeres 1,639 33,666 
RMBGD. 6060 cccssevccesecece 70 4,856 
PanaMa ..--..cccccccserccers ae sigan 
Golombia .....cccccccscccece coe  eevces 
Australia ...0-eeeeeeeeeeeees 17 1,897 

British South Africa......... eos 
BN gg end: & hiv re nie 8 laserevelersi6' 2,471 $153,334 


Ingots, Bars, Plates, 
Etc., of Platinum. 


Unmanufactured 
Platinum. 
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Oz. Troy Value Oz. Troy. Value. 
264 $32,083 te cone 
1,390 111,020 AS Pee 
i a 16 $1,388 
261 22,185 es wea 

2,065 168,920 

saiats oa 9 "660 
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There were no imports of platinum-vases, 





retorts, etc., during the month. The ex- 
ports follow: 
Exports. 
Platinum, 
Unmanufactured. Platinum, 
— OF Manu- 
Countries. Oz. Troy. Value. factures of 
Canada ....cceceee 15 $1,440 $918 
Ee ee sae 112 
British India ...... 201 
Dutch East Indies.. .. 200 
RT A oe biees0s50 15 $1,440 $1,431 











R. Davids, of Omaha, is a new employe 
of the Porter & Wiser Jewelry Co., of this 
city. 

Mr. and Mrs. Glenn LeRoy, Fairbury, 
Nebr., have returned from their wedding 
trip to Excelsior Springs, Mo., and are visit- 
ing Mr. LeRoy’s uncle, W. D. LeRoy, who 
is president of the Terminal Trust Co. of 
this city. 

Arthur O’Keefe is back at his bench with 
the Meyer Jewelry Co. after a year’s serv- 
ice overseas with the 35th Division. Gor- 
don Linsley, of the same firm, who has 
also been in service abroad for a year, is 
expected in Kansas City shortly. 

Oppenstein Bros. now own three valuable 
sites in the heart of the downtown section 
of the city. Their other holdings are the 
corner of 12th and Walnut Sts. and the 
corner of 13th and Walnut Sts. Their jew- 
elry store is at 1124 Walnut St. 

Leo H. Ludwig, of the Edwards-Ludwig- 
Fuller Jewelry Co., and F. H. Morgan, of 
the C. B. Norton Jewelry Co., were among 
the Chamber of Commerce members who 
visited Kansas, Oklahoma and Texas in 
the Victory Special. This was the 28th 
annual trade extension trip of Kansas City 
merchants and the message carried to the 
great southwest was “constructive co- 
operation is better than destructive com- 
petition.” 

Joseph F. Majors, formerly city salesman 


Hoisington, Kans.; Henry Storms, Laredo; 
S. J. Sloan, Camroh; J. A. Stott, Paola, 
Kans.; J. B. Brand, Orrick, Mo.; Mr. Mc- 
Coy, Conway Springs, Ark.; L.- Morrison, 
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GETS ANOTHER CUP 


Aurora Grata Consistory Presents Gold 
Loving Cup to A. K. Sloan, Veteran 
New York Jeweler 


Augustus K. Sloan, Maiden Lane’s 
veteran jeweler, president of the Jewel- 
ers’ Security Alliance, president of the 
Maiden Lane Historical Society, ex-presi- 
dent of the National Jewelers Board of 
Trade, and director in a host of other or- 
ganizations, is evidently as popular in 
the Masonic fraternity as he is among 
his fellow jewelers, for Mr. Sloan was 
the recipient Friday night of a beautiful 
solid gold loving cup from the Aurora 
Grata Consistory of the Valley of 
Brooklyn. 

The presentation was made to Mr. 
Sloan on the occasion of his retirement 
as treasurer of the Consistory, a position 
that he has held for 27 years, and the 
members, who consist of those in the 
higher degrees of masonry, took this 
way of showing their esteem for him 
personally and their appreciation of the 
work he had done in connection with the 
organization. 

Mr. Sloan is a 33 degree Mason and 
the symbol of the 33rd degree formed a 
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ESTEEM AND APPRECIATION 











GOLD LOVING COP PRESENTED TO AUGUSTUS 


Olathe, Kans.; D. L. Hubbell, Gardner, 
Kans.; P. C. Paterson, Yates Center, 
Kans.; H. E. Kimber, Excelsior Springs; 
L. D. LeRoy, Washington, Kans; W. G. 
Coplin, Paola, Kans.; F. R.. Culumber, 
Eldon. 


K. SLOAN 


prominent part of the decoration at the 
top of the loving cup. 

The cup, which is of 14-karat gold, 
made by the Gorham Co., is illustrated 
herewith. It is beautifully engraved, as 
will be seen from the illustration, 
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Silverware 
is Sound Economy 


—particularly in such essential things as table- 
ware for it ensures several generations of use 
from a single expenditure, yielding dividends of 














service out of all proportion to the investment 


GORHAM 
STERLING SILVERWARE 


is offered for sale through jewelers only and 


bears this trade-mark 
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STERLING 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches 











NEW YORK: 15, 17, 19 Maiden Lane 
CHICAGO: 10 South Wabash Avenue 


Works: 









Providence 











SAN FRANCISCO: 140 Geary Street 
LONDON: Ely Place 


New York 


Birmingham 
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THE JEWELERS’ 


Information on EMBERS of the 


Latin American - _ jewelry indus- 
Trade try interested in de- 
veloping trade with 


South and Central America, will have an 
opportunity next Wednesday to get some 
valuable information at first hand at the 
mass meeting to be held in New York un- 
der the auspices of the National Jewelers 
Board of Trade, at which S. W. Rosenthal, 
special agent of the Department of Com- 
merce, who has been investigating the mar- 
kets of South America, will appear and 
make a full report. 

Mr. Rosenthal’s work in South America 
has been most thorough, and he has 
brought back with him not only informa- 
tion about the class of goods needed in the 
way of gold, silver, platinum and plated 
ware, which’ are bought by the natives of 
our southern hemisphere, but he has also 
brought a mass of information in regard 
to the ways of doing business in various 
countries; the ways the German, Austrian, 
French and other European nations have 
been able to get the trade in the past; sam- 
ples of the goods that are in demand; cata- 
logs of foreign goods circulating in South 
America; and, in addition, has brought back 
concrete information as to the individual 
firms importing jewelry, with notes as to 
the class of goods which each desires, their 
financial standing, etc. 

At the mass meeting, manufacturers and 
wholesalers will have an opportunity of 
seeing these samples, catalogs, etc., and of 
getting from Mr. Rosenthal at first hand 
the information which he has gleaned. De- 
tails of his work will appear from time to 
time in the reports issued by the Depart- 
ment of Commerce, but those interested in 
the trade need not wait for these reports, 
but can probably get what they want by 
attending the mass meeting. 





HE announcements 
Prosecution of: Dis- last week by the 
National Jewelers 
honest Bankrupts Board of Trade and 
the National Association of Credit Men as 
to their plans for prosecution of dishonest 
debtors, the activity of the Jewelers Board 
recently in fighting dishonest bankruptcies 
as evidenced by the conviction of the Sun- 
bury, Pa. jeweler, as noted last week, and 
the prosecutions now being conducted in 
Utica, Detroit and other cities, all indicate 
that the lot of the business swindler is not 
a happy one and will be less so in the fu- 
ture. The vigorous campaigns are being 
pushed by the credit organizations in and 
out of our trade, are not so much to punish 
the individual debtor attacked, as they are 
to create examples that will help put a 
stop to dishonesty and crooked practices 
that if allowed to progress would tend to 
undermine business generally. The prose- 
cutions have in certain cases been termed 
“relentless” because no opportunity is given 
to the debtor to compromise the case by a 
settlement after the proceedings have been 
begun. | 
This is as it should be because they are 
intended not to bring the individual debtor 
to time with his creditors but to deter 
others from doing likewise. In this work 
the organization conducting the fight should 


Vigorous 
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be supported alike by manufacturers, whole- 
salers and retailers; by the manufacturers 
and wholesalers because the result inures 
directly to their benefit, and by the retailers 
because indirectly they are even more bene- 
fitted than the creditor classes through the 
elimination of men who are guilty of the 
most unfair competition that the jeweler 
has to meet. 

The swindler who secretes his assets and 
compromises with his creditors for a small 
percentage of his debts is in a position to 
run out of business the honest retail jeweler 
who pays 100 cents on the dollar for his 
stock. Such a swindler when he effects a 
settlement can often afford to sell at cost 
price and still make a profit by reason of 
the fact that he has actually paid only from 
25 to 50 per cent of the amount which the 
same goods cost his legitimate competitor. 

In all this work it must be borne in mind 
that it is the dishonest debtor alone that the 
organizations seek to prosecute. Where 
merchants have come to grief through bad 
business conditions, sickness, or other fac- 
tors affecting their trade over which they 
have no control, it is the duty of the credi- 
tor and the credit associations to aid these 
men in their difficulties, and if these are 
but temporary to help put them on their 
feet and give them a new start. This is 
the motive actuating the work of those in 
control of the credit associations in our 
trade. 

But for the same reason that the honest 
bankrupt should be given consideration and 
helped to get on his feet, the dishonest 
bankrupt—the man who fails after secreting 
or disposing of his assets—should be prose- 
cuted to the limit of the law. Such a mer- 
chant is a parasite on the business com- 
munity and the sooner he is put where he 
can do no further harm the better. The 
prosecution of these merchants whose fail- 
ures are shown up to be dishonest, should 
be followed by action on the part of the 
manufacturing and wholesale trade to pre- 
vent these men getting credit again when 
they have served their terms or paid the fine 
which is imposed on them. Otherwise the 
swindler, even if he is convicted, will simply 
measure his penalty as against the amount 
which he stole from his creditors, and if he 
considers the profit worth the punishment, 
will undoubtedly do the same thing again. 





E are pleased to 
note from a bul- 
letin which comes 
from the office of the 
Associated Advertising Clubs of the World 
that, as a result of plans which have just 
been perfected the work that these groups 
have been doing for the suppression of un- 
fair competition through misleading adver- 
tising is to be multiplied greatly as the 
clubs expect to raise a special fund of $141,- 
000 a year on a three-year basis for the 
purpose of establishing machinery that will 
make the fight against dishonest adver- 
tising effective. The bigger work will in- 
clude (1) the establishment of a corps of 
special investigators; (2) extensive work 
for the establishment of additional local 
committees; (3) the establishment of a 
bureau to work in foreign markets for the 
protection of North American firms, and 


To Push Campaign \V/ 
Against Fraudulent 
Advertising 
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Diamond Bar Pins 


OF 


UALITY 


Diamonds and Workmanship of the Best : 


18 Kt Green Gold with Diamonds set in Platinum. 
You can buy one of these handsome Diamond 
Pins complete at the same price that an all Plati- 
num Mounting would cost. Add a couple of 
these attractive bars to your stock and doing 


business will become a habit. 











Cross & Beguelin 


Established 1863 


Entire Third Floor | 
21-23 Maiden Lane New York 
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(4) intensified work in co 
trade organizations. 

It is to be hoped that with ample fund 
and with an active organization the oar 
that will be accomplished will be effective 
in ridding the business community of the 
parasites which are constantly disturbing 
it by the misrepresentation used in they 
announcements and in their trade practices 

In this work we know the jewelry traae 
will offer hearty co-operation both through 
the action of individual manufacturers and 
merchants and the action of the trade asso. 
ciations because in no industry has misrep- 
resentation in advertising or unfair compe- 
tition and swindling trade practice done 
more harm than it has in the jewelry trade 
It is because the jeweler’s reputation for 
honesty is the mainstay of his business, i, é., 
the foundation stone on which a successfy! 
career can be built up, that anything that 
reflects upon the honesty or veracity of the 
jewelry merchant or manufacturer affects 
to a more or less extent every one in the 
business. The public must have confidence 
in the name “jeweler” if the jewelry trade 
as a whole is to prosper, and those who 
cast discredit on the name hurt not only 
their competitors but their whole industry, 
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Improper SUBSCRIBERS 
Misrepresentation of have — recently 
Competitors called to our attention 
advertisements of re- 
tailers and manufacturers which not only 
“boost” the product of the man or house 
advertising but at the same time seek to 
cast discredit on the products of compet: 
tors, on people in their own or other lines 
of trade. For instance: One department 
store recently advertised to the effect that 
it was foolish to pay a jeweler year in and 
year out for repairs on watches when they 
sold a watch with a guarantee to keep it 
in repair free of charge. Another novelty 
house advertised by asking the question, 
“Why pay jeweler’s profit of 100 to 18 
per cent when we can sell you this product 
direct.” Still another large concern in the 
watch trade advertised their product in 
such a way as to create the impression that 
their watches only were properly made and 
all others were defective. 

The question put to us has been whether 
such advertising is actionable as a result 
of the harm that it does to the man whose 
business policy or whose goods are openly 
disparaged in this way, and whether or not 
the jeweler or the competitor injured has 
not a remedy at law. The answer to these 
questions would have to be determined by 
the facts in the individual case and even 
here there is a question not only of the 
right to prosecute but the advisability of 
doing so if the right is there. 

We think that in some instances if the 
situation were properly called to the ad- 
vertiser’s attention that good might result, 
particularly when it is shown that such 
advertising creates a bad impression in the 
eyes of the reader and does more harm to 
the products advertised often than it does 
to the products “knocked,” for the Ameri- 
can public hates a “knocker” and often sus- 
pects that dispargement is due not to de- 








(Continued on page 107.) 
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Frank Jeanne, of Wm. S. Hedges. & Co., 
170 Broadway, sailed for Europe on the 
Nieuw Amsterdam last Wednesday. 


Samuel Futoran, importer of Swiss 
watches, formerly of 65 Nassau St., has 
moved to larger quarters at 68 Nassau St. 

The firm of Lugerman & Morrison, Inc., 
45 Maiden Lane, has recently moved to new 
quarters on the third floor, 49 Maiden Lane. 

Sidney L. Bauman, of Bauman & DeJong, 
75 Maiden Lane, left last Thursday to call 
on the trade in the south and middle west. 

Jules Schwab, of Jules Schwab & Co., 366 
Fifth Ave., is on a business trip to France. 
He expects to return to this country about: 
July 20. 

E. M. Meyer, engraver-at 71 Nassau St., 
since 1900, on or about June 1 will dis- 
continue business for a few months because 
of ill health. 

S. C. Powell, of S. C. Powell & Co., 15 
Maiden Lane, is expected to arrive in New 
York this week after visiting the European 
diamond markets. 

Max Newburg, formerly with Leon 
Hirsch, 37 Maiden Lane, is now connected 
with Samuel Futoran, importer of Swiss 
watches, 68 Nassau St. 

The regular monthly meeting of the 
Jewelers’ 24-Karat Club will be held this 
afternoon at 3 o’clock in the room of the 
organization at 15 Maiden Lane. 

J. M. Andrews, New York representative 
of the Queen City Silver Co., 15 Maiden 
Lane, is now calling on the trade in Phila- 
delphia, Baltimore and Washington. 

A. Viller, buyer for Levy Bros., Hamil- 
ton, Ontario, was in town last week and 
made his headquarters at the offices of 
J. F. Sturdy’s Son’s Co., 15 Maiden Lane. 

The Standard Jewelry Co. is the name 
of a new concern in the trade, which has 
recently located at 665 Fifth Ave., corner 

‘S3rd St. The partners are A. Zeisler and 
M. Szarnyasi. 

Samuel Lenkowsky, an importer of dia- 
monds, 71 Nassau St., sailed last Wednes- 
day on the Nieuw Amsterdam, for the 
European diamond markets. He expects to 
be away for about six weeks. 

Ben's Jewelry Exchange is the name of 
a firm recently incorporated at Albany, 
N. Y., with a capital of $5,000. The incor- 
porators are B. and K. and F. Shapiro, all 
of 927 Whitlock Ave., Bronx. 

Jack Kloville, formerly with Ingomar 
Goldsmith & Co., has engaged in the dia- 
mond business in partnership with his 
hrother-in-law, Sol. Bernstein. They have 
established their offices at 87 Nassau St. 

The Oriental Watch & Diamond Co., Inc., 
has received a charter to engage in busi- 
ness in this city with a capital of $5,000. 
The incorporators are Eliot Young and 
Gussie Young, both of 866 Huntspoint 
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Ave., New York city, and Isidor Holober, 
Jersey City, N. J 

A. M. Schiebler, New York representa- 
tive of the Williams Bros. Mfg. Co., left 
Monday to spend a few days at the factory 
at Glastonbury, Conn. He will leave for 
an extensive trip through the United States 
on May 25. 

The firm of H. & O. Schuler was recently 
incorporated under the New York State 
laws with a capital of $5,000. The incor- 
porators are Henry Schuler and Otto Schu- 
ler, both of 50 John St., and Joseph Sach, 
1733 Catalpa Ave., Brooklyn. 


The Provident Purchasing Co. is the 
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the incorporators are, Louis Tomchin, 38 
Graham Ave. Nathan Levinson, 215 
Hewes St., and Jas. Rubin, 629 Willoughby 
Ave., all of Brooklyn, N. Y. 

As a testimonial of the esteem and high 
regard in which he is held, a beefsteak din- 
ner was given in honor of Capt. Charles J. 
Dieges, 102nd U. S. Engineers (22nd New 
York), member of the house of Dieges & 
Clust, last Thursday evening at Reisen- 
weber’s 58th St. and Columbus Circle. Capt. 
Dieges recently returned from France, 
where he saw much action with the 27th 
Division, when they broke the Hindenburg 
line. The dinner was given him by his 








During the 4 months of this year, Jan. 1 to 
April 30, the Jewelers’ Circular published 
383 pages more advertising than did the 


six other jewelry journals combined, and , 
1362 pages more than any one of them. 





The Jewelers’ Circular is the ONE GREAT 
MEDIUM between the buyers and sellers. 


Here Are the Figures: 


The Jewelers’ Circular ..... 


1,968 Pages of Ads. 


The 6 other jewelry CE 1585 “ “« « 


combined 








name of a concern recently incorporated 
under New York State laws with a capital 
of $1,000. The incorporators are Benja- 
min Feingold, Elizabeth Feingold and Isi- 
dore Mitchell, all of 1584 Broadway. 

Hugo Baer, diamond importer, 6 Maiden 
Lane, sailed last Wednesday on the steamer 
Nieuw Amsterdam to visit the diamond 
markets in Holland, Belgium, England and 
France. This is his second trip abroad 
since early in February, and he will prob- 
ably be away about two months. 

Kobs, Inc., is the name of a concern that 
has taken out papers of incorporation to 
engage in the jewelry business in this city 
with a capital of $5,000. The incorporators 
are Ellis Charetz, 45 Henry St., Leon Bil- 
goray, 225 E. 86th St., both of New York 
city, and Sigmund Kassov, 1715 Sterling 
P1., Brooklyn, N. Y. 

The Levinson-Rubin Mfg. Co., Inc., of 
Brooklyn, N. Y., has obtained a charter of 
incorporation under the New York State 
laws to engage in the jewelry business in 
that borough. The capital is $20,000 and 


many friends. After the dinner had been 
served, several prominent city and military 
officials made brief speeches. Gen. George 
W. Wingate was the initial speaker and his 
subject was the promotion of athletics in 
the city high schools. He was followed by 
Judge Bartow S. Weeks, who dwelt on the 
friendly feeling that existed between the 
diners present and the guest of the evening, 
Capt. Dieges. Others, who spoke were 
Edward Leach, William Gettenger, Col. W. 
S. Conrow, Judge J. T. Mahoney, Dr. A. K. 
Aldinger, Fred W. Rubien, Anthony Bar- 
rett, Arno Doemeyer, John T. Dooling, 
John T. Nicholson and Peter J. Brady. 
Vaudeville entertainment of high merit fol- 
lowed the post-prandial addresses and com- 
pleted the evening’s program. The commit- 
tee in charge of arrangements consisted of 
Gen. George W. Wingate, chairman; John 
J. McHugh, secretary; A. V. Arnold, treas- 
urer, and Terence Farley, toastmaster. © 
Antonio Deines, salesman for the Inter- 
national Silver Co., Maiden Lane, has 


(New York Notes continued on page 107) 
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returned to business after having recovered 
from a successful operation which confined 
him to the Lutheran Hospital for more than 

eeks. 

Paciert Schwab, manager of the New 
York office of Paul Ditisheim Co., will 
leave for Switzerland on July 4, and will 
remain there a few weeks. 

A regular meeting of the Jewelers’ 24- 
Karat Club, of New York, will be held in 
the club rooms, 15 Maiden Lane, today, 
Wednesday (May 21), at 3 Pp. M. 

J. Wasserstrong, of Taucer & Wasser- 
strong, 87 Nassau St., sailed Mcy 14 on the 
Nieuw Amsterdam to visit the diamond 
markets of Amsterdam and Antwerp. 

The concern of Stark Bros. has under- 
gone a change with the retirement of John 
Stark. B. Stark will continue with George 
J]. Fisher, under the style of Stark & Fisher 
at 15 John St. 

The Atlantic Silver Corporation recently 
obtained papers of incorporation at Albany 
with a capital of $20,000. The incorporators 
are Paul and Jose Rueff, Hotel Bonta, New 
York city, and M. W. Sametz, 271 Broad- 
way. 

The members of the Pawnbrokers Sales- 
dealers Association held a meeting last 
Thursday evening at the McAlpin Hotel, 
34th St. and 5th Ave., Parlor D. Routine 
matters were discussed and officers were 
elected to serve for the coming year. 

Noble R. Fuller, of the Edwards-Lud- 
wig-Fuller Jewelry Co., Kansas City, Mo., 
paid a visit to the offices of THE JEWELERS’ 
CircuLaR last week on his return trip to his 
home after attending the convention of the 
National Wholesale Jewelers’ Association 
held in Atlantic City, N. J. He arrived at 
his home Monday. 

A special meeting of the New York mem- 
bers of the National Jewelers Board of 
Trade will be held next Tuesday, May 27, 
at 11 a. M., at the Board’s rooms, 15 Maiden 
Lane, for the purpose of electing a nom- 
inating committee of five for the year 1920. 
Members are earnestly requested to plan to 
attend this special meeting. In accordance 
with the Board’s revised by-laws the New 
England, Chicago and Cincinnati districts 
will hold special meetings in the near future. 
The meeting in the San Francisco district 
has already been held. 

The friends of Jacob Levine, formally 
with Karp Bros., tendered him a reunion 
dinner last Saturday night at Reisenweber’s, 
on his safe return from France. In com- 
memoration a handsome token in miniature 
of Uncle Sam was presented to him by his 
friends. Among the guests were Messrs. 
Jentleson and Kaplan, 71 Nassau St.; 
Messrs. Hyman and Zaslav, 83 Bowery; 
Dr. Benjamin Davidoff, 254 Grand St.; Ben 
Benson, 54 Maiden Lane; Louis Friedland- 
er, 83 Bowery, and others. The guest of 
honor has received an honorable discharge 
from the army. 

















John Rhode, has opened a jewelry store 
at Pardeeville, Wis. 
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Rochester, N. Y. 





E. J. Scheer has returned home from 
a week’s stay at Alden, N. Y. 

International Jewelry Workers’ Union, 
Local No. 39, held a regular meeting 
Tuesday evening, May 13, at 42 Ex- 
change St. It was arranged at the meet- 
ing to hold a mass meeting soon with 
speakers and an entertainment. Messrs. 
Babst, Speckgard and Alstad were ap- 
pointed on the organizing committee. 
Harry Thayler presided at the meeting. 


Sergeant Russell Scheer, son of presi- 
dent E. J. Scheer, of the Rochester Re- 
tail Jewelers’ Association, arrived home 
Thursday from oversea service, at the 
Base Hospital Center, at Vichy, France. 
During his service there, from June, 
1918, to February, 1919, over 35,000 
wounded American. soldiers passed 
through the American hospital at Vichy. 
Sergeant Scheer tells an interesting story 
of what happened on a little trip to Nice, 
a French town on the Mediterranean 
Sea, known as a Winter resort. One 
day some of the men at the hospital at 
Vichy took a trip down to N‘ce where 
they paid a visit to the Y. M. C. A. 
headquarters. One of them saw a copy 
of THE JEWELERS’ CIRCULAR on a table. He 
picked it up, and in glancing through 
the book he read an item stating that E. 
J. Scheer received word from his son, 
Russell Scheer, that he had landed in 
France. Sergeant Scheer served with 
the Base Hospital for 18 months. He is 
now engaged in the jewelry business 
with his father. 
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fects in the product but fear of its merits. 

We feel also that good might come from 
complaints to the mediums in which these 
advertisements have been placed, calling at- 
tention to the fact that the advertiser is 
not only “boosting” his own products but 
misrepresenting the products and policies 
of other people who have no chance to de- 
fend themselves. Many of the advertise- 
ments have probably slipped in without the 
publisher realizing that this has been done, 
and a halt would probably be called to the 
practice if the case was presented in the 
right way. 

It is the policy of all reputable publica- 
tions today to forbid misstatements in ad- 
vertising and it is the policy of most of 
them to limit an advertiser to talking about 
the merits of his own product and forbid- 
ding him to use the space to disparage the 
products or policy of another, whether it 
be that of an individual or group, or, as in 
some cases above mentioned, the entire 
jewelry trade. It might be wise therefore 
for the jeweler, whenever he feels his 
trade or the lines he carries has been at- 
tacked in advertisements, to write imme- 
diately to the publication which contained 
them and ask the management thereof to 
stop a repetition of the same. We think 
that in most instances, if the facts are 
properly called to the publisher’s attention 
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the evils complained of will be remedied 
or at least modified. 











James W. Bryce, Bloomfield, has been 
given a patent for a clock winding de- 
vice. 

F, Lauterjung is the trade name which 
has been filed for the cutlery manufac- 
turing business which is conducted at 
110 Springfield Ave. by Max Lauterjung, 
of the same address. 

The Acme Plating Works is the trade 
name filed for the electro-plating busi- 
ness conducted at 19 Kirk Pl, by Peter 
Travisano, 344 N. 6th St., and Maurice J. 
Weiss, of 278 Belmont Ave. 

Augustus V. Hamburg was the princi- 
pal speaker at the annual meeting of 
the board of directors of the Children’s Aid 
Society, which was held at the Down Town 
Club recently. 

The Ingang-Pullen Cutlery Co. is the 
trade name which has been filed for the 
cutlery manufacturing business con- 
ducted at 50 Columbia St., by Louis In- 
gang and Fritz Pullen, both of Newark. 

Edward Henry, 24 N. Clinton St., East 
Orange, was held in $2,000 bail last week 
for the Grand Jury by Judge Quigley in 
the First Precinct Court, where he was 
arraigned on the charge of having stolen 
a stick pin valued at $22.50 from a coun- 
ter in the department store of L. S. Plaut 
& Co. 

About 60 children from the Hebrew 
Orphan Asylum were the guests of 
Louis V. Aronson, president of the Art 
Metal Works, at the Hippodrome, New 
York, where he had taken them in auto- 
mobiles. Mr. Aronson accompanied the 
children and presented each with a box 
of chocolates. 

Two small buildings occupied by the 
Elizabethtown Smelting Co., at 88 Pearl 
St., have been destroyed by fire the 
cause of which is unknown. The loss is 
$1,500. The buildings were one-story frame 
structures. The blaze evidently started 
near the skylight of one of the buildings 
and spread quickly to the adjoining ware- 
house. The company has offices at 503 Mul- 
berry St. 

Sidney T. Holt, who has charge of the 
advertising for the program for the com- 
ing convention of the New Jersey Re- 
tail Jewelers’. Association, which will 
be held at Asbury Park next July, re- 
ports that the amount already contracted 
for exceeds that secured for several 
years previous. There seems to be a 
more optimistic spirit in the trade, with 
good business so far this year, there is 
a tendency to spend a little more for 
general trade purposes than during the 
war. 








The labor board has decided to close 
the office in Attleboro whére jobs have 
been secured for the returned soldiers. 
The expenses of the office have beén 
paid for the past two months by G. K. 
Webster of North Attleboro and Samuel 
Einstein of Attleboro. 














John Schoeller, a retailer of 5503 N. 5th 
St., Olney, is visiting his brother in Free- 
land, Pa. 

Louis Sickels, of the firm of M. Sickels 
& Sons, 400 Chestnut St. is on an Eastern 
business trip. 

Max E. Gordon, of the firm of Aisenstein 
& Gordon, has returned from a short visit 
to Atlantic City. 

J. Rosenfeld, a retail jeweler of Harris- 
burg and Reading, was in the city recently 
on a buying trip. 

L. F. Schell, a retailer of 5046 N. 5th St., 
has removed his residence from 2306 E. 
Susquehanna Ave., to his business address. 

Mrs. M. Lomis, wife of a manufacturing 
jeweler of 712 Sansom St., has undergone 
an operation in the Howard Hospital, and is 
recovering. 

Mrs. S. Smith, wife of S. Smith, a retail 
jeweler of 1046 N. 2nd St., is recuperating 
from a long illness and an operation, at At- 
lantic City. 

H. J. Andrews & Co., manufacturing 
jewelers of 108 S. 8th St., is spending the 
week end in his Summer home at Somer’s 
Point, N. J. 

John Bates, formerly with C. B. Rose, 
New York, has accepted a position as silver- 
ware manager with I. Press & Sons, 8th and 
Chestnut Sts. 

A. I. Cohen, proprietor of the Emerson 
jewelry store, will open a branch store on 
Market St., between 4th and 5th Sts., and 
just a block from his main place of business. 

Ensign Reed, of Oak Lane, a son of 
George W. Read, of Larter & Sons, New 
York, who was recently discharged from 
the naval service, has been recalled to 
active duty and ordered abroad. 

The entire jewelry trade of the city closed 
up tight on Thursday, May 15, in honor of 
Pennsylvania’s National Guard boys of the 
28th Division, who were seen in divisional 
review in the city that day. It has been de- 
clared a State holiday and, as such, was 
observed everywhere. Many boys from the 
jewelry trade were in the ranks of the di- 
vision, which suffered the heaviest casual- 
ties of any unit, save the regulars, during 
the course of the war. 


The firm of Aisenstein & Gordon has an- 
nounced that it had purchased the two prop- 
erties at 712-714 Sansom St., for the sum 
of $45,000, and that extensive alterations 
would be made in enlarging the present 
floor space. The firm has occupied the 
property at 712 Sansom St., for three years 
as a tenant, and last year leased the adjoin- 
ing property; at 714, cutting a door through 
the rear wall on the first floor and making 
use of part of the property. Both buildings 
are four stories high, and M. E. Gordon, 
speaking today for the firm, said that if w 2 
intended to make use of all four stcries of 
712 Sansom St., and the two lower floors 
of 714. “We-will knock down the partition 
wall on the first floor,” he explained, “and 
that will give us double our present floor 
space in the store room. Under the new ar- 
rangement we will have a first floor room 40 
feet wide and 96 feet deep.” 

When thieves break jewelry store win- 
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dows it is generally for the purpose of tak- 
ing a tray full of diamonds, or a handful 
of watches, or snatching at a silver vase or 
something of unusual monetary value, but 
the thief who smashed the bulk window in 
the Chas J. Maxwell & Co. jewelry store, 
16th and Walnut Sts., last week, was of a 
different calibre. He stole a pistol which 
had been presented to Lieutenant Colonel 
C. P. Franklin, United States Ambulance 
Corps, in Italy. The weapon was presented 
to Colonel Franklin by Colonel Gabbio, of 
the Italian Army. The window was filled 
with relics and war souvenirs brought from 
the Italian front but the pistol was the only 
thing stolen. It is a blue steel automatic, 
.36 calibre and is inscribed with the Italian 
coat of arms. The thief broke the window 
with a padded brick and escaped unde- 
tected. The robbery occurred at night 
time. 











week 
from New York, where he did some ex- 
tensive buying. 

S. W. Weinhaus arrived home last week 
from Kentucky after completing a business 
trip to Chicago. 

M. Berlin has opened a store at 970 Lib- 


Emanuel Grafner returned last 


erty Ave. Mr. Berlin is now the proprietor 
of two establishments. 

T. J. Fernley, advisory secretary of the 
Wholesale Jewelers Association spent a 
day or two in Pittsburgh last week, obtain- 
ing memberships to the national associa- 
tion, being very successful here. He was 
very much pleased with the outcome of the 
convention held in Atlantic City and is now 
endeavoring to build up the organization, 
strengthening it in membership. 

George W. Best of Heeren Bros. & Co. 
is a charter member of the Pittsburgh 
Chapter of the National Institute of Credit, 
a creature of the National Association of 
Credit Men. The purpose of the institute is 
to teach courses, in credits, so as to make 
men more familiar with the principles of 
credit and to enable them to render bet- 
ter service to their employers. About 50 
applicants have signified their intention of 
joining the movement. The course will 
cover a period of two years, four evenings 
each week. 

The employes of Loftis Bros. & Co. last 
week presented William T. Sanford, the 
retiring manager of the Pittsburgh store 
with a plaque in the shape of a wooden 
shield in two parts on hinges, the plaque 
containing the testimonial from the men in 
neatly engraved form. A second piece, an 
inlaid memento, bore the signatures of all 
of the employes Mr, Sanford is going into 
fhe real aess in Chicago, his 
health requiring that he get into the open. 
The new manager is R. Weitlich, who came 
here from the diamond department of the 
house at Chicago. The presentation was 
made at a dinner given in Mr. Sanford’s 
honor at the Hotel Anderson in this city. 
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The window in the store of James Cini 
& Co., Portland, Ore., was recently broken 
but no loss was sustained. 
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J. S. Winehill, of Winehill & Rosen 
is spending a fortnight in Covington, L, 

C. L. Partin, Meridian, Miss, is " 
_— sanitarium undergoing a slight iaee 

puenry Weber will move soon from his 
present location, 3102 Magazine St., to 3118 
Magazine St. 

LE. Mattes and A. L. Judice, of Leonard 
Krower & Son, are still in the east but are 
expected to return soon. 

Leo Klein and Mrs. Klein, of Montgom- 
ery, Ala., passed through New Orleans re. 
cently bound for a tour of the west, 

Albert Robichaux, Lafayette, La.; W, ¢ 
Bouy, Houston, Tex., and Albert Mabieux 
Bay St. Louis, were in this city recently, 

Louis Labatut, of the Hausmann, Inc, 
has returned from service in France. He 
was in the battles of the Argonne and was 
wounded twice. 

It is planned by the Hausmann Pleasure 
Club to give a banquet soon in honor of 
the boys of the establishment returned from 
the army and navy. 

Charles D. Smith, Brookhaven, Miss,; E, 
Hawk, Natchez, Miss., and C. L. Partin, 
Meridian, Miss., were visitors in New Or- 
leans recently buying goods. 

J. Itzkovitch, proprietor of the Eagle 
Loan Office & Jewelry Co., 507 S. Rampart 
St., is at the Taouro Infirmary about to un- 
dergo an operation because appendicitis 
is threatened. 

The Emile Heres baseball team defeated 
the Krowers in a return game Sunday, with 
a score of 11 to 7. The feature of the game 
was the remarkable catch of Simonds of the 
Krower team. 

Alfred J. Krower returned May 14 after 
an absence of several weeks in the jewelry 
centers of New York and New England, 
During his absence C. W. Cohn was in 
charge of the establishment. 

W. E. Taylor, who for several weeks has 
been absent from his office because of illness 
is reported to be much improved. He is 
now at Covington, La. E. V. Mugnier, 
manager of the material department, vis- 
ited him Sunday. 

The large silver loving cup which the 
Hausmann, Inc., furnished as the Harry L. 
Shaw trophy for the Public School Ath- 
letic Games was won by the Samuel J. 
Peters school. The cup is on exhibition 
in the Hausmann window. 

Many jewelers, members of Shallimar 
Grotto, Masons, will participate in the dedi- 
cation of the new home on Dauphine St, 
May 16. Maltry Bros., of New Orleans, 
will present each woman attending with a 
hat pin and Alphonse Goldsmith has do- 
nated cuff buttons to be presented to the 
men. 


Harvey E. Clap, Louis Barrows and 
J. J. Sommer are among the members of 
the executive committee of the National 
Jewelers’ Publicity Association who 
have just returned to Attleboro, Mass., from 
from the meeting held in Chicago. The 
announcement made by them that $385,000 is 
to be expended to boom the sale of jewelry 
was very pleasing to the manufacturing 
jewelers of the Attleboros. 
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Kelly, treasurer of Norling & 
went to Wolfboro, N. H., on a 
geet ; eek. 
en president and treasurer 
sf ine Ripley Hovland Mig, Co,, has re- 
turned from three weeks’ trip to Atlantic 
“i I. Goodman, for two years an active 
sc areioe: with the army, is now in the employ 
of the Gold-Land Jewelry Co. neo 
joining the colors he was in business wit 
er. 
Mats te next monthly meeting of the 
North Shore Jewelers’ Association 1s held, 
June 11, President Newhall is scheduled to 
deliver an address on “Cost Accounting. 
The meeting will take place in Salem. 

Izaac Walton’s eyes would have turned 
green with envy could he have seen a fish- 
ing party of Bostonians at Sebago Lake, 
Me., a few days ago. There were Charles 
Orcutt, manager of Hodgson, Kennard & 
Co, Winsor N. Cobb, of Blackington Co., 
Roy Blackington, Jack Hollister, and H. 
Cole of the Towle Mfg. Co., Newburyport. 
A six mile drive to the rendezvous added 
greatly to the fun. 

The engravers of Boston have formed a 
union to be affiliated with the Jewelers’ 
Union and the International Jewelers. At a 
meeting in 724 Washington St., Mr. Coutts 
was elected temporary chairman and R. Fol- 
lansbee, secretary. Permanent organiza- 
tion is to be effected at a meeting May 
21. It is reported that the Jewelers’ Union 
is about to demand a five day week with 
six days’ pay and a twenty per cent in- 
crease. 

The death is announced of Captain Fran- 
cis M. Howes, father-in-law of Albert R. 
Kerr, to whom the sympathy of the trade 
is extended. The late captain was for 45 
years in the service of the Merchants and 
Miners Transportation Co. He was the 
first man to bring a battleship into Boston 
harbor at night. This was while he com- 
manded the U. S. S. Missouri on her record 
breaking trial trip. He also gained dis- 
tinction while in command of the S. S. 
Polock during the storm in which the City 
of Portland was lost. 

A highly successful dancing party was 
held by the newly organized Alpha Phi 
Phi Club, composed of 30 members of the 
wholesale department of Smith, Patterson 
Co., May 13, at Heinemann House, Somer- 
ville. More than 200 guests participated 
including more than 150 of the clerks and 
‘ employes. J. Victor Day, head of the 
credit department, and Mrs. Day were the 
guests of honor. The reception committee 
consisted of Miss Mary Cody, president, 
Edna Monroe, secretary and _ treasurer, 
Edna Jenks, Olga Jacobson, Ethel Pierce, 
Amelia Ellgner, Marion Walbourne. The 
dancing hall was most tastefully decorated. 

Theft of watch movements valued at 
several thousand dollars from the Cunard 
Steamship wharf, East Boston, resulted in 
the arrest of four men, May 13. The men 
were William Terry, James Joyce, Richard 
Macdonald and Michael Costello, all ot 
East Boston. They were arraigned in the 
East Boston District Court and held for 


Arthur S. 
Bloom Co., 
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trial May 19. Richard Wall, also of East 
Boston, was held on a charge of receiving 
stolen property, which belonged to the 
Waltham Watch Co. and was consigned 
to England. When the package arrivea 
there it was discovered that the movements 
were missing. Police officers made a tour 
of pawn shops and located several of the 
movements. It is stated that 250 pieces 
were in the consignment. 

At the first meeting of the new executive 
committee of the Massachusetts Retail 
Jewelers’ Association last week plans were 
made for a State-wide membership cam- 


paign. This will include the State of 
Rhode Island, and President Kahl has 
charge. Professors Copeland and Sweet, 


of Harvard University, gave details of the 
research work being made in connection 
with cost accounting which is being done 
in co-operation with the National Jewelers’ 
Bureau of Research. Blanks have been 
sent to a large number of jewelers seeking 
information needed to complete statistics 
so as to ascertain the exact cost of retail 
trade. These committees were named: 
Trade interests, Ellis Gifford, Fall River, 
chairman, who will suggest other members; 
legislative committee, E. F. Lilly, Milford, 
former president, M. N. Smith, Boston, 
Frank Ricard, Lowell; qualities and trade 
marks, Albert R. Kerr, Boston, Frank H. 
Davis, Northampton, M. F. Wood, Fall 
River. The object of this committee is to 
get manufacturers to put on their products 
some identifying mark; membership com- 
mittee, Mr. Rainey, of Rainey & Ackley, 
Pittsfield, with President Kahl as director. 
Others are to be named on this committee. 








Lancaster, Pa. 


R. M. White, of White & White, Green- 
wood, S. C., with his wife, visited this city 
last week. 

Harvey A. Baker, with W. C. Lauck & 
Co., Newport News, Va. was a recent 
visitor here. 

Thomas Chichester, Rockwayville, Pa., 
jeweler, lately released from military serv- 
ice, having served overseas, visited Lan- 
caster last week. 

His many friends extend their sympathy 
to T. Wilson Dubbs, a jeweler here for 
many years, over the death last week of his 
15-year-old daughter, an only child. 

Harry G. Boyd is one of six members of 
the Lancaster Kiwanis Club who went to 
Birmingham, Ala., May 15, to attend the 
International Kiwanis convention. The 
party will visit New Orleans, St. Louis and 
Chicago. before returning to Lancaster. 

Richard Smith, a marine stationed at 
Quantico, Va., who was a watchmaker for 
S. Kurtz Zook before entering the service, 
was home last week on a leave of absence. 
He will return to the Zook establishment 
as soon as he can get out of the service. 

Ensign Leo F. Henebry, of the U. S. S. 
Ternate, a graduate of the Ezra F. Bow- 
man Technical School, visited it last week. 
Another former student, O. G. Palmer, a 
watchmaker for Frisch Bros., Buffalo, 
N. Y., visited his old home here last week. 

John B. Roth, Jr., manufacturing jeweler 
of Lancaster, directed an orchestra which 
furnished music for services held last week 
at the big Masonic Home at Elizabethtown 
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by Lamberton Lodge, F. and A. M., of Lan- 
caster, of which lodge Mr. Roth is a Past 
Master. 

Word has been received here that Dr. 
E. J. Stein, oculist of Lancaster, a lieuten- 
ant in the Medical Department of the 
American overseas army, has been pro- 
moted to a captaincy and transferred to the 
University of Paris for a course in plastic 
surgery and eye treatment. 

There are now on exhibition in a show 
window of Trout’s store several exquisitely 
carved ivory images of Christ, rifled from 
a French church, which were found in 
Death Valley, France, during the Chateau- 
Thierry drive. The images were found on 
the body of a dead Hun by Samuel Price, a 
Lancaster soldier. 

Ensign Lewis A. Kline, U. S. A., lately 
honorably discharged from the service, who 
was head watchmaker before the war for 
the Paul-Gale Greenwood Co., Norfolk, Va., 
will engage in business as a partner with 
another Norfolk jewelry firm, Guy K. Herr 
& Co. He is a graduate of the Ezra F. 
Bowman Technical School. . 

Edward F. Guilford, department superin- 
tendent at the Hamilton watch factory, has 
been made a member of the committee of 
Lancaster Lodge of Elks to assist disabled 
soldiers and sailors in obtaining the voca- 
tional training provided by the Federal 
Government. Mr. and Mrs. Guilford last 
week celebrated their 35th medding anni- 


. versary. 


The York Optometrical Society on Tues- 
day evening, May.14, entertained members 
of the Lancaster and Harrisburg societies 
at a chicken and waffie supper at the Alt- 
land House, Abbottstown, a few miles from 
York. The Lancastrians were President 
George Huber, W. W. Appel, H. N. Fegley, 
S. E. Fegley, Ezra Lieber, John A. Fisher, 
George L. Hepp, John Sellers, N. W. Pink- 
erton and H. F. Maurer. 








Harrisburg, Pa. 

Mr. and Mrs. H. C. Claster are spending 
the week in New York. 

P. H. Caplan sold the building at 25 
S. 3rd St. in which the Capital Optical Co. 
is located to E. M. Hershey. 

Walter Ollendorf, of I. Ollendorf Co., 
New York, was looking after his business 
interests in this city last week. 

Sol. Goldsmith, manager of J. Tausig 
Sons’, has retired to private life. Mr. 
Goldsmith will reside in Reading, Pa. 

L. Kamsky has just returned from a trip 
through the middle West. He reports 
business through that section as brisk. 

Thomas Taylor, of H. M. Jacobson & 
Son, has bought out that concern and has 
opened a Credit Jewelry Store in Market 
Sq. 

P. J. Baumgardner has taken charge of 
P. H. Caplan Co.’s optical department. Mr. 
Baumgardner has just returned from ser- 
vice in the United States Army. 

Word was received in Chambersburg 
Thursday of the election of S. Raymond 
Snyder, a local jeweler, to the office of 
State grand commander of the Knights of 
Malta. Commander Snyder has been promi- 
nent in the lodge of the Knights of Malta 
for many. years. , 
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Chicago Notes. 





Dave Kaiser, spent a few days in 
Chicago last week. : 

Ralph Waldo, Belding, Mich., was in 
the city on business during the week. 

Wm. McCaw, a jobber at Toledo, O., 
made a business trip to Chicago last 
week. 

Mr. Seligmann, of the Seligmann 
Jewelry Co., Seattle, Wash., visited in 
Chicago last week. 

Henry Sperling, of Franklin & Sper- 
ling, manufacturers of gold rings, paid a 
visit to the city this week. 

The Rogers, Thurman Co., has moved 
to larger quarters, from the 6th to the 
7th floor of the Mallers building. 

Jim McDonald, who represents the 
Wolcott Mfg. Co., has gone east for a 
visit to the factory and a short vacation. 

Joe Block, of the Block-Weinfelder Co., 
returned last week from a trip to Iowa 
and left Sunday for Nebraska and Okla- 
homa. 

Harry Arens, of the Chicago office, is 
spending a few weeks at the factory of 
the American Silver Co., at _ Bristol, 
Conn. 

“Cy” Price, representing Shiman Bros. 
& Co., New York, visited the trade here 
latt week on his way to the Pacific 
Coast. 

Herbert Bliss, who represents several 
eastern manufacturers, called on the 
trade here last week and visited old 
friends. 

Jas. M. Curly and Jas J. O’Grady, of 
the Waltham Watch Co., Chicago office, 
are in the east to visit the factory and 
New York office. 

John Hillinger, of R. J. Hillinger & 
Co., is making the round of cities in the 
middle west and expects to réturn about 
the first of June. 

Joe Block, Flint, Mich., Carl Linquist, 
Rockford, Ill, and Fred Webber, Dan- 
ville, Ill were among the buyers in 
Chicago last week. 

E. Hubner, of Hubner & Son, Newark, 
spent a few days calling on the trade 
here last week as did Dave Zimmerman, of 
Zimmern. Reese & Co., New York. 

Burt Chapman, Rockford, Ill, was in 
the city last week. Mr. Chapman has 
just returned from a vacation trip of six 
weeks in California. 

H. S. Hulbert, who has been in the 
jewelry business at Mineral Point, Wisc., 
for over 50 years has closed out the 
business and retired. 
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S. Kutner, dealer in semi-precious stones, 
expects to move in a few days from 
rooms 1513-4, Masonic Temple, to rooms 
1219-20 of the same building. 

C. W. (Larry) Edwards now repre- 
sents R. Gzell, New York and the Rex 
Mfg. Co., Providence and expects to 
start on his trip in a few days. 

George Goldberg of Untermeyer, Rob- 
bins & Co., and Frank Newberger of 
Charles Keller & Co., investigated the 
chances at French Lick last week. 

Earl Stamm, who represents the 
Dueber Watch Works, returned to 
Chicago last Friday after a brief busi- 
ness trip to St. Louis and Kansas City. 

One night recently burglars pried a bar 
from a window in the store of J. A. Au- 
mert, 5511 S. Halstead St., and stole knives, 
cuff links and lockets worth from $200 to 
$300. 

Harold K. Green, formerly with the 
Weidlich Bros. Mfg. Co., is now with Man- 
ning & Bowman Co., and will travel for 
them, covering the entire southern terri- 
tory. 

Mr. Metzger, of S. Jacobs & Co., 
Minneapolis, who has been in the east 
for the past two months, spent a few 
days here last week as he was returning 
home. 

Wm. F. Drexmit, Chicago manager 
for the Keystone Watch Case Co., has 
returned, with his wife, from Excelsior 
Springs, Mo., where they spent several 
weeks. 

A. L. Fuller, Chicago manager for the 
Towle Mfg. Co., has returned from a 
visit to the factory at Newburyport, 
Mass. Returning he visited friends in 
Atlanta, Ga. 

H. E. Young, manufacturers’ representa- 
tive, is credited with the sale of $128,000 
worth of Victory Bonds during the 
recent drive. He was vice chairman of 
the Association of the 16th Ward, Chicago. 

Joe McKenna, of the Bauman, Massa 
Jly. Co., St. Louis, visited friends here 
last week on his way home from At- 
lantic City, where he attended the con- 
vention of National Wholesale Jewelers. 

Oscar Haberman, who has been with 
the ordnance department of the army in 
France, has returned and is again with 
Hirsch & Oppenheimer and will call on 
the trade of the city and near by for 
them. 

George Speis, of Speis Bros. manu- 
facturing jewelers, has returned from an 
extended trip through New Mexico and 
Colorado looking after business inter- 
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ests of himself and associates in that 
country, 

The case of Mike Saxe, who is to be 
tried for his alleged part in the attempt- 
ed robbery of Emil Noel and the killing 
of his brother-in-law in the fall of 1916, 
has been set for call in Judge Kersten’s 
court on June 16. 

F. R. Gregory and F. C. Emerson, who 
represent the Eisenstadt Mfg. Co., St. 
Louis, Mo., in Chicago left last week for 
a months’ rest. Mr. Gregory will spend 
his time with his family at Green Lake, 
Wisc., and Mr. Emerson will sojourn in 
Canada, 

Ben Rothenberg, is now a member of 
the sales force of Emil Braude & Bro. 
and will represent them on the Pacific 
coast with a full line of watches, 
diamonds and jewelry. Mr. Rothenberg 
is well known on the coast and will leave 
Chicago after June 1. : 

Milton Sandfelder, has returned from 
an extended western trip for the D. F. 
Briggs Co. S. N. Sandifer, representing 
the same company has also returned 
from a trip to Attleboro, where he had 
been on account of the death of Mrs. 
Tappan, widow of the late president of 
the company. 

Ernest Block, representing Louis 
Stern Co., returned from Los Angeles 
last Friday morning and left at noon for 
New York. Mr. Block’s trip was short- 
ened about two weeks on account of the 
illness of Mrs. Block who is visiting in 
New York. Sergeant Edgar Block, his 
son, arrived in New York from France 
last week. He had been in a hospital in 
France since last September. ad 

Charles M. Hammond, whose store at 
1022 E. 63rd St. was recently burned 
out, will have a new store at 536 E. 63rd 
St. Mr. Hammond narrowly escaped 
death at the fire. He rushed into the 
burning building to get -some liberty 
bonds out of a safe. A fireman, realiz- 
ing the danger, rushed after him and 
brought him back, just as a wall fell in- 
ward, missing both nren by inches. 

The estate of Albert Shaffer, jeweler, 
at 416 S. State St., who died some time 
ago, has been released from probate, and 
creditors will receive 100 cents on the 
dollar. Following Mr. Shaffer’s death, 
his divorced wife started a court action 
with a view to getting possession of his 
estate, but in this fight was not success- 
ful. Dave Shaffer, brother of the de- 
ceased, is successfully conducting the 
business at the present time 
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The jewelry store of B. F. Young, War- 
ren, Ind. was sold recently to W. V. 
Rogers. 

J. Goodman, who recently returned home 
from an extended buying trip in the east, is 
now on the road again covering Indiana 
territory. 

Mr. Hoke, of the firm of Wehrly & Hoke, 
one of the oldest established jewelry houses 
of Portland, Ind., died suddenly at his home 
last week. 

Mrs. Anna Gilliland, formerly manager 
of the material department for the Baldwin- 
Miller Co., and now traveling out of New 
York for F. J. Boesse & Co., came here 
from Louisville for a few days. Quite a 
reception in her honor was held by her 
many friends in the city. 

Since they have opened their talking ma- 
chine department, the Baldwin-Miller Co. 
have found it such a profitable part of 
their business that they are now making 
alterations to give them more space for the 
storage of their machines. They are also 
building a large display room completely 
fitted which will include a number of 
demonstrating rooms. 

J. E. Reagan, past president of the Na- 
tional Wholesale Jewelers’ Association, 
was to attend the convention at Atlantic 
City, but as the date of the home coming 
celebration for the Indiana troops conflicted 
with the convention date, he gave up the 
Atlantic City trip, and showed his true 
Hoosier patriotism by remaining in this city 
to assist in the welcome home demonstra- 
tion. 

Harper J. Ransberg reports that the cut- 
glass business is better at this time than 
ever before. In spite of the fact that his 
force is working nights as well as days, 
he is still unable to take care of the new 
orders coming in under a 30-day delivery. 
Cut-glass is having an enormous sale, and 
the one item that tends to further increase 
its popularity is that it carries no war tax. 

On May 3 a thief, after using a glass 
cutter, threw something heavy to break the 
window of the store of G. S. Kern, 9 N. 
Meridian St. The thief secured $600 worth 
of jewelry, including 27 rings, five cameo 
pins, two gold bar pins, two engraved 
Shriner pins, seven wrist watches, a pend- 
ant and a 17-jewel watch. The broken win- 
dow was noticed shortly before 7 a. mM. by 
a workman coming to a store two doors 
away. 

The 65th annual conclave of the Grand 
Commandery, Knights Templar of Indiana 
began May 14, at the Masonic Temple here. 
Representatives of all the constituent com- 
manderies were present at the opening ses- 
sion. Among the out of town jewelers who 
were here, both on a business trip and to 
attend the conclave were: Luther McCain, 
Delph; Gerry Mohlman, Lafayette; A. P. 
Wood, Kirklin; Mr. Arnkens, of Arnkens 
& Ellis, Frankfort; Sam McDaniel, of H. 
A. McDaniel & Bro., Lebanon; D. S. Whit- 
taker, Lebanon; S. W. Thompson, Monti- 
cello, and W. C. Simmons, Franklin. 

A. P. Keyman & Co., 140 N. Meridian St. 
were the victims of the sixth window 
smashing job attempted in this city in the 
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last week. The company imports Oriental 
arts and rugs, and had a valuable display 
of jewelry in the window. About four 
dozen gold filigree rings with oriental sets, 
several camecs set in gold, two large shell 
rough pearl diu.er rings, set with smaller 
precious stones at either side, and a num- 
ber of cameo rings were the objects taken 
from the window. A peculiarly designed 
camel in a prone posture was among the 
missing articles. As there are no others in 
the city like it, a valuable clew will be 
found if it is recovered. Until an inventory 
is taken, no definite figure can be given as to 
the amount of the loss, but store attaches 
say that it will not exceed $509. 








Evansville, Ind. 


TRADE CONDITIONS. 

Trade with both the wholesale and _ retail 
jewelers of Evansville continues good and indi-- 
cations point to May showing a big improve- 
ment in business over the corresponding month 
of iast year, April showed a big gain in trade. 
General trade conditions in Evansville are im- 
proving from time to time and retail, as well 
as wholesale men, express the opinion that the 
signing of the peace terms in Europe will bring 
a great era of prosperity to the United States, 
the greatest the country has ever seen. The 
factories in Evansville are being operated in 
most instances at full capacity and pre-war wages 
are being paid. Crop conditions are most prom- 
ising. Indications point to the largest yield of 
both wheat and corn in southern Indiana, south- 
ern Illinois and western Kentucky in many years. 
Collections are reported good. 


J. Roy Strickland, Owensville, Ind., was 
a recent business visitor in Evansville and 
reported trade in his community splendid. 

J. M. Boner, a Main St. jeweler, has sold 
his handsome home on Parrett St. here to 
Dr. L. P. George for a consideration of 
$10,000. Mr. Boner probably will purchase 
a home in some other part of the city. 

Oliver Artes, connected with a large 
watch case company of Chicago and a part- 
ner in the Charles F. Artes Co., Inc., in 
this city, who was here for several days 
with his wife and daughter as the guests 
of his wife’s parents, Mr. and Mrs. Thomas 
Keeney, of Upper Ist St., has returned to 
Chicago. 

Business at Rochester, Ind., continues to 
run under federal time, although the clock 
in the courthouse at that place is one hour 
slower in response to an order of the 
county commissioners that the hands be 
turned back, following a petition from the 
Farmers’ Association of Fulton county. 
The county officials of Fulton county run 
their offices on federal time, as they have 
since last March, but the farmers who led 
in the move to turn back the clock observe 
the new local time. 

Several local jewelers took part last 
week in a drive of the Evansville Lodge of 
Elks to raise $15,000 for the use of the 
Salvation Army. The jewelers who par- 
ticipated in the drive were Oscar Esslinger 
and Mark Salm, of Esslinger and Salm; 
Theodore and Jack Bitterman, of Bitter- 
man Bros.; Arthur Bitterman, of A. Bit- 
terman & Son; Moses Gans, of I. Gans & 
Co.; Ben Kruckemeyer and Ike Cohn, of 
Kruckemeyer & Cohn. The money was 
raised in a short time, thus demonstrating 
again that the local Elks know how to do 
things. 
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A. Witt, watchmaker, now has bench 
room with the R. Lowestein Jewelry Co. 
in the Globe-Democrat building. 

W. O. Mason, formerly employed by the 
Hess & Culbertson Jewelry Co., is engag- 
ing in business at Morehouse, Mo. 

Charles Frenzer of the material depart- 
ment of the Bauman-Massa Jewelry Co., is 
back in his old position after serving a 
year in the Navy. 

Edward Ott, formerly employed by the 
Hess & Culbertson Jewelry Co., has re- 
turned from overseas, where he was in the 
naval aviation service. 

Alonzo Douglas, formerly employed by 
the A. R. Brooks Mercantile Co., who went 
into the service and was a member of the 
band of the 138th St. Louis Infantry, has 
returned. 

Jacob Finkel, of 2322 S. Grand Ave., is 
selling out his stock preliminary to removal 
to Mayfield, Ky., where he will engage in 
business. He has been in business here 
about four years. 

Miss Adele Eversmeyer and Miss Ger- 
trude Stroeher have resigned from the St. 
Louis Clock & Silverware Co. to get mar- 
ried. Miss Eversmeyer is to be married 
this week and Miss Stroeher next week. 

Morris Eisenstadt, president of the Eis- 
enstadt Mfg. Co., is a member of the local 
committee which has charge of the arrange- 
ments for the annual convention of the 
Jewish Consumptives’ Relief Society of 
Denver, which is being held in this city 
this week. 

The following out-of-town jewelers were 
in St. Louis during the past week: Wood- 
row Wilson of Ellis & Wilson, Benton, IIl.; 
P, Krauss, Lafayette, La.; C. H. Gieseke, 
Trenton, Ill.; W. E. Newland of the Bolton 
Jewelry Co., Fulton; George Tetley of the 
Robert Tetley Jewelry Co., Farmington, 
E. Julson, Osceola, Ark. 

C. Buschman has joined the traveling 
sales force of the Maschmeyer-Richards 
Silver Co. and when they start out on their 
Fall trip on June 10 the territory will be di- 
vided as follows: E. A. Schoenle, Arizona, 
New Mexico and Kansas; J. K. Venable, 
Idaho, Wyoming, Utah and the Dakotas; 
L. J. Gerber, Texas, Louisiana, Mississippi, 
Alabama and Arkansas; C. Buschman, Mis- 
souri, Illinois, Iowa, Kentucky and Ten- 
nessee. 

At the annual meeting of the board of 
directors of the St. Louis Convention and 
Publicity Bureau at the Missouri Athletic 
Association, Thursday, Goodman King, 
former president of the Mermod, Jaccard 
& King Jewelry Co., retired from the pres- 
idency of the bureau, which he had served 
in that capacity for ten years. By unan- 
imous vote a committee was appointed to 
draft resolutions of thanks and apprecia- 
tion of his efficient and earnest services. He 
will continue as a director of the organ- 
ization. Mr. King’s report stated that in 
the past three and a half years the bureau 
had brought 600 conventions to St. Louis, 
with an attendance of nearly 300,000 dele- 
gates and visitors, who were estimated to 
have left in the city more than $10,000,000. 
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TRADE CONDITIONS. 
No single week in the experience of,:Milwaukee 
retail jewelers was so active in respect to the 
sale of fraternal emblems of all kinds as that 


ending May 17. During that time Wisconsin 
consistory, Scottish Rite Masons, initiated a class 
of 201 into the 32nd degree, all of these candi- 
dates immediately entering the Mystic Shrine. 
At the same time the Knights of Columbus held 
their annual State convention in Milwaukee, be- 
tween 800 and 1,000 members attending. The 
Royal Neighbors of America on May 15 initiated 
a class of 500 at Milwaukee. As the result of 
these and numerous other lodge activities, a rela- 
tively enotmous business in lapel buttons, rings, 
charms, pins, etc., was transacted. 





The Lowell building, 164-166 Wiscon- 
sin St., a four-story business block, of 
which a unit is occupied by J. Sauer- 
mann, retail jeweler, has changed hands. 
Ultimately the entire first floor is to be 
rebuilt by the new owners, but for the 
present, Mr. Sauermann’s lease will not 
be disturbed. 

Rudolph Steller, retail jeweler, 1089 
Teutonia Ave., has been appointed chair- 
man of the committee on transportation 
of the United Northern Advancement 
Association, an organization of manufac- 
turers and merchants of the North Side 
which is seeking important improve- 
ments in business facilities. 

The announcement that the National 
Bank of Commerce of Milwaukee has ‘n- 
creased its capital stock from $300,000 
to $1,000,000 is of particular interest to 
the jewelry trade because one of the di- 
rectors of the institution is Louis W. 
Bunde, president of the Bunde & Up- 
meyer Co., Plankinton Arcade. 

The Rank & Motteram Co., Iron 
block, is making excellent progress with 
the work of remodeling the ground floor 
corner store in the Mack block, Wis- 
consin and E. Water Sts., as a new store. 
Unless unforeseen delays occur, the 
company will move in time to hold its 
formal opening in the new quarters on 
Saturday, May 31, or Monday, June 2. 

Henry F. Stecher, head of the Aug. 
H. Stecher Co., 276 3rd St., took a promi- 
nent part in the initiatory work at the 
56th semi-annual session of the Wiscon- 
sin Consistory, Scottish Rite Masons, in 
Milwaukee, May 12 to 15. Mr. Stecher 
is treasurer of the Wisconsin Retail 
Jewelers’ Association and also of the 
National Jewelers’ Mutual Fire Insur- 
ance Co., but finds time to devote to fra- 
ternal activities. 

John H. Stouthamer, of Stouthamer 
Bros., retail jewelers, 767 3rd St., was 
elected president of the Upper 3rd St. 
Commercial Association, at the annual 
meeting, May 14. The organization is 
one of the largest of nearly twenty com- 
munity associations of retail merchants 
in Milwaukee, as well as being the 
oldest. Mr. Stouthamer is vice-president 
of the Wisconsin Retail Jewelers’ Asso- 
ciation, and one of the best known mem- 
bers of the local and State trade. 

Lieut. Alvin M. Knudtson, Appleton, 
Wis., who was expert jeweler and op- 
tometrist with F. C. Hyde & Co., of the 
same city, prior to his enlistment, has 
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been decorated with the Croix de Guerre 
with gold star for bravery in action, ac- 
cording to news brought by returning 
soldiers. Lieut. Col. James R. Scott, of 
Appleton, witnessed the decoration of 
Lieut. Knudtson at Brest. Lieut. Knudt- 
son is a member of the 147th Field Ar- 
tillery, which has since returned from 
overseas. 

A new jewelry and optical establish- 
ment is being opened at Oconto, Wis., 
by Charles Tisher, who recently re- 
turned from the military service. Prior 
to his enlistment, Mr. Tisher was con- 
nected with leading jewelry and optical 
stores in northeastern Wisconsin, later 
locating at Oconto. Since his return he 
has been conducting a small business at 
his residence. Now Mr. Tisher has 
leased the former Goodrich & Martineau 
store building on Main St., and is re- 
modeling it for jewelry store and optical 
purposes. 

Jewelers and other retail merchants 
who two years ago succeeded in induc- 
ing the Wisconsin Legislature to enact 
an anti-trading stamp law, have recently 
been called upon to defend the measure 
against a vigorous onslaught from trad- 
ing stamp concerns, which seek to nul- 
lify the law by amendments that would 
“pull its teeth.” The trading stamp con- 
cerns succeeded in enlisting an army of 
women’s church societies to adopt reso- 
lutions and appear in person before 
legislative committees in favor of 
amendments. The argument made by 
the women is that trading stamps re- 
duce the high cost of living. At the 
same time they berate retail merchants 
for an effort to serve the most selfish in- 
terests, apparently forgetting that re- 
tailers fought for an anti-trading stamp 
law principally because the elimination 
of such fictitious discounts was helping 
to keep the cost of living high. It is not 
believed that the trading stamp interests 
will succeed in their effort to virtually 
re-establish the system in Wisconsin. 
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Sol Gilsey was among the Cincinnati- 
ans who went to Louisville, Ky., to wit- 
ness the running of the Kentucky Derby. 

E. B. Jacobs, tried out a new machine 
during the week by driving it to Colum- 
bus, O., and return. He made a very satis- 
factory trip. 

Owing to the inability of the principal 
speaker to attend the meeting of the 
Wholesale Jewelers & Manufacturers’ 
Association at the Hotel Gibson Thurs- 
day, May 15, the gathering was post- 
poned one week. 

Laurence Daniel, engraver for Richter 
& Phillips, has bought out R. O. Wie- 
land’s place of business at Greenville, 
O. He left Saturday, May 10, and his 
fellow workers presented him with a 
handsome leather traveling bag. 

A tub of benzine being used by Jacob 
Nichols, an employe of the Queen Op- 
tical Co., caught fire Saturday, May 9, 
and threatened to spread through the 
building. Nichols threw the tub into a 





CIRCULAR 








113 


vat of water, and was slightly burned in 
doing so. 

Two of the crowd of men arrested in 
connection with the murder of William 
Thie, Westwood baker, were identified 
Wednesday, May 14, by Charles Esberger, 
1116 Vine St., a jeweler, as the men who 
had beaten him into insensibility and 
robbed him of jewelry valued at $476 on 
the night of Feb. 19. 

A. C. Bissing, who has been connected 
with Richter & Phillips for the last 15 
years, has accepted a position with 
Leonard Krower & Son, of New Or- 
leans. His position has been filled by 
Laurence Fledderman, who has just re- 
turned from military service. The em- 
ployes presented Mr. Bissing with a 
handsome traveling bag before he left. 

Mr. and Mrs. J. A. Becker, Sheffield, 
Ala., were among visiting jewelers in the 
city during the week who combined 
business with pleasure. Other jewelers 
here included the following: P. A. Ca- 
ruthers, Winchester, Ky.; Aaron Mc- 
Connell, Harrison, O.; Herman Rohs, Cyn- 
thiana, Ky.; Charles E. Maskell, Knox- 
ville, Tenn.; George Deck, Blanchester, 
O., and S. Felger, Nace, Arizona. 















i een FF ci he 
door ha fir Sol. ae Seti.” “er-sraemmrmrm |... i he 

Paul Morris, of the Edward Lehman 
Jewelry Co., has returned from a visit to 
western slope retailers. 

J. S. Bentley and wife, of Boulder, are 
motoring through California. The store at 
Boulder is in charge of Mr. Bentley’s son- 
in-law during their absence. 

E. W. Brown, Dayton, O., well known to 
the trade in that State as a jewelry sales- 
man for several years, has arrived in Den- 
ver to engage in other lines. 

Among the jewelers from outside towns 
recently visiting Denver jobbers were Carl 
H. Teenor, Boulder; O. B. Melia, Love- 
land, and Henry Curtis, Littleton. 

Edward Lehman and W. W. Hamilton 
were expected to return from Atlantic 
City about May 20. Mr. Hamilton left 
his business in charge of H. A. Jacob- 
son until his return. 

Among jewelers from outside towns 
who have recently visited Denver job- 
bers were the following: W. F. Hankins, 
Walden; C. C. Crowder, Boulder; Henry 
Curtis, Littleton, and E. H. Simmons, of 
Ault, Colo. 

A report received from Greeley, Colo., 
says that the Curtis Jewelry store at that 
place was robbed of $200 worth of jewelry 
early one morning recently. They secured 
entrance to the store by cutting out a tran- 
som over the door, and were frightened 
away before completing their work. 

The fourth padded brick robbery here 
within the past eight weeks took place 
recently. One or more thieves took ad- 
vantage of the changing police shifts 
about 3:30 o’clock in the morning, and 
hurled a brick through a display win- 
dow of the Diamond Palace Loan Co. 
at 1652 Curtis St. Four watches and 12 
rings were stolen. Total loss about 
$200. 

H. A. Jacobson, secretary of the W. W. 
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Hamilton Jewelry Co., has joined the ranks 
of the Benedicts and is now receiving the 
hearty congratulations of hundreds of 
friends in Denver and throughout the west. 
Mr. jacobson and Miss Clare Schirmer, the 
only daughter of Godfrey Schirmer, mil- 
lionaire banker of Denver, were married at 
6 o’clock on the evening of May 1 at the 
home of her father. The bride is very 
popular as well as pretty, and the wedding 
was one of the social events of the season. 
The young couple departed for a brief 
honeymoon trip immediately after the cere- 
mony, and will be at home to their friends 
after May 15, at Chelwood Court, 1554 
Logan St. 

Window smashers are still at work in 
Denver, and jewelry robberies are also re- 
ported in country districts. Charles Bo- 
mash, 1755 Curtis St., is the latest Denver 
victim. The Bomash robbery occurred 
Sunday morning, May 4, at 6 o’clock, when 
few persons were on the street and the 
patrolman was at the other end of his beat. 
They used a padded brick to smash a hole 
through one of the display windows, and 
secured 11 or 12 revolvers, one shotgun 
and a few small articles of jewelry. It is 
reported that the police have taken a man 
in custody who has confessed to his par- 
ticipation in that robbery as well as the 
robbery of the Sam Mayer store, 16th and 
Welton Sts., about three weeks ago. Part 
of the revolvers from the Bomash store 
are said to have been recovered. Mr. Bo- 
mash was fully protected by insurance. 

D. S. Maiman, president of the Crown 
Mfg. Co., has brought suit for $2,500 
damages against Ben Rothenberg, until 
recently a salesman for the company, 
for alleged failure to return a sample 
trunk in his possession, which contained 
jewelry valued at $12,051.45. Mr. Mai- 
man has also furnished bond in the sum 
of $25,000 for replevin. Rothenberg had 
been employed by the Crown company 
but a short time. During the brief 
period, according to Mr. Maiman, seri- 
ous differences developed which finally 
culminated in Rothenberg returning 
with the trunk from Los Angeles to 
Denver. He took the trunk to the Al- 
bany Hotel and refused, it is alleged, 
according to Mr. Maiman, to give up 
possession when demand was made upon 
him on April 19. According to Mr. Mai- 
man’s allegations, the salesman failed to 
live up to his contract, and his services 
were far from satisfactory. No date has 
been set for the trial. On account of his 
trouble with Rothenberg, Mr. Maiman 
was obliged to postpone a trip east un- 
til May 15. He will visit Chicago, Des 
Moines, Kansas City and intermediate 
points, returning to Denver about 
June 10. 








Pacific Northwest. 


Mr. Kent, of the jewelry firm of Moore 
& Kent, Woodburn, Ore., has purchased 
a ranch near there. 

The jewelry workers of Portland, Ore., 
recently organized and at the last meeting 
24 new members were added to the union. 

M. L. Kreamer, of Eugene, Ore., has dis- 
posed of his business in the city to the 
firm of Coppernoll, Maurer & Finseth, 
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Eugene jewelers. Mr. Kreamer has been 
identified with the trade over 10 years. 








F. M. Baldwin, hotel representative for 
the International Silver Co., has returned 
to headquarters in San Francisco after an 
extended trip to the factory. 

J. H. Spiro, of 704 Market St., has ar- 
rived in San Francisco from a most suc- 
cessful northern trip and intends leaving 
shortly for a visit to the eastern markets. 

Out of town jewelers who visited San 
Francisco last week were D. A. Wilkins, 
Los Angeles; C. J. Brand, Nevada City; 
N. H. Burger, Placerville; William Dupen, 
Sacramento, and L. C. Koberg, Healdsburg. 

E. Mueller, an Eureka jeweler, visited 
the local trade last week. He is here with 
Mrs. Mueller and they will continue on to 
southern California for a vacation tour be- 
fore returning to the northern part of the 
State. 

William Fulton returned this week from 
a southern trip and while he was an enthu- 
siastic member of the golfing pilgrimage to 
Santa Barbara, it did not prevent him from 
concluding the most successful business 
trip of his career. 

Frank L. Jeddis, son of Alphonse Jed- 
dis, after serving for some months with 
one of the hospital units in France, has 
been released, and is back in San Fran- 
cisco, having resumed his former position 
with his father’s company. 

The local firm of Silberstein & Stark, 
with offices in the Mutual Savings Bank 
building, has dissolved partnership, H. 
Silberstein withdrawing entirely from the 
business. Joseph Stark will continue under 
his own name, retaining the same offices. 

Samuel Kuhn, formerly in the bookkeep- 
ing department of S. Wurkheim, recently 
returned from France, where he has been 
on the staff of base hospital No. 47. After 
a much needed vacation of a week or two, 
Mr. Kuhn will resume his former duties 
with the firm. 

Fred Roth, president of M. Schussler & 
Co., is getting ready for a journey to the 
southland. Mr. Roth expects to stop about 
a month at Santa Barbara. A. M. Gilbert, 
traveler for this firm, has returned from 
an extended trip through the southwest, 
where business was extremely good. 

Business was held up for a couple of 
hours today and the jewelers on Market 
St. were interested spectators at the parade 
which welcomed home the Masonic Ambu- 
lance Corps. George Manheim, nephew of 
Charles Weinshenk, was among the re- 
turning troops and received a rousing wel- 
come from his relatives and friends as he 
marced by the Mutual Savings Bank build- 
ing, where Mr. Weinshenk’s offices are 
located. 

J. Sorensen, a prominent 715 Market St. 
jeweler, was a hard worker on the Fifth 
Liberty Loan and turned in some very fine 
results from his district. The majority of 
local jewelry firms are able to hang up 
their 100 per cent. emblems and did their 
share to help put the last loan across. An 
earnest worker for the government was 
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the 14-year-old son of Constance Auger, a 
Geary St. jeweler. Master Auger made 
the rounds of the trade, resplendent in his 
uniform of the Boy Scouts, and turned in 
a fine lot of subscriptions. 

H. J. Gute, of the H. J. Gute Co., 150 
Post St., has returned from a tour of the 
southwest, including particularly the cities 
of Denver and Salt Lake. Mr. Gute ex- 
pressed himself as well pleased with busi- 
ness conditions and will leave some time 
next week for a visit to the trade in Los 
Angeles and San Diego. George W. Hop- 
kins, one of the Gute travelers, is back in 
San Francisco after an extensive north- 
western trip. He reports that the orders 
from this territory are of a most satisfac- 
tory quantity. A recent addition to the 
H. J. Gute Co. is F. A. von Dorman, for- 
merly connected with the Dohrmann Com- 
mercial Co. Mr. von Dorman will be asso- 
ciated with the firm as traveler. 

San Francisco jewelers are busy greet- 
ing eastern representatives this week. 
Many of the factory men report that the 
buying has been so heavy on the Coast 
that they will not return a second time, as 
the manufacturing plants will be unable to 
turn out the goods ordered. Local dealers, 
in many cases, have been obliged to order 
ahead for the entire year, thereby securing 
future deliveries. Ira Smith, representing 
the interests of numerous eastern manufac- 
turers is calling on the trade this week and 
is most enthusiastic in his reports of busi- 
ness up and down the Coast. Bert Mur- 
phy, of the Bellou Mfg. Co., called on local 
jewelers last week and is now on his way 
to Seattle and other northern points. Other 
manufacturers’ agents who arrived in San 
Francisco last week are Milton Sandfelder, 
representing D. F. Briggs Co. and J. J. 
White Mfg. Co.; Lou Finch, of the Shi- 
man-Miller Mfg. Co., and G. Whiting, of 
Joseph Fahys & Co. A little later in the 
month, E. A. Moore, representing R. F. 
Simmons Co., is expected. Also Milton L. 
Ernst’s new traveler, Mr. Ejichelbaum. 
Ben Schloss, representing A. Wallach & 
Co., will arrive here June 9. 

Ben Cassiday, who was associated with 
A. I. Hall & Son for several years prior to 
the war, is back once more at the home 
office after two years of experience as a 
fighting member of Uncle Sam’s forces. 
Mr. Cassidy enlisted a little more than two 
years ago and went to France and Bel- 
gium with the 348th Machine Gun Battalion. 
He went through four of the principal bat- 
tles on the western front, fortunately com- 
ing out of them unwounded, although he 
was severely gassed. He has accepted his 
former position with his old firm, but it is 
possible that he will leave shortly for 
Portland, Ore., there to associate with the 
same firm in their offices in that city. R. P. 
Rowe, who has served for about 18 months 
in the United States Navy, is now con- 
nected with the Portland office as outside 
salesman. Arthur Kingele, who is to leave 
shortly for a position on the sales force 
of the Los Angeles branch, is taking a two 
weeks’ vacation, having left the local office 
after several years’ service on the sales 
force. All three outside offices of A. I. 
Hall & Son, Los Angeles, Portland and 
Seattle, report excellent business, with 
every indication of a heavy Fall trade. 
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The G. G. Davidson Co. has a bowling 
team among its employees who meet for 
play every Thursday evening. 


M. Rosenkranz, until recently in the 
Bumiller building, has moved to a room on 
the ninth floor of the Title Guarantee build- 
ing. 

Edward Peterson, 817% E. 3d St., drove 
his automobile to Bakersfield on Sunday 
and returned Monday, making a distance of 
about 320 miles. 

Sidney Rosenblatt of the Anco Silver Co., 
New York, is making his annual trip to the 
Pacific Coast and is at present calling on 
the trade in Los Angeles. 

Walter Hovey, with headquarters in 
San Francisco and representing the Poole 
Silver Co., and the G. H. French Co., is 
just completing a tour of the entire Pacific 
Coast. 

The local committee of the State Gold 
and Silversmiths’ Association is busy mak- 
ing preparations for the annual meeting 
which is to be held in this city May 23, 24 
and 25. 

Herbert Brandt, formerly with the E. 
Bastheim Co., after about 20 months’ ser- 
vice with the 91st Division, arrived home 
May 10 and was greeted warmly by his 
hosts of friends. 

The new wholesale firm of C. F. Cischo 
& Son, 804 Title Guarantee building, is 
having its rooms thoroughly renovated and 
newly decorated preparatory to opening for 
business in a few days. 

Announcement is made of the approach- 
ing marriage of Elmer Zimmer of the E. 
Bastheim sales force and Miss Leola Mor- 
gans of this city, which is to take place 
July 19. Both young people have the good 
wishes of many friends. 

J. J. Alexander, representative of the 
material department of the E. W. Reynolds 
Co., has returned from a trip of about six 
weeks covering the territory from Salt 
Leake City westward. He reports having 
found business conditions excellent every- 
where. 

Charles H. Clark, 704 S. Broadway, is 
home after several days spent at Pine Hills 
an attractive mountain resort in San Diego 
county. He intends to start soon on a 
motor trip to Kingman, Ariz. After his 
return from Kingman he intends to again 
visit Pine Hills for a longer stay. His 
health is steadily improving. 

F. M. Baldwin, who left the E. W. Rey- 
nolds Co. to join the army and afterward 
associated himself with the International 
Silver Co., has just returned from an ex- 
tended trip to the factory at Meriden, 
Conn., where he has been in the interests 
of the hotel department, with which he 
will in the future be associated. 

Joseph Deutsch, salesman for the E. 
Bastheim Co., was compelled to undergo a 
rather serious surgical operation because of 
trouble with his nose and throat. George J. 
Germain, vice-president of the same com- 
pany, has just returned from a trip as far 
east as Salt Lake and reports better busi- 
ness than ever on any previous trip. 

J. G. Donavan of the Donavan & Sea- 
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mans Co., has received a letter from Emil 
Shostrom of the same’ company, who re- 
cently arrived in New York from service in 
France. Mr. Shostrom expected to be 
mustered out of the service in the east and 
visit his friends in that section before re- 
turning to Los Angeles to resume his place 
in the Donavan & Seamans store. 

Chas. L. Schwenck, formerly manager 
of the H. F. Wallace Co., wholesalers of 
jewelers’ materials, is home again after 
about one year’s military service in 
France. Mr. Schwenck saw some severe 
fighting. He was in battle nine successive 
days in the Argonne and was one of but 
three who survived out of a platoon of 56. 
He was a member of the 36lst Infantry of 
the 91st Division. 

E. V. Saunders, Pacific Coast repre- 
sentative of the International Silver Co., is 
here to look after business in connection 
with the Los Angeles branch of the com- 
pany. H. W. Slaudt, Los Angeles repre- 
sentative of the same company, has arrived 
home after a three months’ business trip 
covering the western territory from El 
Paso to Portland, Ore. He reports hav- 
ing found business excellent. 

An unusual number of wholesalers and 
their representatives have been here re- 
cently. Among them were Jesse W. King, 
Pacific Coast representative of the Star 
Watchcase Co., the Marathon Co., and 
Leon Hirsch; Fred Perry of Ford-Perry 
Co., Providence; Samuel Kirski of Lee & 
Kirski, San Francisco; Mr. Ejichelbaum, 
representing Milton L. Ernst, R. F. Tour- 
tellot, manager for Waite, Thresher Co., 
Providence; C. E. Williams, general man- 
ager of the Wm. L. Gilbert Clock Co., Mer- 
iden, Conn., who was accompanied by the 
company’s Pacific Coast representative, C. 
G. Putnam; H. F. Hines, general sales 
manager of the Weidlich Bros. Mfg. Co., 
and the Weidlich Sterling Spoon Co., 
Bridgeport, Conn., who was accompanied 
by his newly-appointed Coast representa- 
tive, W. C. Belli, formerly with Landers, 
Frary & Clark; Josh Crohn, representing 
Chas. Marx, New York diamond merchant; 
H. H. Allen, Pacific Coast representative of 
the Oneida Community; and George Weid- 
ig, representing Joseph Fahys & Co. Mr. 
Eichelbaum is making his first visit to the 
Pacific Coast. 








Omaha. 





J. T. Ostry, Kimball, S. Dak., has sold 
out to J. P. Kroll. 

T. L. Combs was at Alliance, 
last week on Masonic work. 

George Taylor, of the T. J. Bruner Co., 
was in Glenwood, Ia., last week. 

Fred Eckstrom, with Albert Edhohm, has 
gone to Alliance on Masonic work. 

Dave Blacker has taken a traveling posi- 
tion with the Bergman Jewelers Supply Co. 

The Ryan Jewelry Co. has now installed 
all its machinery in their new manufactur- 
ing plant. 

T. B. Allen, of the Ryan Jewelry Co., has 
purchased the business of R. W. Manker, 
Jefferson, Ia., and takes possession June 1. 

Archie L. Samson, Onawa, Ia., was mar- 
ried last week to Miss Kathryn McLaugh- 
lin, of Sioux City, Ia. Mr. Samson is con- 
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nected with W. H. Reeves, Onawa City, Ia. 

Cliff Beardsley, formerly with Albert Ed- 
hohm and member of the Machine Gun 
Corps, has been mustered out and is back 
in Omaha. 

A. F. Smith returned Wednesday from 
Atlantic City where he attendéd the meet- 
ing of the National Wholesale Jewelers 
Association. 

At the last meeting of the local Retail 
Jewelers Association it was decided to raise 
a certain amount of money for the purpose 
of financing an advertising campaign this 
Summer. 

Carl Seidel, who has been connected with 
W. L. Polley, Seward, has bought the Pol- 
ley stock and consolidated it- with the C. L. 
Wasserman stock.’ The new firm will be 
Wasserman & Seidel, : 

The following ‘were among the out of 
town jewelers in Omaha last week: Keith 
Perkins, Columbus} ‘Harry Anderson, 
Schuyler; H. L. Brau and wife, Tekamah; 
W. B. Graves, ‘O’Neill; Harryy Martin, 
Lyons; J. E. Vlach, ‘Wahoo; H, L. Willis, 
Woodbine, Ia.; L- R,) King, Carroll; C. 'W. 
Sawyer, Silver City; fa.; V. G. Fennell and 
wife, Dashler; C; F, Jones, Albion; John 
Morris, Carson,” Ia.; J. F. Carnahan, 
Manilla, Ia.; Thomas Keefe, Clarks; Dr. 
Peelstick, Blair; Chas. Albright, David 
City; A. L. Meier and wife, Anthon, Ia.; 
Mrs. Scarr, Mondamin, Ia.; L. S. Robin- 
son, Glenwood, Ia. 








Topeka, Kane. 





TRADE CONDITIONS 


Kansas jewelers, like all other merchants, are 
looking toward the future with a great deal of 
confidence, in view of the wonderful crop pros- 
pects and the indication that Kansas this year will 
produce the largest wheat crop in her history, in 
excess of 200,000,000 bushels. It is estimated 
that if the crop is harvested the farmers will re- 
ceive in the neighborhood of four hundred million 
dollars for their wheat this year. Business since 
the opening of the present year has been good 
and gradually is getting better, jewelers state. 
The demand for all kinds of jewelry is good, and 
this is especially true of wrist watches, both for 
men and women. It is expected that following 
the return of Kansas troops from overseas the 
demand for wedding rings, diamonds and silver 
plate will increase materially. Many soldiers de- 
ferred their marriage when they were sent over- 
seas and plan to be married soon after their re- 
turn. Many others were wedded just before they 
sailed and will need silverware when they start 
housekeeping. Recently, as a result of an inten- 
sive campaign for membership put on by the local 
Elks lodge, there has been a heavy demand for 
Elk emblems here. There has also been a steady 
call for Masonic emblems. Beadwork of all pat- 
terns is very popular here and jewelers report 
good sales in this material. 


Charles E.. Wardin, of Charles E. War- 
din & Son, has just returned to Topeka 
from Stuart, Fla., where he spent the Win- 
ter. Mr. Wardin was away since early in 
December. 

Lloyd Wardin, son of Charles E. War- 
din, jeweler, who was a member of the 
110th Engineers, 35th division, was brought 
to the base hospital at Fort Riley last 
week. Young Wardin was_ severely 
wounded during the Argonne battle, while 
the Engineers were holding the front line 
against the Germans while the infantry 
was being re-formed behind them. He was 
struck in the hip with a piece of high ex- 
plosive shell. It probably will be several 
months before he will be discharged. 
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Get your Supply of 
HAWKES SALAD DRESSING BOTTLES 


for 
SALAD SEASON 


REEN salads are on everybody’s dinner table these 
summer days. You can put one of these convenient = 
French Dressing Mixing Bottles on almost every 

dinner table, too, by giving them a little display right now, 
in the height of the season. 


Remember—they’re engraved crystal; they’re beauti- 
ful; they’re useful; and they’re patented. You will have 
no competition. = 





Notice the fair prices. 
Let us fill out your stock 





7% in. 2142 French Dressing 
Sterling Top 
Net $2.85 





2166—Grecian 
7% in. Engraved Classic 
Design 





Net $1.35 





2094—Margaret 

Very Elaborately 
Engraved 
Net $2.10 





2094—Laurel 
24 Karat Gold 
Trimmed 


Net $2.10 


HAWKES FRENCH DressiING MIXING BOTTLE 
Patented under Design Patent 46500; Mechanical Patent 1,188,172. 












5R0—Theresea 





HIS graceful crystal bottle, which is both a container Jn Sede 
and a mixer for French Salad Dressing, has proved by Net $1.75 
far the most popular and profitable tableware patent 


of recent years. It measures the ingredients for a perfect 
French Dressing, it mixes them easily and thoroughly, and 
enables the hostess to serve this favorite sauce piquante in 







a manner befitting a daintily appointed dinner. HAWKES 14 tn, Copper Wheel 
dealers have no competition on this article. HAWKES holds ee. 


the-exclusive patent, and will protect it to the limit. 


T. G. HAWKES & COMPANY CORNING, N. Y. 


Makers of Everything in Engraved, Cut, and Gold, Silver or 578—Eden 
2 7% in. Copper Wheel 
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Enamel Decorated Crystal and Glass. What do you need? Engraved 
Net $1.50 
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That this department shal] prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
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Get Acquainted with Your Stock 





Written Expressly for The Jewelers’ Circular. 
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ia you had a clerk who wasted most of 
his time in loafing, made very few 
sales and was not anywhere near earning 
his salary, how long would you keep him 
on your pay roll? If you did not know 
your clerks and what they are doing any 
better than you do your stock and what 
items of stock are making a profit for you 
and what are scarcely paying their way 
would you know what these clerks are earn- 
ing? The most successful merchants are 
those who know their stock thoroughly. 
They know what items are showing a 
profit and what are resulting in a loss. 
They eliminate the no-profit makers and 
concentrate their efforts on profit makers. 
The result is that they make money. 

No business man can be sure of winning 
success unless he keeps a very close watch 
upon his stock. The rate of discounts re- 
ceived on goods does not necessarily indi- 
cate the amount of profit that results from 
the sale of these goods. What does indi- 
cate what these goods earn in the num- 
ber of sales that are made in a year and 
the profits that have been made on these 
sales? 

There is some work connected with keep- 
ing in close touch with the stock. It, how- 
ever, is work that proves very profitable. 
It also does not require as much time and 
effort as one might suppose before at- 
tempting it. Of course there are compli- 
cated systems and simple systems. The 
simple systems are usually the best, large- 
ly because they are simple. 

Rarely is it wise to attempt to keep an 
individual record of every item carried in 
stock. If this could be done without re- 
quiring too much time and effort it would 
be the ideal way. Usually, however, the 
time and effort required would cost more 
than the profit resulting. A rather close 
watch can be maintained, by dividing the 
stock up into groups and watching these 
groups. Ten groups is a convenient number 
to work with. The number might be 
smaller or it might be larger but ten is 


an easy and ample number to handle. 

In one group might be placed the silver- 
ware, in another the watch repairing, in an- 
other the clocks and watches sold, in an- 
other the precious stones and so on 
throughout the complete stock. In some 
cases it might be advisable to make two 
or more groups where only one has been 
indicated here. The jeweler may have be- 
come suspicious of certain stock he has 
been carrying and this could well be made 
a group by itself in order that its activity 
and the affect it has upon the profits may 
be more closely watched. It is not neces- 
sary to make a physical division of the 
stock into groups. It can remain in the 
store in the same arrangement as it has in 
the past. This grouping is merely a method 
of accounting, a method of keeping records, 
a detective method to search out the profit 
makers and separate them from the money 
losers. 

After having decided upon the grouping 
make a list of all the items that come 
under each group and assign a letter to 
each group. A written list is necessary for 
the reason that unless this is done there 
is danger that certain items that might be 
classed in either of two groups will be 
classed in one group one day and in an- 
other the next day. Such a procedure 
would result in misleading totals. li a 
complete list is written out of all the 
items which are classed under each group 
this list can be referred to in those cases 
where there is doubt in regard to which 
group certain items should be classed 
under. A few references to this written 
list will serve to impress the classification 
more firmly upon the mind and insure 
greater accuracy in the records. 

With the stock all classified and a letter 
assigned to each group the next step is to 
record the daily sales according to this 
classification. This is not nearly as com- 
plicated as it may seem at first sight. Ifa 
cash register is used the letter representing 
the group to which the item belorigs can be 


placed on each sales ticket, these sales 
tickets being retained by the store. If 
there is more than one item on a ticket 
the names of the items as well as the 
group letters may be written on the tick- 
ets, the selling price of each item, of 
course also being entered. If sales slips 
are used the same idea is carried out. If 
neither sales slips or a cash register are 
used but the money placed in a money 
drawer the system can still be worked. All 
that is necessary is to make a little 
memorandum of each sale showing the 
items and selling price. 

At the end of the day or early the next 
morning these are posted onto a sheet 
ruled off with a vertical column for each 
group. By having a daily sheet the work 
of adding up the day’s sales is facilitated 
and the number of sales made in each 
group can be easily ascertained. This 
posting can be done with pen and ink into 
a book or it can be done on a typewriter on 
blank leaves of a convenient sized loose leaf 
book. It is mot necessary to purchase 
specially ruled books or loose leaves unless 
desired. The typewriter can be used to 
write in the column heads. If pen and ink 
and a book are used the columns can be 
ruled in with ink and the column heads 
written in. This will not require very 
much time and will prove more satisfactory 
than a book that does not exactly meet 
the requirements. 


After the day’s sales have been totaled up 
under the proper classification the totals 
are carried to another sheet or page of 
another book where a record of the daily 
sales totals classified according to the 
groups is kept. This last record should be 
kept by months. At the end of each month 
each group should be studied. An estimate 
should be made of the profits that have re- 
sulted from each group. If a group is not 
paying its way the reason for this should be 
looked for at once. If certain groups are 





(Continued on page 121.) 





Silas says: “Moving Day don’t mean much now, Seth; no longer cheaper to keep movin’.”’ 
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OUR eye sees the husky bulk of 
Goodrich Tires; and your hand feels 
their tough enduring strength; but neither 
hand, nor eye can get the full superfine 
quality that fills them through and through. 


For scientific principles of mechanics, chem- 
istry, and business all join forces to produce 
this utmost service value to the motorist 


who has them on his car. 


First, the skill and experience in mechanics 
and chemistry, which Goodrich has gained 
from the time Goodrich made the first 
American pneumatic tire, produce the 
strongest tires the rubber industry knows. 


Next, Goodrich’s tremendous purchasing 
power, which can buy in huge quantities 
when prices are right; and Goodrich’s vast 
manufacturing output, which permits 
narrow margin of profit, all work for econ- 


omy to the tire user. 


Service and economy: You get the utmost 
of both in Goodrich Tires. 


Buy Goodrich Tires from a Dealer 
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A New Store That Commands Attention 


Inviting Front and Originally Designed Interior —Its Advertising Methods and 





Merchandising Policy. 























WO attractive views of the new retail 
jewelry store of Lawrence Bros., Gales- 
burg, Ill., are shown. The new store which 
has many noteworthy improvements, 
measures 70 feet long and 25 feet wide with 
glass windows on both sides and in front. 
The furnishings are made of golden oak. 
The ceiling is panelled and has a color 
scheme of light green and old ivory. Most 
of the floor cases are eight feet in length 
while the window cases are about 30 feet 
long. A front circular case is about 24 
feet in length. The diamond department 
is arranged across the entire front of the 
store. Customers may be seated in either 
corner at small diamond tables and here 
the gems may be seen just exactly as they 
are, as the light comes from the north. 
The diamond safe is situated in the center 
of a large front window and is boxed in 
so that it is not visible to the public. The 
watch repairing department is located in 
the southeast corner, at the rear of the 
store, where the head watchmaker has a 
special office with ledge, where work is 
received. From here a stairway leads to 
the mezzanine floor where two more watch 
benches are located. The private offices 
and the diamond setting department are 
also on this floor. 
An optical department with every modern 
scientific device for examining the eyes is 





placed at the south end of the first floor 
and occupies a space of 25 by 8 feet. There 
are no reflectors used in the show windows 
of this store, but, instead, lights are used 
with beautiful cut glass shades. In the 
side show windows one line at a time is 
displayed, being changed once a week or 
sometimes oftener. The concern carries 
cut glass, leather goods, and umbrellas, be- 
sides the regular jewelry lines. Cut glass 
is found to be an exceptionally good seller 
in this territory. 

All the high-class American watches are 
carried and sales in ladies’ wrist watches 
and men’s pocket watches are unusually 
large just now. 

The advertising of the firm is conducted 
in a systematic manner, two daily news- 
papers being used. From 4,000 to 5,000 
inches are used per year. Booklets, cata- 
logues, and calendars are distributed to re- 
inforce the newspaper advertising. Manu- 
facturers’ literature is also used to good 
advantage. Another advertising feature is 
a large electric clock erected in a leading 
hotel bearing the firm’s name in gold let- 
ters. Slides are used in the movie theatres 
and display cards on drop curtains. Litera- 
ture is sent to out-of-town prospects regu- 
larly from a carefully prepared mailing list. 

In answer to an inquiry, L. F. Lawrence 
of the firm said: “We co-operate with na- 


tional advertisers and feel that the manu- 
facturer can help the retailer to develop 
business immensely by directing the con- 
sumer straight to the retail store. In fig- 
uring the percentage of profit,” said Mr. 
Lawrence, “we add enough to cost to take 
care of the cost of doing business each year 
and then to that we add a percentage to 
take care of earnings on investment. We 
figure our profits on the cost price. Depart- 
ment store competition does not worry us 
as we keep too far above such stores in the 
way of service and quality.” Very little 
credit business is done and no installment 
business at all, 

It will be remembered that the JEWELERS’ 
CircULAR has been advocating co-operative 
advertising for many years, the first ad- 
dress on co-operative jewelry advertising 
having been delivered by its storekeeping 
editor at the convention of the A. N. N. 
J. A., in Richmond, Va., several years ago. 
We are glad that Mr. Lawrence’s views on 
this important subject are so much in ac- 
cord with our own. He said: “We believe 
in co-operative advertising as a means of 
keeping business in the legitimate jewelry 
industry. We realize its efficiency in this 
respect and are always willing to encourage 
it in every possible manner to make it as 
effective as possible.” 





(Continued on page 121.) 
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DIAMONDS 
WATCHES 
JEWELRY 
CLOCKS 
SILVERWARE 
TOOLS 
MATERIAL 


“THE RED BOOK? 
EDWARDS - LUDWIG - FULLER 
JEWELRY CO. 
Kansas City Mo. Ee a 


Have Solved Your Wrist Watch Troubles 


Carry the line where you are 
sure of always getting material 
for repairs 


“The Alco Lever” [eyana? ry es 


movements.are carried by us ~ 
in 834, 934 and 10% ligne. 

These movements arc so good = ‘ T =O )— = ar — Rn f 
and give such satisfaction that 20 22 23 24 - 

we have given them a part of 
our own name and therefore T 1 t T T ¢ 
our personal endorsement. 2 #334 #3 38 37 

















































































































We carry the above material h + 71 © @© @ @ 


for ALCO LEVER wrist 39 2aaaa@_—_0 
movements always in_ stock. 











Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison Street 


Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 
Second and Third Floors. 


Chicago, Illinois 





 ¢ (THE HOUSE YOU CAN'T FORGET! 


Wholesale Jewelers and Opticians. 
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Get Acquainted with Your Stock 





(Continued from page 117.) 








showing greater profit than expected it will 
pay to give them a little more attention in 
the future. 

As has already been stated this is noth- 
ing more or less than a detective system 
for searching out the real profit makers 
and the real parasites in the stock. No 
man wants to carry stock just for the pleas- 
ure of doing so. He does not want to 
work for the sake of keeping a few articles 
in stock that are costing far more than it 
is worth. Keeping such a record as out- 
lined will enable him to keep as close a 
watch upon his stock as he does upon his 
employes. 

Keeping the records, however, will do 
no good unless they are used, unless the 
knowledge gained is applied to the business 
in such a way as to increase profits. It is 
axiomatic that records never used in any 
way, shape or manner to increase the profits 
of the business are worthless records and 
the time and effort which has been used to 
keep them has been just so much time and 
effort wasted. If a business man does not 
intend to make use of records that he is 
keeping he will save time and trouble by 
not keeping them and be none the worse 
off. The man who keeps adequate records 
and makes intelligent use of all these rec- 
ords, however, is the man who is going to 
make the greatest success. 

How then can these records of the stock 
be used. In the first place they serve to 
show just what items in the stock carried 
are making a profit and just what items are 
barely paying their way or even resulting 
in a loss. This gives the jeweler some- 
thing to work on in the way of increas- 
ing the sales on the non-profit makers and 
thereby turning them into profit makers or 
of reducing the amount of stock carried. It 
shows him just what lines to push in order 
to make the greatest possible profit in the 
course of a year. 

Many men who have thought they had an 
accurate idea of just what items in their 
stock resulted in the greatest profits have 
been very much surprised after studying 
records such as the one outlined that they 
have started in their stores. Items that 
did not show the profit margin or some 
others proved to be the profit makers due 
to the increased number of sales and more 
frequent turnovers. 

All this information serves as a great aid 
in buying. With this knowledge at hand 
there is very much less danger of over- 
buying or of underbuying than would be 
the case if the buying was done by guess. 
The net result is that the annual profits are 
very considerably increased and the bus- 
iness becomes more prosperous. Such a 
result is surely worth a little extra ef- 
fort and thought. 








Early one evening recently thieves forced 
the lock of the door leading from the hall 
to the store of Morris Gillespie, Hartford, 
Conn., until the lock finally gave way un- 
der the pressure. They stole a quantity 
of gold filled bracelets, cuff buttons, etec., 
valued in all at $150. 
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A New Store That Commands 
Attention 


(Continued from page 119.) 











A lower floor of terraza marble is con- 
nected with the main floor by a beautiful 
stairway. The ceiling in the lower floor is 
finished in light grey with overhead invert- 
ed lights. Wall cases are arranged on both 
sides and in the front of the room. Tables 
are also placed about for the convenience 
of customers. An ingenious arrangement 
of mirrors makes the room appear twice its 
actual size. Hollowware, flatware, cut 
glass and ivory are shown here to good ad- 
vantage, each line being placed in a depart- 
ment by itself. On this floor surplus silver 
flatware is kept in a bank vault. 

A polishing room is arranged in the rear 
of the lower floor and is equipped with the 
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to spend a couple of dollars for repairs will 
add a little to them and get an inexpensive, 
American-made watch to tide over; others 
will buy the more expensive makes.—Sys- 
tem. 





Lengthening Rings—and Their Sales 





B Y appealing to the practical mind the 
enterprising jeweler can devote his 
show window to a ring display that should 
result in further increasing this particular 
sales line. The exhibit itself is simple 
enough to arrange without the additional 
help of an expert window trimmer, al- 
though the stronger the foundation of the 
appeal is arranged the deeper the impression 
to be conveyed is made and thus a corre- 
sponding increase in response prompted. 
The window is divided into three divisions. 
The center division can be a small mount 
of any sort, even a box covered with velvet 





AN INTERIOR VIEW OF THE STORE OF LAWRENCE BROS., GALESBURG, ILL. 


newest dust-collecting polishing machines, 
porcelain tubs for rinsing, etc. Washrooms 
and lockers are erected well in the rear for 
the operators. In front of this floor a sepa- 
rate room is set aside for the repairing of 
clocks and jewelry, for which there are 
three work benches. 





When the Necessary Parts Cannot Be 
Obtained 


MAY articles of foreign manufacture 
cannot now be repaired because it is 
impossible to get the necessary parts. Espe- 
cially is this true of foreign watches. One 
watch repairer finds that by taking fair 
advantage of this situation he can push 
American-made goods. He usually makes 
this proposal to his customers: 

“I cannot repair this watch for you be- 
cause I cannot procure such and such a 
part. It may be of value to you, how- 
ever, and if you wish, I will mark it with 
your name and keep it safe until I can fix 
it. While I do not insure it against theft 
or fire, it will be safer here than at home. 
In the meanwhile, if you wish to buy a new 
American watch, I’ll be glad to sell it to 
you.” Nearly everyone who has planned 





will answer. On this elevation, not over a 
foot or two high should be a small jewel- 
er’s hammer, a pair of jeweler’s saws, a 
lump of gold, if possible, a pair of tweezers, 
two or three measuring instruments and any 
other associated “adjustment” article the 
jeweler can think of that might by its odd- 
ness attract attention. On the left of this 
display should be a pile or a lay-out of 
“baby rings,” the smaller, the better. On 
the opposite side of the “tool” exhibition 
another heap of adults’ rings. This com- 
pletes the display, with the ex-eption of 
an attractive sign by some professional 
painter. This sign, which should be neatly 
lettered, might read: 





INGS DON’T GROW, BUT HU 
MAN BEINGS DO. PERHAPS 
YOU ARE ONE OF THE “BEINGS” 
WHO OUTGREW YOUR CHILD. 
HOOD RINGS? DON’T DISCARD 
THEM—LET US PROVE A LITTLE 
NOURISHMENT WITH OUR “AD- 
JUSTMENT SERVICE,” AND MAKE 
THEM USEFUL AGAIN. RINGS 
LENGTHENED, WIDENED, SHORT- 
| ENED AND SETTINGS ADJUSTED. 
BRING YOURS IN. 
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SINCE 1887 


We have consistently spe- 
cialized in fine Diamonds. 
Our stock contains many 
beautiful creations in Plati- 
num as well as rare odd- 
shaped gems. 


Let us send you a selec- 
tion of anything you need 
in Diamonds. 


Jewelers and Platinum-smiths 


Republic Building, 
Kansas City, Mo. 
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JEWELRY 


COFFIN ‘recon 


Old and Tried Standard Jewelry System 
Devised by BENJAMIN F. COFFIN 


This SYSTEM is now in operation in representative jewelry 
ae in all sections of the country and is adaptable to any size 
usiness. 


Testimonials on the advantages of doing business under this 
method will be furnished on request. 


SHOWS AT A GLANCE 


Merchandise in stock; Merchandise costs; Merchandise profits; 
From whom goods purchased; How long in stock; At what price 
goods were sold, and includes the Coffin Watch "Record System, 
and is a valuable 


Buying and Selling Guide 


This jewelry stock record consists of one expansion loose leaf 
binder for permanent use. 


40 High Grade leather index ta a stamped in gold letters, and 
400 loose leaves, both sides d and printed on buff record 
ledger paper,—Size of leaf BY,x13%. 


400 leaves will record a stock investment up to $50,000.00. 


THIS COMPLETE EQUIPMENT 


Including instruction sheets, delivery charges prepaid, 


$27.50 


Additional leaves supplied at $2.00 per Hundred. 


B. F. Coffin Jewelry System Co. ic: 


725-733 South La Salle Street Chicago, Illinois 











Mr. Coffin is the author of the Keystone series, “Foundation 
of Intelligent Merchandising,” and is efficiency expert and 
confidential advisor to leading jewelers. 

















TELLS TIME IN THE DARK 


ESKA 


ALARM 










Hands and num- 
erals treated with 
e radio-luminous 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$1.95 


Each 














ESKA MFC. CO., BALTIMORE, MD. 


For the convenience of dealers In Greater New York, we 
maintain an office at 9 Maiden Lane. 
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may =©Make Your Show Windows Pay Your Rent 


— Many Sales are made on the Sidewalk 
Ane Window Display Fixtures 


A Wondertul set of Patented Interchangeable Window Display Fixtures 
for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
faa @ael-) ote) Years Good Service in effective trade pulling window trims. 
5 e) e) The Fixtores you see above are only a very few of the designs that can ba 
set up with the full set, besides hundreds of standard fixtures can be set up. 
WINDOW DISPLAYS * 
1 Tes CHEESE Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple 
Bbive2 . or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, a 
= 400d place to keep the extra Younits not in use. There are thousands of sets ia 
daily use. 
No.11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, 916.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A. 





Fixtures set up without the aid of a a4 








The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold 14K $5.00 Dozen 
6 Sizes 


The Lion Safety Pin Clutch Co. 


Pat. Pending 81 Nassau St., N. Y. Pat, Pending 























NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—lmmediate; Special Shades—3 to 4 Weeks. 
Myron B. Levy Co., Inc., 1?" NAWoRe 
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The Right Word, 
and the Right Argument 


the Right Phrase 








Compiled expressly for The Jewelers’ Circular by A. E. Edgar, Author of “How to Advertise a 
Retail Store,’’ Etc. 
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Repairing—Bring us that laggard, lazy 
watch that is always provokingly behind 
time. 

The mainspring is not the only thing that 
goes wrong in a watch. There are wheels, 
pivots, jewels and lots of other parts that 
need looking after. 

It may be only the most trivial of mat- 
ters that causes the watch to be erratic. 

Silver, Sterling—purity; weight; dur- 
ability ; ornaments; utensils; patterns; use- 
ful; the gift ideal; magnificent array; 
faultless workmanship; table appointments ; 
unique designs; beauty and character. 

Richly designed toilet silver; designs are 
new and charming in variety; most desir- 
able exclusive designs; designs are richer 
and more beautiful than we have ever of- 
fered before; designs different from those 
ordinarily seen, many of the designs are 
extremely artistic. 

Patterns are simple, dignified and chaste; 
handsome patterns in all the good styles of 
finish; “a thing of beauty and a joy for- 
ever’; any pattern selected may be added 
to until the entire set is completed. 

Highest development ‘of art and the 
science of silvercraft; rich pieces of sterling 
silver add much to the elegance of the table 
appointments; shows the highest achieve- 
ment of the silversmith’s craft; will stand 
the test of time. 

Silver is both ancient and noble in origin, 
refined in character and faithful in service ; 
next to gold silver is the most sought after; 
many people consider silver the most beau- 
tiful of metals; you'll derive much pleasure 
from a visit to our Silver Room. 

Silver ornaments, silver utensils and sil- 
ver money have ever been associated with 
the progress of mankind. 

Nothing more appropriate for a wedding 
gift; the bride values her silver above all 
other gifts, through her entire life they 
ever remind her of her friends; if your 
gift is to be a modest one let us show you 
the new articles of silver that are most 
appropriate; (See Gifts). 

Handsome table silver is the delight of 
every woman. When she sees it decorating 
her hospitable table or ornamenting her 
buffet and lending a tone to the dining 
room. 

Whether you want a half-dozen teaspoons 
or a complete silver service we have it; 
you can get a durable, handsome and useful 
gift in sterling silver at almost any price 
you wish to pay. 

Silver, Plated—finest quadruple plate; 
triple plate; finest quality plate; not as 
cheap as it is inexpensive; (See Silver, 
Sterling). 

The best substitute for sterling silver 
tableware is the quadruple plated ware of 
the better grade; the patterns of the plated 





ware are as attractive as in the solid ar- 
ticles. 

Going away time suggests nice plated 
ware. Most women couidn’t sleep nights 
in a summer cottage in the country, on the 
mountains or by the sea, with their fine 
silverware, (largely wedding gifts with all 
their train of recollections) in the house. 
Solve the problem by getting plated ware. 

No trashy or foolishly ornate tawdry stuff, 
but strong, durable, long wearing quad- 
ruple plated silverware in designs to please 
the most refined. 

The heavy silver plate that means long 
service; every piece quadruple plated on 
pure white metal; exquisite in design and 
faultless in workmanship. 

Spoons and forks are used four times a 
day, every day, and if not of A-1 quality 
they soon show signs of wear. 

Semi-Precious Stones—(See Diamonds; 
Gems; Birth Stones). 

All are exceedingly interesting and beau- 
tiful; in quality, beauty and durability they 
stand high in the approbation of the pur- 
chasers; a jewel harmony; cut in a superb, 
special and exclusive design; powerful in 
conception; appealing in effect; no semi- 
precious stone is more charming. 

Souvenirs—remembrance; recollection; 
reminder ; keepsake. 

The true souvenir should be a product 
of the locality from which it comes. 

Give your friends something to remind 
them of their (your) visit. 

A souvenir of your home town makes 
an appropriate gift. : 

Stationery—vellum; parchment; texture; 
tints; monograms; water-marks; engraved; 
exclusive designs; distinctiveness. 

The very latest creations adopted by 
fashion. 

An unusually attractive line of monogram 
stationery. 

Engraved writing cards are now in very 
general use in polite circles. 

Our wedding stationery is made especial- 
ly for us and bears our own watermark, the 
distinctive mark of prestige. 

The sheets are plate marked and carry a 
refined design with monogram of bride and 
groom in upper left hand corner. 


Welcome and invitation—we welcome 
you here at all times; yuu are welcome if 
you only look; we invite you to bring your 
friends; don’t feel that you have to buy if 
you come in; just come in and spend a few 
minutes; you won’t feel that they are 
wasted; accept our invitation often, walk in 
and look around. 

A pleasure to show you, even if you are 
just looking for the future; ask to see it, 
you don’t have to buy; they are here for 
you to look at, that’s your privilege. 

Objects of interest may be viewed here 
with the same freedom as in a museum. 
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Persons who have no thought of buying 
but are interested in precious stones and 
the art of their appropriate setting and 
treatment, are as welcome as those who 
come to purchase, 

Wedding Rings—the magic little band; 
the band that binds hearts together. 

Watches—case; richly engraved; engine 
turned engraving; jewel set; accurate time- 
keeper; reliable; serviceable; 17 jewels; in- 
dispensible; wrist watch; bracelet watch. 

A truly dependable companion; accurate 
to a second time pieces ; a strong serviceable 
watch; accuracy cannot be obtained from 
poor watches; guaranteed to give absolute 
satisfaction; a watch that you can depend 
upon is a real treasure; time is precious 
and so is a reliable time piece; we have no 
watches at any price that we cannot war- 
rant to keep good time; what a friend, 
steadfast and true, is a really good watch. 

Every watch desire can be satisfied; 
suitable for the boy at school, or the man 
who must be on time at his work. 

A good watch for a very little price; an 
accurate reliable time-keeper can now be 
bought for:a very little money. 

A railroad watch must stand the wear 
and tear, the smash and slam of a rail- 
roader’s life. 

Do you hold a position of trust and re- 
sponsibility? you have no moral right to 
trifle with your time; you'll miss your 
engagements if you haven’t a good watch; 
if you are a busy man you must depend 
upon your watch to do so many things in 
a certain allotted time. 

Have the satisfying feeling that you are 
always accurate to the second; what’s the 
use of carrying a watch that does not tell 
the correct time? 

A good watch is a faithful friend, the 
sort of friend every business man and bus- 
iness woman needs. 

How many tempers are lost daily simply 
because a watch is just a minute from the 
correct time. 

Always on time wins respect for a wom- 
an; a lady’s watch should be as accurate 
as a man’s; the movement should not be 
slighted on account of the size or case 
ornamentation. 

A bracelet watch is not a fad but a prac- 
tical necessity; no fad of recent years has 
appealed to the popular fancy as has the 
wrist watch, and justly, for none has been 
so practical; wrist watches are always 
practical; not merely smart pieces of jewel- 
ry but real watches; the height of fashion, 
it is also of constant, every-day service. 

Give your boy a watch—buy him a good 
watch because it will last him a life-time; 
the possession of a watch means much to 
the boy and makes much of him; no gift 
to a bright boy could be :nore useful. 

Wedding Gifts—(See Gifts). 

The wedding gift store; let your gift 
symbolize your blessing; let the wedding 
gift be enduring as it carries your heart- 
iest wishes for home joys; silverware is a 
three-time-a-day reminder of the donor. 

Be careful in selecting your gifts, they 
will be viewed and criticised by many. 

Let it carry their memory of you for 
many a long year to come, ’till the snow of 
age falls gently upon their heads. 


(Continued on page 131.) 
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A Soldier’s Wedding Season 
HIS June will be a soldiers’ wedding 
season and you should have a good list 
of returned soldiers who are to become 
benedicts. Send also to the prospective 
bride’s and bridegroom’s friends a graci- 
ous appeal embodying timely suggestions 
for wedding gifts. The distribution of a little 
booklet giving information about the cere- 
mony is always acceptable. It might be 
entitled “Etiquette of the Wedding Cere- 
mony.” Every one likes to refresh the 
mind with the functions of the best man, 
bridesmaid, ushers, etc., and this little in- 
formation will prevent much embarrass- 
ment. In the back of the booklet might 
be listed suitable gift suggestions for the 
bride and groom, the ushers, the best man, 
the bride’s maids, etc., etc. 
Some Original Copy 
In the following copy I have tried to put 
a little tender sentiment which may offer 
suggestions : 





On Her 
Wedding Day 


T HE time-honored little symbol of 

faithfulness and “oneness,” the 
wedding ring, will be placed upon 
her finger. What a world of memo- 
ries clings to this plain band of gold! 
You remember, perhaps, your moth- 
er's ring, which she wore on her dear 
old finger until its edges grew thin 
and sharp with age, but still she 
clung to it for all its memorics of 
youth, children and love. 


And it’s true—a wedding ring 
shouid wear well—should ring true— 
just like true love itself. 

A wedding ring, therefore, should 
be chosen with considerable care and 
should assay exactly what it is 
stamped. Our gold wedding rings 
are all stamped with our name and 
bear the marks “14k,” “18k,” “22k.” 

They assay right up to the mark. 
A generous assortment of appropri- 
ate styles and designs may be found 
in our stock. 











Jewelry and Automobile Sales Symbolize 
Prosperity 
The June wedding season is upon us. 


Reap the harvest. As you know, the two 
top notch money making industries to- 
day include automobiles and jewelry. There 
seems to be strong evidence that the same 
class of persons who are buying autos are 
buying diamonds and jewelry. Some idea 
of the vastness of the tire business, for in- 
stance, will be obtained when you realize 
that last year one concern sold $12,000,000 
worth of tires. Its advertising disbursement 
was $600,000. 


Instructive Advertising 


The Samuels Co., San Francisco, Cal., is 
doing intensive advertising, and two ex- 
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uniform space of 378 agate lines, three col- 
umns wide. 

The public is certainly getting a lot of 
information from the diamond advertising 
of Mr. Samuels and owing to the great 
amount of misleading advertising which has 
been used, by unscrupulous illegitimate 
jewelers during the past, his method seems 
to be justified. 


Spaulding & Co.’s Latest Advertising 
Drive 

Some timely new advertisements just 
prepared by Spaulding & Co., Chicago, IIl., 
are shown herewith. Readers are quite fa- 
miliar with this style of advertising, which 
is dignified, always typographically attrac- 
tive and in keeping with the dignity of the 
high-class establishment which it repre- 
sents. This copy was prepared under the 
direction of Henry W. Tilden, of the firm. 
Some of the announcements occupied a 
space of eight inches double column, oth- 
ers nine inches triple column, and still oth- 
ers five and a half inches double column. 

“Planning the Home,” one of a series, 
emphasizes the artistic side of properly 
bought silverware and china. “Wrist 
Watches Have Come to Stay,” makes a 
telling caption for an interesting announce- 
ment destroying any false notions as to 





The House of “Lucky” Wedding Rings 


By Albert S. Samuels 
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Why Small Watches Cost More 
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By Albert S. Samuels 


Never b . 
until you hee” diamond 














'OR the back Guarantee ingu;. 


Price is 
nation to an 
y city, 
S0n8 Of respon nt 2°COunts open 
‘esponsibitity, to per 
A Wal ‘ 


Equipped Optical D, ‘partment 
" 
Eves Examined, Classes Fised. 


amuels © 


Cwelry > 

















TWO INSTRUCTIVE ADVERTISEMENTS FROM SAN FRANCISCO 


amples are shown herewith. The ad entitled 
“Why Small Watches Cost More,” gives 
the public some useful information. This 
has been followed up by other announce- 
ments giving, in a popular way, information 
about the mechanism of a watch and de- 
scribing the salient features of a reliable 
watch, 

Many of these advertisements occupied a 


the wrist watch being a fad. “More Than 
One Watch” gives the well groomed a sug- 
gestion for wearing a time piece in keeping 
with the apparel and the occasion. Useful 
things in silver, glass ware and china for 
wedding gifts that will be appreciated are 
suggested in the advertisement, “Beauty in 
Utility.” “Propriety in Watches” is an- 
other apt heading of an advertisement 
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Retail Advertising Department 





somewhat akin to one mentioned above. 
“There is a watch for work, a watch for 
play and a watch for dress.” Very true; 
as we have emphasized on other occasions, 
a person’s convenience will be enhanced by 
having more than one watch. The best of 
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The Bride's Silver 
pr Ite In the busy weeks preceding the 
pte on Wedding oad wedding ceremony, no duty is more 
the Home important than the selection of the 
Bride’s Silver. Its permanence and 
constant use demand a careful and 
judicious choice. 
Apart from the necessary Spoons 






and Forks, no other articles have 
so important a place in the Bride's 


re 


table appointments as 
BREAKFAST 
SERVICES 


or Tea Sets, consisting of tea pot, 
coffee pot, sugar bowl, cream 


pitcher and waste bowl. 


You will find these sets here in 
over half a hundred distinct designs, 
at varying prices. Hot water ket- 

and serving trays to match may 
be had if desired. 
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SPAULDING &CO. 


Goldamiths, Silversmiths and Jewelers 
Michigan Ave. at Van Buren Street, Chicago 
PARIS. 29 RUE DE LA PAIX 











No. 1 


watches will get out of order unexpectedly, 
often due to our own abuse of them, or to 
our carelessness. An extra time piece for 
such emergencies is certainly advisable. 

“The Wedding Chest” is the caption of 
another of the series of “The Wedding and 
the Home,” and dwells upon the care nec- 
essary in the selection of proper silverware 
for table use, particularly knives, forks and 
spoons. 

Illustrations and price lists are sent to 
replies that come from these announce- 


THE JEWELERS’ 


ments. Silver has always been a most ac- 
ceptable and a most worthy wedding gift 
and this is well brought out in another ad- 
vertisement. Then there is the bride’s sil- 
ver which must be dainty and exclusive. 
The advertiser features the bride’s silver, 
and particularly breakfast services in the 
advertisement, accompanied by a _ very 
dainty illustration. Over 50 distinctive de- 
signs at varying prices are advertised. 
“Great Grandmother’s India Shawl” im- 
mediately brings to mind visions of some- 
thing old and precious, and the advertiser 
uses this as a means of suggesting the 
practical value and enduring worth of fine 
old silver. “What a charm it gives to your 
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Planning the Home 








Being one of a series 
of advertisements 
on the Wedding and 
the Home 


The new home is being planned. 


In this planning, the dominant 
thought should be harmony— har- 
mony of detail in the essentials. 
Everything in the new home should 
blend into one concordant unit. 


Gs ) The dining room more than sny 
hi other perhaps, reflects the good 
i taste and individuality of the new 
| home maker. 


aa We offer scores of beautiful pat- 
vA » terns in silverwaresmany of them 
<7 


. } exclusive in design, most of them 

D>. complete in range—a wealth of 
>), exquisite china and experienced 

A K helpful counsel that will help the 

‘ / bride in striking the true note of 
* harmony. 
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table and how much you enjoy it, especially 
if it is well bought,” says the advertiser. 
Go to Market Every Week Through 
The Jewelers’ Circular 
Too much emphasis cannot be placed 
upon the advisability of going to market 
every week through the intermediation of 
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the advertising pages of THE JEWELERS’ 
CircuLarR. Don’t miss a single week. Make 
it your bustmess to read these advertise- 
ments as part of your merchandising plan. 
The world is moving fast nowadays and 





GreatGrandmother’s 


India Shawl 


OU are not wearing it of 

course—but if you are for- 

: tunate enough to possess 

it you have it carefully put 

away surrounded with a wealth 

of sentiment and an aroma of 
old lavendar. 


You are using the old silver 
that has been handed down to 
you, because of its practical 
value and enduring worth. 
What a charm it gives to your 
table and how much you enjoy 
it—especially if it was well 
bought! Our forebears usually 
were particular as to what they 
purchased. . 


Are you selecting silver for 
your home with discrimina- 
tion? 

We will gladly give our coun- 
sel, if you desire, to the end 
that the silver which you buy 
today will be cherished in the 
years to come for something 
more than sentiment. 


SPAULDING & CO. 


Goldsmiths, Silversmiths 
and Jewelers 


Michigan Ave. at Van Buren St., 
CHICAGO 


Paris: 23 Rue de la Paix 
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even the interval of a week sometimes 
makes a great difference. 

Watch for new things, for new sugges- 
tions, and co-operate with the efforts of 
worthy manufacturers many of whom are 
very generous in their endeavors to aid 
retailers to increase sales. You will find 


(Continued on page 131.) 











Wrist Watches 


Have Come to Stay 


The War has given Wrist 
Watches to men. 

No man who has ever worn 
one will give up its con- 
venience and the prejudice 
against their use has gone. 


Manufacturers and Jewelers 
are giving them more serious 
attention as a permanency. 
Spaulding & Co. have long be- 
lieved in them and in their 
future. The Spaulding exhibit 
of Wrist Watches is probably 
the finest and most complete 
in the country. 


Examples are shown at. all 
prices at which worthy time- 
pieces can be assured. 


SPAULDING & CO. 


Goldsmiths, Silversmiths 
and Jewelers 


Michigan Ave. at Van Buren St, 
CHICAGO 


Paris: 23 Rue de la Paix 








Beauty in Utility 


Making beauty useful by mak- 
ing utility beautiful is one of 
the true offices of craftsman- 
ship. 


Here, useful things—necessities 
of every day—silverware, glass- 
ware, table china, articles for 
personal use, are wrought out 
in form and fashion and de- 
tail of charm and beauty which 
invest them with this double 
value. 


From these, thoughtful friends 
may, in making their Wedding 
Gifts, surround the bride with 
a beauty that is useful and a 
utility that is beautiful. 


SPAULDING & CO. 
Goldsmiths, Silversmiths 
and Jewelers 


Michigan Ave. at Van Buren St., 
CHICAGO 


Paris: 23 Rue de la Paix 








More Than One 
Watch 


Women are becoming more 
discriminating in their use of 
watches. 


Possessors of exquisite crea- 
tions in jeweled platinum re- 
serve them for dress occasions, 
providing themselves with sim- 
ple models in gold for daily 
wear, or vice versa—some use 
even more than two. 


This demand is anticipated at 
Spaulding & Co.’s where the 
watch has long been looked 
upon as properly a part of 
one’s apparel, as well as a nec- 
essary convenience. 


SPAULDING & CO. 
Goldsmiths, Silversmiths 
and Jewelers 


Michigan Ave. at Van Buren St., 
CHICAGO 


Paris: 23 Rue de la Paix 








Propriety in 
Watches 


There is a watch for work and 
a watch for play and a watch 
for dress. 


Men and women are beginning 
to appreciate these distinctions 
in their use. 


Spaulding & Co. take into ac- 
count due recognition of the 
watch as an article of apparel 
as well as a necessary con- 
venience. Their stock includes 
appropriate styles and models 
ranging from sturdy wrist 
watches for sport wear to the 
highest refinement in case and 
movement for dress occasions. 


We shall be pleased to discuss 
them with you 


SPAULDING & CO. 


Goldsmths, Silversmiths 
and Jewelers 


Michigan Ave. at Van Buren St., 
CHICAGO 


Paris: 23 Rue de la Paix 








RECENT COPY FROM CHICAGO'S LARGE JEWELRY ESTABLISHMENT EMBODYING MUCH SELLING THOUGHT 
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Ba ERE is as much style element 


in a watch as there is in a hat, or a 
suit, Or a gown, or a motor Car. 
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And when the public realizes this, 
your watch business will double. 
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See how Wadsworth is educat- 
ing the public on this point through 
their advertisements in the Saturday 
Evening Post. 











THE WapswortH WatTCH CASE Co. 
DAYTON, KENTUCKY 











New York OFFICE CHICAGO OFFICE 
17 MAIDEN LANE 31 N. STate St. 
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The Famous Clock 


Room at Versailles 





Where the Struggle for 





Lasting Peace Goes On 

















HE Peace Conference being held in the 
famous Palace of Versailles, holds 
session in the famous room known as the 
Salle des Pendules, or Clock Room, so 
called on account of the number of mag- 
nificent timepieces that have been kept 
there. Clocks with artistic cases and ac- 
curate movements have always been the 
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worthy on account of its unique construc- 
tion. 

A valuable musical clock, once the prop- 
erty of Marie Antoinette, is also kept at 
Versailles. Some say that the clock was 
silent for many years after the death of 
the queen. In the cycle of the years, the 
mechanism had become defective and the 
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THE PEACE CONFERENCE IN SESSION 


In the Famous Clock Room at Versailles. 
in the 


pride of kings. Even ex-Kaiser Bill had 
his noteworthy collection. 

The clock room in Versailles Palace con- 
tained all kinds of complicated and inter- 
esting timepieces. There was a mechanism 
by Passment, comprising many complicated 
and astronomical features. A clock sphere 
above the dial contained astronomical at- 
tachments showing the movements of the 
earth and the heavenly bodies. The date, 
weck, month and year were indicated be- 
low the dial, as also were the phases of 
the moon. 

A clock by Dauliot, showing the phases 
of the moon, courses of the planets, the 
days, months, and years, is also note- 





Location of the various notables is described 
articie. 


fine parts of the musical attachment de- 
stroyed by rust. Under the supervision of 
the Assistant Secretary of State of Fine 
Arts, the clock has since been repaired and 
now interests visitors with the same old 
melodies which once thrilled the unhappy 
queen. 

In this palace, in fact, at one time was 
what might be termed a kind of royal horo- 
logical workshop. Louis the XV and XVI 
were both great students of horology. 
These old clocks have ticked off some won- 
derful days, but none more wonderful than 
those now marked by such important 
events. 

President Wilson may be seen just under 








the clock in the central background of the 
photograph, which was taken Feb. 2, 1919. 
Seated next to him at his right is Secre- 
tary of State Lansing, while at the left end 
of the same table with the President is his 
personal friend and advisor, Col. House. 
At President Wilson’s left are Lloyd 
George, Balfour and Bonar Law. At the 
long table at the left are seated Clemen- 
ceau, Pichon, and the great Marshal Foch. 





The Watchmaker’s Wage 





“Watchmakers All Loyal Americans,” 
Says Correspondent 


HENDERSON, Ky., May 14, 1919. 
Editor THe JEWELERS’ CIRCULAR. 

The inconsiderate letter signed “W. S.,” 
“What is to be the watchmakers’ gen- 
erally accepted wage?” I consider a re- 
flection on the general class of men who 
call themselves, and are, watch repairers. 

In the first place why does not “W. 
S.” come out like a man and sign his 
name to his letter? Is he afraid that 
some “Bolsheviki”’ repairers will be so 
audacious as to place a bomb under the 
seat of his pants and blow him into the 
regions so generously accorded to our 
late, lamented enemy—Kaiser Bill? 

I would have no kick whatever in 
approving of the plan that this fellow 
“W. S.” mentions, namely, 100 per cent 
profit on the repairer’s work above his 
salary and the cost of materials and then 
over that a 50-50 basis. At the present 
congested state of the watch repair de- 
partment of almost any store that is 
worthy of the name, a rapid, accurate 
man would be able to make a whole lot 
more than the majority of them are get- 
ting even at the wonderfully advanced 
wages he seems to be so sore about, but 
I would be willing to bet my last Bol- 
sheviki dollar that if his poor watch 
repairer made that proposition to him 
he would turn him down and, very like- 
ly, turn him out. 

Bolshevism at the watch repair 
bench? Ye gods! What a joke. Does 
this fellow ever think that watch re- 
pairers have to live? Does he realize 
that he expects his man to dress and 
look like a gentleman, even though he 
considers him nothing more than an ad- 
herent of Lenine and Trotzky, that the 
suit of clothes that used to cost him 
$20 when he was getting $25 per will 
now cost him around the $50 mark, and 
the shoes that cost him $2 now any- 
where from $6 to $8, and many other 
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The Swiss File Maker 


Would View With Admiration and 
Amazement 


Nicholson File Making Methods 


He would admire our American methods of 
factory organization, providing superior files to 
meet an insistent and world-wide demand. 


He would be amazed to find his best hand cut 
Swiss Files even surpassed in cutting quality by 


Nicholson Swiss Pattern Files 


TRADE a: 
: L-* 
X. Rise 
MARK 


This mark guarantees even and enduring tem- 
per, uniform cutting of the keen edged teeth. 
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Write for our Catalog and for 
File Filosophy, a fifty years’ edu- 
cation in Files and Filing in an 
hour’s reading. 


Ly 


a SRO ON OE aN NEE AR RE ee 


NICHOLSON 


Fite Co. 
PROVIDENCE RI USA. 


5, 
re 





note 


SCRE 


My TTR 
a ae 


FRANCE i Meee Bo pe: 
































May 21, 1919. 


things in proportion? When he con- 
siders all these little things, can he hon- 
estly say that the repairers’ wages have 
gone up in proportion? Why, I know 
of many cases where a man who could 
drive a nail and saw a board to a 
straight lead pencil mark gets $8 per 
day for eight hours. If men that are 
entitled to such compensation for work 
requiring such a minimum of skill, I 
ask in all fairness, too, what is to be 
the generally accepted wage of the 
watch repairer? 

I have traveled over considerable of 
this land of ours and I wish to state 
that I have yet to find even a “sprout” 
of this Bolsheviki plant that he men- 
tions. He evidently is so much of a 
Bolsheviki himself that he has been 
hiring as cheap labor among the foreign 
element as he can find and then has the 
nerve to compare these with the real 
American watch repairer. To my mind, 
and I doubt not that I echo the thoughts 
and words of thousands of my fellow 
watch repairers, this fellow’s attitude is 
simply disgusting, and instead of pro- 
moting good feeling between man and 
employer, will plant seeds of discord. 

Of course, no employer who has so 
much retail business and a $25 a week 
repair department, can afford to pay a 
man $25, $30 or $50 a week wages. In 
that case, if he has not the time to at- 
tend to the work himself, he should 
either close up that line of his business 
or send his little bit of work to a trade 
shop. I should judge that that is the 
pickle that “W. S.” finds himself in and 
then expects to get a good man for 
$12.50 per at the present H. C. L. 

Even before the present high prices, 
of all the skilled men, the watch re- 
pairers have been the poorest paid, and 
if there is any trade or profession that 
needs a UNION it is that which should 
be called the Watchmakers’ Protective 
Association. It is high time such should 
take place and be a reality. Then a 
man would know who he was hiring 
out to and his employer would know 
the kind of workman he was getting. 

Besides, such a union would save 
some poor devil from getting into the 
clutches of such a man as “W. S.” evi- 
dently is, and I feel sorry for whoever 
has to work and listen to his tirades on 
Bolshevism. Puts me in mind of a man 
with whom I worked for a whole year 
while he tried to convert me to his line 
of religion. 

I hope “W. S.” will see the error of 
his ways and apologize for the insulting 
letter about our American watch repair- 
ers that he has seen fit to write. Thank- 
ing you, I remain, 

Yours respectfully, 
Joun A. CAMPBELL, 
321 Powell St. 





“Keep Out the Worthless Watches” 


GLENDIvVE, Mont., May 13, 1919. 
Editor Tue Jewevers’ Circular. 

Since a correspondent, Charles Reis- 
ner, in your issue of April 16 invites open 
discussion on the subject “Trademarks 
on All Watches,” I will dip in and give 
my opinion on the subject. I certainly 
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believe all watches, whether from abroad 
or at home, should carry a mark of iden- 
tification to locate manufacturers, so the 
retailer could get in touch with them 
should occasion require it. But 1 fear 
I would be more severe on some of the 
trash which is allowed to come into the 
country, for I would not let cylinder 
escapements enter the country, no mat- 
ter what marks they carried. 

If Mr. Reisner will give some receipt 
whereby a dealer can pay a workman 
$40 or more a week and have him make 
by hand any part of a $3 or $5 watch 
and get a profit from it and not charge 
more than the customer will pay, let 
alone more than the watch is worth, and 
in all keep any reputation he has after 
tinkering with that kind of work, he 
can find plenty who will pay him for 
such a receipt. If all dealers and work- 
men would refuse to repair or sell the 
trash it would disappear from the mar- 
ket. We neither sell nor repair them, 
and haven’t for years, and shall cling to 
the policy as long as we are in the busi- 
ness. 

Closing, he speaks of protecting the 
public. Tell me: How better can the 
trick be turned than to keep out all cyl- 
inder escapements, all “Battle Ax” (“23 
jewels, with holes punched for more”), 
and having seven jewels or none at all? 
I think it is about time we cleaned 
house. 

Very truly, 
J. H. Mosuer. 


“The Fellow Who Wants 100% a Bolshe- 


vist,” Says This Writer 
Battrmore, Md., May 15, 1919. 


Editor Tue JeEwevers’ CIRCULAR. 
New York City, N. Y. 


In your interesting issue of THE 
Jewevers’ Crrcutar of April 16 is a 
letter printed under the title “What Is 
to Be the Watchmakers’ Generally Ac- 
cepted Wage?” As a subscriber to your 
magazine I beg the privilege of answer- 
ing “M. S.,” the writer. 

Although “M. S.” is not very specific 
as to the business conditions surround- 
ing his problem, it is fair to assume 
that the repair department does not 
have to contend with “O. K.” or “No 
Charge” repairs. If this assumption is 
not made, there is no measure at all of 
the earning ability of the workman, and 
the whole discussion has no foundation. 

Under this assumption, then, a first 
class workman is capable of turning out 
work each week which will have an ag- 
gregate value of $100 to his employer. 
Assuming $10 to be the value of the 
material used, which is a fair assump- 
tion, and $30 to be the salary paid to 
the workman, which is more than “M. 
S.” allows in his problem, the net earn- 
ings of the department will then be $60, 
or twice as much as the workman’s sal- 
ary. For the workman to receive a 
salary of 100 per cent of his earning 
ability he would have to be paid $90 
per week. Surely there is no man un- 
reasonable enough to ask “M. S.” for 
such a wage. If a man were to ask 
this wage, he would surely show Bol- 
shevistic tendencies. Allowing an em- 
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ployer to receive for doing no work at 
all, twice as much as the workman re- 
ceives for doing all the work, surely 
shows no sign of Bolshevism in the 
workman. Indeed, the only symptom of 
Bolshevism found in the affair is the 
pushing of profits to the extreme by the 
employer. 

As to his complaint against incompe- 
tent workmen extorting great salaries 
from him, surely he is not bound by 
oath or law or anything else to keep 
a man in his employ who is incapable of 
doing good work. If this employer is 
unable to pay a watchmaker, a good 
plan for him would be to send his re- 
pair work out to trade workers, who 
would do the work for him at such a 
rate that he could still reap a profit 
which would justify his department. 

The employer is perfectly justified in 
ascertaining from a previous employer 
a prospective employe’s character. It is 
a generally accepted business custom 
which no jeweler should fail to perform. 

Yours truly, 


C. C. Werte, 
1313 N. Fulton Ave. 





Do Not Lower the Watchmaker’s Stand- 


ard of Living 


JACKSONVILLE, IIl., May 14, 1919. 
Editor THe JEwevers’ CIRCULAR. 


The present standard of living of 
the American watchmaker should not be 
lowered. Watchmakers cannot live de- 
cently on a wage less than is now re- 
ceived without bringing down his stand- 
ard of living. Wages must not be re- 
duced; in many instances they must be 
increased to enable the watchmaker to 
be presentable and live in harmony with 
the vocation that unfortunately he has 
chosen. 

The American Bourbons must under- 
stand that the days of absolutism in the 
retail jewelry business are at an end, 
and “M. S.,” ghoul, the Kaiser of the 
article entitled “Jeweler Asks: ‘What 
Is to Be the Watchmakers’ Generally 
Accepted Wage?’” April 16, page 125 
of THe Jewevers’ Crrcutar, has no 
power to end the ruthless way, and hell 
has no fury like his insidious brain- 
storm to blow the American watch- 
maker into oblivion and import some of 
the Kaiser’s dilapidated watchmakers to 
America to relieve his finikin brain. 

Yes, I have worked for a number of 
the “M. S.” type of Hohenzollerns and 
Pottsdamers, and I will say that the 
sooner the American industry drives 
their ilk from its lineage the sooner will 
harmony exist between the man of 
money and the master mechanic. Sure- 
ly, it is a knotty problem, but—to “M. 
S.” alone. His brain is so narrow that 
he could not untie the most simple 
knot, take it from me, the three-balled 
boomerang proprietor. Why don’t he 
get out of the jewelry business if he 
don’t like it? A WATCH MAKER. 





C. O. Moyer, 209 Grove St., Lock Haven, 


Pa., has opened a new store after having 
suffered a complete loss by a disastrous fire 
last June. 
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HINTS FROM HERPERS 





THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 1866 


18 CRAWFORD ST. NEWARK, N. J. 








of Genuine 


K. K. 


BRAND 


HIGH GRADE WATCH CRYSTALS 


The only Quality 
Perfect and 
Watch Size 

Glass Guaranteed 





K. K. Watch Crystals are uniform and correct as to diam- 
eter. Perfectly shaped and clear. Their use means a 
substantial saving to you. Our stock is complete in all 
sizes and heights. Glass order sheets sent you on request. 


Per Gr. Per Dz. 


K.K. GENEVAS (Hunting)...... $5.40 $0.50 

K.K. MICONCAVES (Open face). 5.40 50 

Mists EEUEUREMED ccccccccccces 13.00 1.20 
Other Japanese Brands: 

MICONCAVES or GENEVAS........... $5.00 

ED 8b8.64.60-btnbebes eee eee ener 9.00 


All of the Above Prices Subject to a Cash Discount of 6% 


EMIL BRAUDE & BRO. 


ESTABLISHED 1894 
Wholesale Jewelers, Watchmakers’ and Jewelers’ Supplies 


3rd Floor, Heyworth Bldg. CHICAGO 


We Have a Complete Stock 








Refiners 


Gold 
Silver 
Platinum 








HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 























DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 


handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write 
for prices and Circular No. 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


OG Established 1827 Oo“ 














BRAGELET WATCHES 
FOR GRADUATION GIFTS 


Odd Shapes, Silver and Gold 
Quality and Price Right 


CONCORD WATCH CO. 


15 Maiden Lane, New York 


Set ee a ee FE LS EOS 
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{In Which Is Contained a List of the Latest 
Patents Granted by the United States and 
Great Britain. The United States Patents 
That Have Expired and the Registered 
Trade-Marks.] 











UNITED STATES PATENTS. 


Issue of April 15, 1919. 


1,300,278. ALARM CLOCK. Gecrce Kern, Peru, 
Ill., assignor to Western Clock Co., La Salle, 

lll. Filed Feb. 12, 1918. Serial 216;779. 
In an alarm clock, a clock movement, a pro- 
tective case having apertures and means for re- 














taining said movement, arbors from said move- 
ment projecting into said apertures, members each 
having an aperture through which said arbors 
project and means for holding said members 
against the edges of the said apertures in said 
protective case. 

1,300,309. CHIME CLOCK. FreprericK WEHINGER, 
Waterbury, Conn., assignor to Waterbury 
Clock Co., Waterbury, Conn. Filed Jan. 12, 
1918. Serial 211,505. 

In a chime clock, the combination with the time- 
train thereof, of a chime-barrel having two sets 


so 





























of chime-pins, chime-hamimers, and barrel-shifting 
means connecting the said time-train with the said 
barrel at a point between the pins thereof for 
shifting the barrel to cause one or the other set 
of chime-pins to operate the said chime-hammers. 


1,300,372, CALENDAR CLOCK. Gagtano Fri- 
cano, Buffalo, N. Y. Filed July 12, 1917. 
Serial 180,209. 

The combination of a clock mechanism, of 
mechanism for indicating the day and month of 
the year, including a day wheel, means actuated 
by said clock mechanism for advancing said day 
wheel once a day, a pawl for holding said day 
wheel in the advanced positions, a month wheel 
actuated by said day wheel once a month, said 
month wheel actuating said pawl to move the same 
out ef operative relation to said day wheel, and 
means adapted to engage said pawl when the same 
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has been moved out of operative relation to said 
day wheel for holding said pawl in inoperative po- 





sition until said day wheel returns to its initial 

pesition. 

1,300,771. CHIME CLOCK. Witson E. Porter, 
New Haven, Conn., assignor to New Haven 
Clock Co., New Haven, Conn. Filed Oct. 
17, 1917. Serial 197,150. 

In a self-contained time, strike and chime clock- 
movement, the combination with the time and 





chime mechanism thereof, of a spring-actuated re- 
leasing-lever periodically moved by the time-train 
into its blow-delivering position, and a lifting-dog 
operated by a blow delivered by the said releas- 
ing-lever for releasing the chime-train without 
“warning” the same. 
1,300,856. SAFETY CATCH FOR JEWELRY. 
Tuomas F. Murpnuy, Utica, N. Y. Filed Feb. 
28, 1917. Serial 151,576. 

In a safety catch for pin tongs of articles of 
jewelry comprising a keeper having a main recess 
to receive a pin tong, and having pintle recesses 
near the base of its sides, combined with a 











U-shaped spring loop having its ends inturned to 
form oppositely disposed pintles fitting said pintle 
recesses of the keeper and adapted to retain the 
pin tong in the said main recess and to be 
turned back to uncover the said main recess to 
allow the rin tong to be removed therefrom, said 
keeper having guiding grooves extending to said 
pintle recesses to direct said pintles into said re- 
cesses, said keeper being provided with means for 
retaining said spring loop in closed position, and 
said loop being adapted to be affixed to the keeper 
by temporarily springing the loop apart and en- 
tering the pintlcs into the said pintle recesses of 
the keeper. 


Designs 


53,194. BADGE, BUTTON, PIN OR ARTICLE 
OF SIMILAR NATURE, Frank C. Brenpza, 





Cleveland, O. Filed Jan. 27, 1919. Serial 
273,488. Term of patent 3% years. 


53,195. RING, BRACELET, BREASTPIN, 





BUCKLE OR SIMILAR ARTICLE OF 
JEWELRY. Simon Caruin, Philadelphia, 
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Pa. Filed Nov. 20, 1918. Serial 263,434. 
Teim of patent 7 years. 

53,1988. BROOCH, BADGE, BUTTON, INSIG- 
NIA, EMBLEM. Metvin E. Go.peercer, 





Milwaukee, Wis. Filed Jan. 17, 1919. Serial 
271,748. Term of patent 3% years. 


53,209. PIN. Myra F. Powe1t, Motley, Minn. 





Filed Jan. 3, 1919. Serial 269,537. Term of 
patent 3% years. 








The Right Word, the Right Phrase, 
and the Right Argument 





(Continued from page 123) 








Among the many fall (spring) (June) 
weddings doubtless some will call for the 
expression of your good wishes in tang- 
ible and substantial form. 


Wedding Anniversaries— 

First year—cotton wedding. 

Second year—paper wedding. 

Third year—leather wedding. 

Fifth year—wooden wedding. 
Seventh year—woolen wedding. 
Tenth year—tin wedding. 

Twelfth year—silk and linen wedding. 
Fifteenth year—crystal wedding. 
Twentieth year—china wedding. 
Twenty-fifth year—silver wedding. 
Thirtieth year—pearl wedding. 
Fortieth year—ruby wedding. 
Fiftieth year—golden wedding. 
Seventy-fifth year—diamond wedding. 








Practical Publicity for the Retailer 


(Continued from page 125.) 
many illustrations among the advertise- 
ments which you can cut out and paste up 
on cardboard neatly, then with a little ar- 
tistic lettering you will have an attractive 
show window card. Many jewelers are 
doing this advantageously. 








J. Reininger’s new jewelry store at 214 
Northampton St., Easton, Pa., was opened 
on May 14, and was visited during the 
evening by about 2,500 people. It was the 
10th day that Mr. Reininger, who was for- 
merly located at 266 Northampton St., haa 
occupied the new quarters and the day 
arranged for the formal opening of the 
store. Arranged on the show cases on 
either side of the store were 10 floral bou- 
quets, tokens of congratulation from Mr. 
Reininger’s friends. Palms and ferns were 
arranged in the center of the floor space 
and in one corner of the store Snyder’s 
orchestra was seated. A curb post-clock 


will be erected in front of the store in the. 


near future. 
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They add to the Beauty American Platinum 
and enhance the Value Galleries and Bracelet Boxes 
of fine jewelry Solid and Flexible One Piece—Patented 


We use only the finest metals and the quality of 
workmanship and design match the best. For 
economy and satisfaction you can depend on our 
goods. If you are behind with orders or short of 
rectangular, octagon and other shapes. skilled workmen, make use of our ability to 


serve you. 


Seamless platinum and platinum fridium tubing 
round, square, with square or round hole, 


AMERICAN PLATINUM WORKS 


Send for Bulletin NEWARK N.J. N. Y. OFFICE 
510A 30 Church St. 
































4 If there was ever any doubt in your 

Ei MW mind as to the superiority of ge 8 

4 i | OIL The Best Watch Glass 

i Mm Ik Ever Made 

a as a lubricant for Watches, Clocks 

ie and Chronometers, you should now 

a be convinced. 

: WHEN OUR WAR DEPARTMENT 

3 wanted an oil for intricate mechan- 

isms that would not gum, that 

q would not evaporate, that was free 

* AE ftom acids and that would lubri- 

u cate at 40 degrees below zero, they selected FULCRUM 

a OIL—just the same kind that you may buy from 

i every material jobber. 

t This proof by the highest authorities in the world ; PRICE LIST Per Gr. 
i ought to convince you that Per Doz. Per Gross Gross 
2 - , ‘ , K.K. GENEVAS (Hunting)..... $0.50 $5.40 $60.00 
j If you are not using Fulcrum Oils, you are not using the K.K. MICONCAVES (Open face) .50 5.40 60.00 
BEST oils” K.K. NEW EMPIRES (Open face) .90 9.50 

a . K.K. LENTILLES (Open face)... 1.20 13.00 

i Watch and Clock Oil Chronometer Oil All of the Above Prices Subject to a Cash Discount of 6% 
; 50c a bottle. $5.50 a dozen. 60c a bottle 

FULCRUM OIL COMPANY a hosing ARO 
FRANKLIN, PA. U.S. A. 3146-48 State St. CHICAGO, ILL. 














Jewelers’ Saws BLACK SHIELD PRODUCTS 


i 
i 
ul 
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: snnesieiaaees are sure to please; give them Sw 

“Equal to the best ever imported” a trial! a SR 

7 ai Black Shield Mainsprings @& 

Price $50, $2, $250, 250, 258, 2m, srw grees eT | | Black Shield Watch Glasses 

i " ' aia Black Shield Oils 

| ™ a ie nies Tools, Materials, Supplies of all kinds. Select them 

; 4 from our supplement—sent free to the legitimate trade. 

JEWELERS’ TOOLS AND SUPPLIES If you have not received one, write for it. 

WORTHINGTON & RAYMOND, INC. SWARTCHILD & COMPANY 
71-73 MURRAY ST.. World’s Largest Jewelers’ Supply House 




















NEW YORK _| 29 E. Madison Street CHICAGO, ILLINOIS 





























TRADE CONDITIONS 
Whereas, usually at this time of the year, the 


manufacturers are beginning to plan for an 
ease-up in business to last for some weeks, there 
js just the opposite situation at this time. Orders 
continue to pour in upon the manufacturers—not 
for any particular line of goods, but for prac- 
tically everything. Many of the manufacturers 
have had to take orders conditionally as to the 
time of delivery because of the uncertainty of 
ability to finish the goods. The great handicag 
that the manufacturers are now laboring under i, 
the scarcity of help. There is hardly a skilled 
jeweler to be secured, and even unskilled help fs 
a. a premium. Then the 48-hour a week time 
schedule that the manufacturers are being forced 
to accept is curtailing the hours of produteron 
without the opportunity of obtaining additional 
help to make up the aggregate producing capacity 
of the factories. Some difficulty has also been 
experienced in obtaining certain supplies, but this 
has not been of a sufficiently serious nature as to 
materially affect many of the plants. The ex- 
traordinarily high price of silver has put a con- 
siderable crimp in the manufactures of silver 
lines that is resulting in a slowing up. But, as a 
whole, jewelry business has not been so active in 
many years us at present, with excellent prospects 
for an indefinite continuance. 





Ostby & Barton Co. has installed a 20- 
head polishing bench in its factory. 

Mr. and Mrs. Arthur Henius are at Vir- 
ginia Hot Surings, where they will stay for 
several weeks. 

Miss Fannie Darling, daughter of Louis 
S. Darling, of Pollard & Darling, was mar- 
ried the past week. 

Harry Fulford has been granted permis- 
sion to erect a garage on Summer St., with 
a capacity of 100 cars. 

Harry S. Vale was taken to the hospital 
the past week whcre an operation for ap- 
pendicitis was necessary. 

Joseph O. San Souci, of J. O. San Souci 
Co, of Olneyville square, is enjoying a 
short vacation in New Hampshire. 

Mr. and Mrs. A. Tingley Wall, who have 
been spending the past three weeks in 
Porto Rico, returned to this city during 
the past week. 

A. W. Fletcher has returned from an 
extended business trip for Geo. L. Vose 
Mfg. Co. through the middle states. 

Mr. and Mrs. R. Foster Reynolds have 
taken a house at Buttonwoods for the 
Summer which they will occupy early in 
June. 

Frank Kelley spent the past week in New 
York, Newark and vicinity, in the inter- 
ests of the Manufacturing Jewelers’ Board 
of Trade. 

Roland J. Macdonald et ux has given a 
mortgage for $2,000 to H. P. Horton Sons 
Co., on lot of land with improvements on 
Ruggles St. 

Mr. and Mrs. Max Gertsacov the past 
week announced the engagement of their 
daughter, Miss Elizabeth Gertsacov to 
Mr. Adolph Gorman. 

John Shepard, Jr., president of The 
Shepard Co., has been enjoying a brief res- 
Pite from business cares while on a fish- 
ing expedition in Maine. 

Henry Dio, of Bristol, has purchased the 
5 and 10 cent store in Warren which he 
will conduct in addition to a store of a 
similar nature at Bristol. 
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George D. Fernald made a business trip 
through northeastern Massachusetts for the 
Providence office of the National Jewelers’ 
Board of Trade the past week. 

The Optical Export Co., 95 Fountain St., 
this city, is owned by Eugene Bittner, 59 
Hatton Garden, London, Eng., according to 
his statement filed at the city clerk’s office. 

Herbert J. Wells, a director of the Gor- 
ham Mfg. Co., was elected a delegate to the 
National Council at the annual meeting of 
the Rhode Island Congregational Confer- 
ence, on Tuesday evening. 

The will of the late Alice Hahn Sulz- 
berger was admitted to probate in the 
Municipal Court on Tuesday and Judge 
Stone appointed Milton Sulzberger as ex- 
ecutor with bond of $8,000. 

Engine 21 was called on a still alarm 
early Thursday evening for a fire in the 
stock room of the W. J. Feeley Jewelry Co., 
169 S. Angell St. The fire was of unknown 
origin and caused slight damage. 

Charles A. Russell, treasurer and man- 
ager of the Irons & Russell Co., was elected 
one of the board of trustees at the annual 
corporation meeting of the First Universal- 
ist Church last Monday evening. 

Joseph G. Kilkenny and Samuel Blacher 
have filed their statement at the office of the 
city clerk that they are the owners of busi- 
ness being conducted at 95 Fountain St., 
under the style of J. G. Kilkenny Co. 

Howard F. Mulchachey, with Chas. Syd- 
ney Smith Co., is a member of the com- 
mittee of the Swastika Canoe Club in 
charge of the home-cooking and reunion of 
44 of its members next Friday evening. 

Maurice Ettlinger is receiving the con- 
gratulations of his numerous friends on 
his marriage to Miss Abby M. Feeley, of 
this city in New York on Monday last. 
where the ceremony was performed by Rev. 
John A. Harris. 

The handsome bronze tablet unveiled at 
the Broad St. carhouse of the Rhode Island 
Co. in this city last Monday. dedicated to 
the men who went from that barn into the 
country’s service during the war, was cast 
by the Gorham Mfg. Co. 

The Victory Novelty Co., is the style of 
a new manufacturing jewelry and novelty 
concern that has just started at 21 Bagley 
St., Pawtucket, the members of the firm be- 
ing Harry Coggeshall, E. M. Wilson, R. M. 
Pollard, Jr., and Owen Williams. 

The Merchants’ Division of the Woon- 
socket Chamber of Commerce has recom- 
mended that the retail stores of that city 
closed on ‘Wednesday afternoon during the 
months of July, August and the first two 
weeks in September, beginning July 9. 

At the regular monthly meeting of the 
board of directors of the Manufacturing 
Jewelers’ Board of Trade, held at the 
rooms of the association in the Turks 
Head building on Friday afternoon, four 
applications for membership were favorably 
considered. 

An auto-truck belonging to the United 
Wire & Supply Co., became unmanagable on 
Washington St. Saturday afternoon and 
running on to the sidewalk pinioned an 
aged man against the building crushing 
him so that he had to be taken to the Rhode 
Island Hospital. 

Walter J. Crompton, formerly for nine 
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years assistant foreman in the electro-plat- 
ing department of the Gorham Mfg. Co, 
has resigned as a member of the staff of 
Tom Howick, special agent here of the De 
partment of Justice, to engage in the real 
estate business. 

A lot of lumber suspended over a boiler 
in the basement of The Shepard Co. store 
caught fire Friday evening. A great deal 
of apparatus rolled up because of the loca- 
tion of the building, but a chemical line 
was sufficient to extinguish the blaze, with 
but little damage. 

Frederick W. Aldred, secretary and treas- 
urer of the Gladding Dry Goods Co., and 
Joseph S. Gettler, with J. Samuels & Bro., 
Inc. (The Outlet Co.), were elected mem- 
bers of the governing council of the Town 
Criers at the annual meeting held last 
Monday afternoon. 


The Boston Cane Co. has been incor- 
porated under the laws of Rhode Island to 
be located in Providence with a capital 
stock of $5,000 dividend into 50 shares of 
$100 each. The incorporators are Abram 
Mofsky, Alban P. Reynolds and John J. 
Lynch, all of Providence. 

Philip Zawatsky has entered suit in the 
Superior Court against the Imperial Knife 
Co., complaining against the defendant com- 
pany in an action for assumpsit, and seeks 
to recover $3,000 for merchandise and work 
alleged to have been done, for which, it is 
claimed, the defendant promised to pay. 

Edgar R. Barker was: elected colonel of 
the Providence Marine Corps of Artillery 
Veteran Association at the annual meeting — 
last Wednesday evening. His son, Harold 
R. Barker, who has just returned from 
France with the famous Yankee, or Twen- 
ty-sixth Division, gave an interesting talk 
on his experience. 

At the annual meeting of the Providence 
Young Men’s Christian Association, on 
Tuesday evening, Frederick S. Sibley, 
Providence manager of Bradstreet’s who 
has recently returned from Y. M. C. A. 
work in France, was elected vice-president 
and Arthur W. Claflin, of George L. Claflin 
& Co., a director for four years. 

Rudolf G. Schultz, formerly European 
representative of the Improved Seamless 
Wire Co., is preparing to return to Birming- 
ham Eng., to start a seamless wire plant. 
He has also made arrangements to repre- 
sent in Europe the interests of J. L. Anth- 
ony & Co., the E. N. Cook Plate Co., W. 
S. Hough Jr. Co., the General Plate Co., 
and A. T. Wall Co. 

The plant and business of the F. T. 
Pearce Co., 85 Sprague St., manufacturers 
of gold pens, pencils, etc, was sold at 
auction Thursday morning, the E. A. Eddy 
Machinery Co. being the successful bidders 
for the plant. The concern was sold as a 
going business, the book accounts to date 
being reserved by D. M. Wall, the con- 
trolling stockholder. 

A two-horse truck backed into a sign 
and clock, the property of the Weybosset 
Diamond Co., 194 Weybosset St., Saturday 
afternoon. The sign and clock were dam- 
aged to the extent of $50. After striking 
the sign the truck struck two plate glass 
windows in the store of the Lambert Jewel- 
ry Co., 197 Weybosset St. breaking both 
and causing damage of $150. 
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NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 








DON’T 


Throw your worn out 
Tiffany Rings in the 
melting pot. Send them 
to us. We will make 
them look like new for 








a 75c. and up. F 
BE FOR E AFTER 























M. J. STERN & BRO. 


51 Maiden Lane New York City 
Special Jewelers to the Retail Trade 
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LOUIS AUBERT JEWELERS 
BIENNE SAWS 


Switzerland 


Production: 25,000 gross per month. Guaranteed 
Swiss Manufacture 








WE ARE PAYING 


$95.00 vince 


FOR CLEAN PLATINUM 


A. Robinson & Son *s1#35,%0/ 


149 CANAL STREET NEW YORK 











OhAe Buyers’ Directory 
Price, $1.00 


The Jewelers’ Circular Pub. Co., New York 











grade for 77 years. 


BOSTON NEW YORK 


Established 1842 


. “ of the E. Howard Clock Company is now at 
The New York Office 309 Broadway. Jewelers are cordially invited 
to visit us in our new location. We have been makers of clocks of the highest 


THE E. HOWARD CLOCK COMPANY 


The Buyers’ Directory 


Price, $1.00 








The Jewelers’ Circular Publishing Company 
11 John St., corner Broadway New York 
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Trade-Marks of the Jewelry and Kindred Trades 


Price, $5.00; Express Paid 


The Jewelers’ Circular Publishing Co., 11 John St., New York 
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